


Chicagoans are building houses! In all parts of the 
city and its numerous adjoining suburbs dwellings are 
being erected to satisfy the demands of a home-hungry 
populace. The residences range from $2,000 cottages in 
the subdivisions with lower building restrictions to palatial 
mansions costing ten, fifteen and thirty times that sum 
in the higher class communities. In every instance the 
owner of the new house is happy over the prospect of 
having his own place, and thinks that now is the time to 
build. Contractors interviewed reported that they are 
not only working their men to capacity production at 
present, but have orders booked ahead for several months. 
Yes, Chicagoans are building houses. 

Two of the fastest growing developments in the Chicago 
area are those at Palos Heights and Markham, each about 
twenty miles southwest of the “loop” district. Both of 


these subdivisions have been built up in the past two years 
from vacant land. Palos Heights now has 103 families 
occupying new homes and ten houses under construction, 
while Markham boasts over 200 dwellings with twenty- 


seven under the hammer and saw. The great majority 
of all of these places are in the $5,000 and under class. 
J. L. Phillips, architect for the realtor who has Palos 
Heights and designer of the houses in that community, 
was busy at his drawing board when an AMERICAN 
LUMBERMAN representative called. He explained that he 
was sketching plans for a cottage for a young newly mar- 
ried couple who wanted a house for payments of $30 a 
month. They had selected their 120x120-foot lot, the 
standard size in this suburb, and were waiting for plans. 
Mr. Phillips is a believer in and practitioner of indi- 
viduality in houses. No two of the 113 residences finished 
or under construction are similar, and he does not intend 
to have any exactly alike in the future. The basic design 
in one may be followed for another (Turn to Page 34) 


THREE VARIATIONS OF FIVE 
AND SIX ROOM HOUSES UN- 
DER CONSTRUCTION IN A 
CHICAGO NORTHWEST SIDE 
DEVELOPMENT 


FARM GARDEN HOME, IN AN 
UNINCORPORATED WEST SIDE 
AREA, WHICH SELLS FOR 
$1,875, INCLUDING THE LOT 


BRICK HOUSE UNDER CON- 

STRUCTION IN PROJECT 

WHICH WILL TOTAL 109 

HOMES IN THE $6,000 TO 
$8,000 CLASS 


TWO-STORY, COMBINATION 
WOOD AND BRICK HOUSE 
WHICH IS ONE OF EIGHT 
SIMILAR HOUSES SOLD WHILE 
STILL UNDER CONSTRUCTION 
IN NORTHWEST SIDE AREA 


ONE OF THE POPULAR STYLES 
OF FIVE ROOM HOUSES AT 
PALOS HEIGHTS WHICH WITH 
ITS 120 X 120 FOOT LOT SELLS 
FOR LESS THAN $5,000 


THIS BEAUTIFUL NEW ENG- 
LAND COLONIAL OF SIX 
ROOMS IS IN THE MOST EX- 
PENSIVE BRACKET AT THE 
ABOVE SUBURB AND WITH LOT 
COSTS ABOUT $7,000 


THE ENGLISH HOME WITH 
WAVY-EDGE CEDAR SIDING, 
FIVE ROOMS AND BUILT-IN 
GARAGE COSTS $4,975 — A 
LEADER AT PALOS HEIGHTS 


AN EVER POPULAR CAPE COD 
COTTAGE THAT HAS MANY 
REPLICAS IN THE FAST-DEVEL- 
OPING MARKHAM ADDITION 
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ON’T take a chance on products of unknown value. 
business loss by handling lumber of questionable quality. It 

will pay you to build your business on Winton Lumber. 
at all times be sure of highest quality stock, honest, dependable values 
and satisfying service. For more than 52 years the Winton organiza- 
tion has had the privilege of serving lumber dealers, manufacturers, 
industrial companies and factory buyers. Let us take care of your 
needs in Idaho White Pine, Ponderosa, Sugar Pine, Western White 
Spruce, Douglas Fir, Western Hemlock, Red Cedar Siding and Shin- 


gles. We solicit your inquiries and orders. Let us prove that you 


can Win with Winton. 


G 0 0 D L U M B E be FO iad OVE 2 5 2 Y E ay a S WHITE PINE MILLS: Winton Lumber Co., Gibbs, 








GET HIGHER PRICES 
With “Treated” Millwork! 


UILDING _ specifications 

today are demanding 
treated millwork. Companies 
equipped to furnish DECAY- 
PROOF, TERMITE - PROOF 
sash, frames, porchwork, etc. 
are being paid higher prices 
for their products. 


To take advantage of this 
cream" market is a simple 
matter with PAR-TOX. Eas- 
ily applied by dipping, Par- 
Tox gives your customers 





A typical mill room for the toxic thoroughly dependable wood 
treatment of wood is shown above. protection. Yet its cost per 
Par-Tox is used exclusively because leat . 
of its lasting protection, deep pene- application averages consid- 
tration and fast drying qualities. erably less than | cent. 


A FREE TEST SAMPLE, information and 
prices gladly sent upon request. /nforma- 


tion for installing dipping unit also furnished 
FREE. 
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WHOL 
IN IT 
Don’t risk 
You can 
Idaho. 
SPRUCE MILLS: The Pas Lumber Co., Ltd., The 
Pas, Manitoba. 
PONDEROSA PINE MILLS: Somers Lumber Co., 
Somers, Montana.—Crater Lake Box & Lumber Co., 
Klamath District, Oregon.—Craig Mountain Lum- 
ber Co., Winchester, Idaho. 
J \ 
HE job of the Southern Pine Lumber MIXED CARS 
Company is to produce the finest quality ss 
products in Yellow Pine and Hardwoods. Deal- 
: a “SUPREME” BRAND OAE 
ers and builders have come to know our “Su- FLOORING—Uniform in Ter- — 
a ; ture and Color by reason of 
preme” Shortleaf. as lumber of surpassing coming from timber growa 
“ge ” . . within a limited area 
value. Our “Supreme” Oak Flooring is equally 
: ‘ . : END-MATCHED PINE 
famous. It’s flooring of beauty, fine in finish, ELN-DRIED TORERS r 
uniform in color and texture. We can supply WOLMANIZED LUMBER elep 
Chromated Zinec-Treated Lumber. We solicit BOX SROOES 
, ° ao. s “ ” HARDWOOD DIMENSION ELME!] 
your inquiries about “Supreme” Products. peta ve 
Order a Mixed Car today. PICKETS 
aa W. G. 
Correspondence on Hardwood Lumber should i — 
be addressed to Southern Pive-Peavy-Moore 
Sales Agency, Beaumont. Tex. SHORT aes 
Order: 
25 cer 


Southern pine Lumber (Company 


MANUFACTURERS 


Yerow Pin® E> Harpwoor® 


GENERAL SALES OFFICES TEXARKANA, TEXAS 
MILLS: DIBOLL, PINELAND, TEXAS 
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A Solution Is Offered For Troublesome 
Sales Problems 


PROBLEM CONNECTED with 

the distribution of lumber that long 

has given concern to manufacturers 
and to their sales departments is that of 
profitably marketing short lengths of ma- 
terial. It is customary for orders for ran- 
dom length to be filled at an average 
price per thousand feet, which all too 
often results in too high a price for the 
short lengths and too low a figure for 
the longer or standard lengths. This edi- 
tor recently had an interesting discussion 
on the problem of lumber selling and dis- 
tribution with one of the best known 
sales managers connected with the in- 
dustry. During the course of the dis- 
cussion the sales manager developed 
some thoughts along the lines mentioned 
that are worthy of serious consideration 
by the entire industry. His idea on the 
proper pricing of lumber, as indicated in 
the conversation, is substantially as fol- 
lows: 

“Basically there is nothing wrong 
with the present method of distribution, 
but I feel that certain improvements 
would be helpful. Our method of pric- 
ing could be improved by making a 
price on each individual size, length 
and grade of material. We should 
make these prices basic, and any time 
that random lengths are ordered for 
any grade or size the random lengths 
price should be made up by using the 
quantity of each individual length go- 
ing into the random length shipment, 
but showing separate price on each 
length making up the average. 

“With our method of selling stock 
in random lengths, we are blocking the 
outlet for short stock. In other words, 
a dealer buying, for example, 1x4 
B&better flooring has to take 5 percent 
in 8 or 9 foot lengths. On C and D 
and No. 1, he has to take 5 percent 
of 6 or 7 foot lengths and 5 percent 
of 8 or 9 foot. These short lengths 
are put in at the average price, and the 
dealer so prices them in offering them 
for resale. For instance, if a dealer 
paid $40 per thousand feet for ran- 
dom length C flooring, he would have 
5 percent of 6 or 7 foot lengths on 
which he would use his regular markup 
of, say 33% percent, which would 
make this material cost the consumer 
$53.33 per thousand. As a matter of 
fact, the dealer did not pay $40 for 
these 6 or 7 foot lengths, but paid per- 
haps $25; and the 16-foot lengths per- 
haps cost him $55. Now, if the dealer 
knew he had bought this 6 or 7 foot 
stock at $25 and added his markup of 
33%4 percent, he would sell it at 
$33.33 per thousand and would be 
passing the saving along to the con- 


sumer, who could and would use short 
lengths. 


“Making an average price on lum- 
ber of this character is like selling a 
dinner set of 100 pieces at $10 per set 
or your choice for 10 cents each piece. 
The buyer naturally would pick out the 
larger and more expensive pieces, 
leaving those with little value in the 
hands of the dealer, who finally would 
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have a large part of his investment 
tied up in unsalable pieces, just as the 
retail lumber dealer has a large invest- 
ment in short lengths which he has 
been unable to sell because of the 
manufacturer’s method of pricing. If 
all lumber manufacturers would price 
each length of lumber separately it 
would eliminate to a large extent the 
bottleneck in the distribution of short 
lengths. 

“T think, too, that all lumber prices 
should be made in the general office 
and should not be changed until re- 
issued. A salesman should not be per- 
mitted to submit offers on standard 
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| UMBERMEN, TIMBER OWNERS and practical foresters look somewhat 
askance at the misguided enthusiasts in the United States who go about in holy 
horror over alleged forest destruction, demanding that for every tree felled another 
be planted. Those who are informed know that this meticulous replacement is 
not necessary for the perpetuation of the forests where proper conservation 
methods are used. But down in Nicaragua these fanatics would be considered 
really conservative for, according to current news comment, there is a law in that 
country that requires that three trees be planted to replace every tree cut down 
or destroyed. Maybe the replacement of three trees for one is required because 
the law is said to have a three-fold purpose—to increase timber resources, to 
conserve moisture and to prevent droughts. 


* * * * 


N OT LONG AGO, ina whimsical mood, we wrote a short editorial, captioned 
“Whittle While You Work, and Help Save the Country.” Rather to our surprise, 
it seemed to “ring the bell,” being reprinted in a number of publications, including 
“Business Digest,’ that popular, pocket-size national magazine that so deftly 
skims the cream from the leading business papers of the country. The latest rein- 
carnation of the “Whittle” exhortation is in the May 16 issue of a printed bulletin 
issued periodically by Frank C. Snedaker & Co. (Inc.), well known lumber retail- 
ing and woodworking concern of Philadelphia, Pa., which with courteous “apologies 
to the AMERICAN LUMBERMAN,” makes comment as follows: 


“*What this country needs is more whittlers. 

“That’s an interesting idea, isn’t it? The AMERICAN LUMBERMAN of March 26 
explains the thought back of it. It’s largely a matter of thought at that. 

“They remind us that whittling is an aid to calm thought and reflection. You've 
whittled, haven’t you? Try it again some time when you're in a stew over some- 
thing and the whole world seems a problem. The chances are that things will 
clear up as you take it out on the piece of wood. 

“That’s the way the thing works. Whittling is one of those usually meaning- 
less actions that can serve as an outlet for the energy of anger or distress. You 
take it out on the wood. And the action takes your mind off your troubles. And 
then you can think calmly and clearly again. 

“As the AMERICAN LUMBERMAN says, that’s certainly what we need more than 
anything else today—to think calmly and clearly.” 


* * k * 


| HERE IS A SAYING that “figures don’t lie,” to which some one waggishly 
fas added “but liars sometimes figure.” Sometimes, too, the most reputable 
publication will inadvertently find itself presenting some startling figures that will 
not stand up under careful analysis. For example, in a recent issue of AMERICAN 
LuMBERMAN, through an error, it was recorded that a sawmill company had been 
organized in Eastern British Columbia with a capital of $25,000,000. A regular 
and careful reader in British Columbia, who noted the item, writes that the 
organization referred to has a capitalization of $25,000 and adds: “In a general 
way I would say that it would be rather difficult to find anyone with $25,000,000 
who would want to engage in the lumber business at the present time.” Three 
little ciphers are insignificant by themselves, but there’s a whale of a difference 
between 25 thousand dollars and 25 million. Another western reader in a letter 
calls attention to the error and says: “I should think that with 25 million dollars 
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stock at lower prices than his list.” 


Here is a mark for sales managers and 
other executives to shoot at. The AmMER- 
ICAN LUMBERMAN believes that this sales 
manager has a logical basis for his theory 
of lumber pricing, and will be glad to 
have comments from the trade generally 
on this subject. 





EIGHTEEN PERCENT increase in the 
amount paid into savings, building and 
loan associations the first quarter of this 
year, as compared with last, was re- 
ported this week by 998 associations to 
the United States Building and Loan 
League headquarters in Chicago. 
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Changing Agricultural Trends That 
Affect Farm Building 


URVEYS MADE in Wisconsin, 
Kansas, Georgia and Illinois under 
the direction of the Bureau of 

Agricultural Engineering of the U. S. 
Department of Agriculture and the agri- 
cultural colleges of the four States have 
developed the fact that repairs, remodel- 
ing and new construction of farm build- 
ings are not making up for normal de- 
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you could buy all the timber, all the sawmills and all the land in that whole dis- 
trict of British Columbia and still have a lot left for other charitable purposes.” 
We humbly stand corrected. 

x* * *k * 


AccorpDING TO THE ST. LOUIS Globe-Democrat, “the lumber problems 
of the Department of Penal Institutions of Missouri have been solved for the 
next five years or so.” A contract has been entered into, on a share basis, whereby 
the managers of a 3000-acre estate located handy to the State penitentiary, will 
provide the trees and the sawmills and the State the convict labor to cut the 
timber and produce lumber “for the construction of barns, stock pens, fences and 
other shelters and barriers needed for the many farming projects engaged in by 
the State with convict labor.” At the end of the five-year period the estate will 
have been cleared of unwanted trees and made ready for-cultivation and the penal 
institutions supplied with a good part of their rough lumber needs. The Globe- 
Democrat says this arrangement will solve “the greater problem of providing 
work for a large group of convicts who need work to keep them better satisfied.” 
Yes, it’s very important to keep the convicts satisfied, don’t you think—or as 
Tizzie Lish would say, “do you?” 
* * & & 


THE STATE FORESTER of Georgia is authority for the statement that 
private forestry in the South is experiencing a phenomenal growth and that 
planters in the land of cotton are turning to the pine tree business to boost their 
income. He then asks: “Why not?” The southern planter has learned that he 
can plant trees and then in a few years harvest naval stores, or wood for paper 
and rayon, or for communication poles, pilings, sawn timber, cross ties and the 
like. Meanwhile, no watering, no fertilizing, no boll weevils to worry about, no 
plowing, and very easy harvesting.” About the only requisite to profitable timber 
growing is to keep out the fires and let nature take its course. 


x * * * 


EAVESDROPPING is not a virtue, but there are times when overhearing con- 
versations between others can not be avoided. So it was in a retail lumber dealer’s 
office recently. A man ready to start building a home for his family was making 
some final specifications, that are regarded as worth passing along to our retail 
readers. 


“Now, I want those dormers in my house insulated just like the rest of it,” 
said the home-builder. “I have a friend who built a place last summer, and the 
contractor didn’t insulate a dormer that contained the bathroom because it was 
a little difficult to get at. As a result the bathroom was so cold from ,exposure on 
three sides that an electric heater had to be used in it whenever a member of the 
family wanted to bathe. This summer he faces the expense of having insulation 
put in the walls of the dormer as it should have been in the first place. That sort 
of thing isn’t going to happen in my house! I want every outside inch of it 
insulated.” 

Little omissions like not insulating a dormer may seem relatively unimportant 
to a builder at the time of construction, but the expensive aftermath of neglect 
to one home owner is cited above. Retailers of building materials who help 
their customers with house plans will safeguard their business reputations if they 
make certain that building specifications are definite and clear on all points. 


preciation. Commenting on results of the 
survey the Bureau says: 


“Few people realize how bad the 
situation really is. Many structures 
must be repaired at once or they 
soon will be worthless. Many already 
have deteriorated to such an extent 
that they are beyond repair. On the 
majority of farms, buildings have 
not been properly maintained since 
the postwar drop in farm prices in 


1920.” 


The Bureau also directs attention to 
the fact that type and size of structures 
needed on farms have changed consid- 
erably in many sections. It cites, for 
example, the fact that in the Kansas 
township surveyed, farms have increased 
in size since wheat proved to be a more 
dependable crop there than corn, alfalfa 
and livestock. In other cases, type of 
crops grown has changed and yields per 
acre of many crops have increased. As a 
result of these changes there is great need 
for replacement, or enlargement, or other 
remodeling of many buildings. 


This is particularly true in the South, 
where corn, cattle and hogs are being 
raised on acreage forced out of cotton 
cultivation. This change makes necessary 
an entirely different type of farm struc- 
tures, and should open up helpful possi- 
bilities for the sale of materials for re- 
modeling of old farm buildings and for 
the construction of new ones. 

The agricultural editor of the Chicago 
Tribune has been making a tour of the 
South and his articles indicate that he 
has been rather deeply impressed by the 
evolution taking place in that section, 
both in the kinds of crops produced and 
in farming methods. 


The lumber industry would do well to 
keep closely in touch with the agricultural 
situation, for it will be the rural com- 
munities and the small towns that will 
show the greatest building activity dur- 
ing the immediate future. 

The increase in corn production in the 
South will necessitate more, larger and 
better corn cribs; the increase in poultry 
production will call for more poultry 
houses, brooders, coops, etc.; the greater 
development of cattle raising, both beef 
and dairy cattle, will open up a market 
for dairy and cattle barns, fencing, silos 
and all the buildings required in the 
cattle industry. These are but a few of 
the building opportunities that are open- 
ing up in agricultural sections throughout 
the country. 

The alert lumberman will not overlook 
the opportunities offered him to take the 
lead in encouraging better farming and 
to assist farmers in working out their 
building problems. 
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Hundreds of Homes 
Going Up in Chicago and Its Environs 


Cost of Structures Ranges From $1,875 to Many Thousands; 
Cape Cod and New England Colonial Architectural Favorites 


[Continued from Front Page] 

if the buyer wishes that layout, but there 
will be sufficient alterations made in the 
exterior to change the appearance. All 
but eight of the entire group of houses 
are wood. Eighty acres have just been 
added to the original 600 in the develop- 
ment, and will be set aside as a commu- 
nity of houses for those buyers desiring 
to keep their monthly installments be- 
tween $25 and $35. 


“The folks who come out here are in- 





terested in one of four basic types of 
house,” Mr. Phillips said in reply to a 
query on the popular styles of architec- 
ture. “Right now we are receiving many 
calls for the five-room English design 
whose facade was on exhibit at the Na- 
tional House and Garden Exposition 
May 14-22 in Chicago. That house with 
built-in garage and laundry, measuring 
9x26 feet, costs $4,975 fully complete. If 
a buyer wants to keep his outlay under 
$5,000, we will build him a five-room 
house which with the large lot will not 
cost him over that figure. Then there is 
the third group of people interested in 
something of Colonial architecture cost- 
ing under $6,000 with the ground. We 
sell a large number of this type. Our 





A builder at Argo, Ill., west of Chicago, had one house finished 
and a second under way for two purchasers 


most expensive house and lot is the six- 
room New England Colonial which sells 
for under $7,000. There are a number of 
those scattered around the premises.” 
Mr. Phillips said that the company is 
selling many houses now to friends of 
people who built homes in the suburb a 
couple years ago. An attractive wood 


school and community hall of Colonial 
design was constructed by the real estate 
firm on the grounds soon after the sub- 
division was opened. Lumber and sheet- 


rock for the homes have come from the 
Herman H. Hettler Lumber Co. 


Two Styles Lead in Favor 


The “Virginia Lee” house and the 
Cape Cod have the greatest following in 
Markham, it was discovered by the 
AMERICAN LUMBERMAN staff man on an 
inspection trip last week. The developer 
of 1,500 acres of lots in that section main- 
tains an architect, also, to produce plans 
for prospective purchasers. There is no 
extra charge for this service, and building 
does not begin until the customer is thor- 


_oughly satisfied with the final sketch. 


F. L. Harris, who, with his family, 
moved into a Virginia Lee house on April 
1, proudly escorted the writer through 
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the place. It cost $4,600 exclusive of his 
land. The dwelling contains a living 
room, 14x22%4 feet, with a natural fire- 
place, two bedrooms and a kitchen. There 
is ample space for two large rooms up- 
stairs which Mr. Harris plans to finish 
within a few years. The residence has a 
frontage of 481% feet, and is 31% feet in 
depth. These measurements include the 
attached utility room and garage at one 
end. There are many closets provided. 
The Harris home, like at least 95 per- 





An attractive one and 
one-half story house 
with attached utility 
room and garage in 
Markham 


This is one of the sev- 
eral "Virginia Lee" 
style homes being 
built in the same Chi- 
cago suburb 





cent of the others in the fast growing de- 
velopment, is a wood one. It has USG 
half inch Gyplap for sheathing under the 
cedar siding, and 34-inch USG foil back 
insulating rocklath inside. Three coats 
of plaster were applied throughout the 
structure. The supervisor of construction 
in the subdivision said that all materials 
for the homes are coming from the Ed- 
ward Hines Lumber Co. as they have for 
the entire group. 


Houses Finding Ready Buyers 


On the far west side of Chicago in 
Argo a builder has three houses in the 
process of construction and four more 
contracted for by prospects. They are in 
the $3,400-$6,000 category, and are find- 


One of the four most popular types of houses at Palos Heights 
discussed in this story which sells for about $6,000 
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ing ready buyers. Of wood construction, 
the houses consist of from four to six 
rooms and basement. Select oak floors 
are laid in all rooms except the bathrooms 
where there is tile. All but one of the 
homes have winter air conditioning sys- 
tems connected with the heating plants. 
Ceilings of the popular houses contain 
three inches of rockwool, and the walls 
are protected by foil backed sheathing. 
The contractor is buying his materials 
from the Hines company, also. 

Plans are drawn to fit the pocketbook 
of the builder at this location. In most 
cases the builder said that the prospect 
selects an elevation design that is liked 
and floor plans are fitted to it. For ex- 
ample, three different looking houses 
have been erected but they all have the 
same basic floor layout. Multiple utiliza- 
tion of plans helps keep the cost down for 
buyers. 


Builder Rushed With Orders 


At Oaklawn, IIl., building activity is 
brisk. One builder, who has put up eleven 
residences altogether in the suburb, has 
just completed and sold five houses in a 
row which ranged from $3,750 to $5,250 
including their lots. Two at the lower 
price had no basements. All of the dwel- 
lings contained four 
rooms and bath, and 
the three larger ones 
have space for two 
additional bedrooms 
on the second floon 
One of the $3,750 
homes was paid for, 
in cash, and the 
other is being paid 
for at the rate of $22 
a month on an FHA 
insured mortgage. 
Buyers of the three 
more expensive 





The floor plans for 
the English house pic- 
tured on the front 
cover. Prospects for 
homes have accepted 
the design with favor 





dwellings pay 
$34.50 a month. All 
of the houses, except 
the one paid for in 
cash, were financed 
through the FHA 
on the new twenty- 
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five more. Lumber is being purchased 
from the A. H. McGrew retail yard and 
Edward Hines Lumber Co. 


Garden Plot Homes 

The trend toward buying or building 
small homes in unincorporated areas near 
Chicago, away from high taxes and 
mounting rents, is daily gaining in favor, 
particularly among those who wish to 
have a small garden plot. Such homes 
are now being made available in three 
areas, on the northwest and southwest 
sides, by a real estate company which op- 
erates solely in this type of development. 

The company, as one of its men stated 
to an AMERICAN LUMBERMAN represen- 
tative, “follows market trends,: which at 
present, call mainly for the garden type 
layout not too distant from business cen- 
ters; homes which can be built to fit the 
pocketbook and yet be satisfactory as to 
comfort, convenience and durability.” 

The project on the northwest side can 
accommodate 250 houses, on plots rang- 
ing from one-fourth to one-half acre of 
ground. The other two projects are both 
approximately half as large. Vacant 
ground, with the exception of three old 
houses when it was opened in July 1937, 
the northwest development now numbers 
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houses, which have 
been sold and cost- h 
ing between $5,250 

and $5,500, under ' 
way within a week, 
and has immediate 
prospects for twenty- 
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Structurally sound, this 108 year old wood 

house, located in a garden home develop- 

ment, is an excellent demonstration of the 
durability of frame construction 


twenty houses built to sell, including gar- 
den lot, at prices ranging from $1,875 to 
$2,500. The houses are all “80 percent 
finished” ; divided off with studding, and 
may be completed on the interior as to 
the buyer’s convenience and choice. Each 
house is finished throughout with insu- 
lating wallboard, which leaves design and 
decoration up to the owner. 


Minimum Cost $1,875 

Many home builders purchase plots of 
ground at prices of from $375 to $675 
and erect houses of their own design. 
The minimum house constructed by the 
company measures 20 by 28 ft., and sells 
with land for $1,875. Lumber and build- 
ing materials are furnished by the Ed- 
ward Hines Lumber Co. Terms are $275 
down and $22 per month. Wells are 
bored for each house; septic tanks con- 
nected with inside plumbing; roads of 
cinder base and finely crushed rock are 
built, and electricity is available. 

Features of the “garden farm” homes 
as to material items include: asphalt shin- 
gles; double hung windows; red cedar 
post foundations; yellow pine sheathing ; 
Douglas fir sills; clear redwood siding. 


Example of Frame House Durability 

An example of the livability for many 
generations of a well built, frame house is 
typified in a structure now standing on 
the northwest side development. It is a 
two story, full basement, farmhouse built 
108 years ago. Occupied, until the real 
estate company took over the area in 
which it stands, it will be sold, with nec- 
essary remodeling to be done by the 
buyer. 

Walking through the old house, it is 
not difficult to understand how it has 
withstood time in so excellent a manner. 
The foundation is flagstone, cemented to- 
gether; walls are bricked-up waist high 
inside the first floor sidewalls; rafters are 
solid oak, wood pegged; the studding is 
solid oak and the massive sills, roughly 
sawed and hewn, still show bark. The 
wood shingle roof was covered over eight 
(Continued on Page 47) 
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How New Lines Brought Dealer New Business 


This is the story of a retail lumber 
firm which took on appliances in 1931, 
and air conditioning in 1937, to increase 
volume and balance business. 

Late in 1931, when his business began 
to feel the effects of the 1929 depression, 
W. H. Peterson, president of the Peter- 
son Lumber & Paint Co., El Paso, Tex., 
looked around for a few additional lines 
which would add to his volume. 

He decided that he wanted something 
which would put him and his men in 
closer contact with home owners, so that 
when building revived again his firm 
would have built up additional good will, 
and also have made a profit from sales. 

His attention centered on radios and 
electrical appliances. 

He changed part of } 
his large display 
quarters to accom- 
modate an extensive 
showing of radios, 





Uptodate store of lum- 

ber dealer who increased 

profits by adding new 
lines 





electric refrigerators jaa 
and washing ma- 7 
chines, and put on 
several salesmen to 
help sell the new 
goods. 

From the very first, sales were sur- 
prisingly good. Today the radio and ap- 
pliance line is a good profit maker. The 
business has grown to such extent that 
the firm has been named distributor for 
several lines in this area, in addition to 
doing a very fine local retail business. 

“The idea worked out very well,” says 
Mr. Peterson. “In many instances where 
we sold a radio or electrical appliance we 
also uncovered a building tip which re- 
sulted in the sale of building materials. 
At first we worked all our building ac- 
counts for radio and electrical appliance 
sales, and uncovered many prospects. 
These people knew us, had confidence in 
us and thus sales resistande was mini- 
mized.” 

At the present time the firm has eight 
salesmen handling radio and appliance 
sales, retail and wholesale. 

“In 1937 we began to see the rising 
interest in air conditioning,” states Mr. 
Peterson, “and we figured that a lumber 
concern should certainly get in on it, es- 


pecially since it was another home item. 
We then took on the sale of an air con- 
ditioning unit which is reasonably priced 
and which works well in desert regions 
where humidity is very low. We expect 
great things of this air conditioning line, 
and it fits in very well with our appli- 
ance line. In the meantime, there has 
been an increase in building in this area, 
so we now feel that we have a well bal- 
anced business which brings in revenue 
from several associated lines and thus in- 
sures us to some extent against fluctua- 
tions in business.” 

Mr. Peterson is also very active in the 
Electric Refrigeration Bureau of El Paso, 
having been president of that group the 


ee etd 





past year. The bureau is very effective. 
It regulates association activities as well 
as trade-in allowances on old ice boxes. 
Once each year the dealers stage an elec- 
tric refrigeration show at the show room 
of the El Paso Electric Co., where each 
dealer can have display space at a small 
price. This show is staged in connection 
with a street spring show of automobile 
dealers, and music during the day helps 
to keep the people congregating around 
this area. 

This lumber dealer has also taken an 
active part in helping the women’s divi- 
sion of the El Paso Chamber of Com- 
merce in promoting new building along 
Spanish-Mexican architectural lines. His 
firm, as well as many other lumber con- 
cerns, has a large advertisement in a 
special building book issued by the El 
Paso women. 

This year the women are sponsoring a 
building contest in which prizes ranging 
up to $150 will be awarded to persons 
building new houses which conform most 


closely to the architectural designs sug- 
gested by the women’s organization. 

Activity of this type has stimulated 
building in the El Paso area, and shows 
how Mr. Peterson and other lumber deal- 
ers are willing to co-operate with any 
worth-while public project. 

Mr. Peterson believes that in these 
changing days a lumber dealer must 
always be open to adoption of ways by 
which he can increase his business, and 
build up good will. 





One-Cent Sale of Wallpaper 
Nets Good Results for Dealer 


As goes the orange crop, so goes the 
prosperity of business in the Orange Em- 
pire of southern California. Therefore 
when 1938 saw one of the biggest citrus 
crops in the history of the State, growers 
began to think of improving their homes 
and outbuildings; and the business men, 
of modernizing their stores and plants. 

“Realizing that the National Orange 
Show in February would draw thou- 
sands of visitors from all over southern 
California,” said Edw. Suverkrup, man- 
ager of the John Suverkrup Lumber Co., 
San Bernadino, Calif., “we decided to 
have a booth at the show, showing our 
building materials, and giving informa- 
tion regarding the making of FHA loans. 
The results exceeded our expectations, 
and from the hundreds who signed our 
guest book we secured ‘leads’ to a num- 
ber of valuable contacts. 


“At the same time, we staged a big 
wallpaper sale—adopting a plan used by 
drug stores; offering one roll of paper at 
the regular price, and an additional roll 
for one cent more. This applied only to 
our last year’s stock, which we were thus 
able to clear out, making way for the new 
spring lines. The idea appealed espe- 
cially to people of modest means ‘in the 
rural districts and small towns of the 
Orange Empire. Orange growers and 
workers come from all over this territory 
to attend the Orange Show, and they 
usually make a full day of it, spending a 
portion of their time shopping in San 
Bernadino. All of the windows of our 
office and salesroom were filled with 
specimens of wall paper, with the sugges- 
tion, ‘Paper Your Entire House at this 
.Dig Saving.... A roll for a penny if you 
buy the first roll at the regular price.’ 

“Tn the rear of the salesroom was our 
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spick-and-span lumber yard, with graded 
lumber of various lengths, and many per- 
sons who, attracted by our wallpaper ads, 
came to see and purchase their wallpaper 
and paint requirements, were reminded 
by our yard display of their need of lum- 
ber for repairs or remodeling, and placed 
orders then for delivery at a later date.” 





Spring ‘Fix Up" Impulse Strikes 
Well Known Texas Yard 


RicHMonD, TEx., May 30.—The Wes- 
sendorff Lumber Co., located here, has 
recently completed some interesting im- 
provements, including remodeling of the 
store part of its building, arranging the 
offices more conveniently, repainting in- 
terior, installing ceiling fans, etc. 

Cabinets have been built for the paint 
stock, each shelf having a label to des- 
ignate just what is stored thereon. 
Labeled bins for nails also have been pro- 
vided, and it is interesting to note that 
58 different varieties of nails are carried. 

The Wessendorff Lumber Co. is one of 
the oldest business firms in Richmond, it 
having been founded before the Civil 
War by A. Wessendorff. Upon his death 
his son, Tony, came into ownership of 
the business. During his administration 
an undertaking and embalming depart- 
ment was added. About thirty-one years 
ago the present manager, Joe A. Wes- 
sendorff, grandson of the founder, came 
into the business, and under his control 
it has prospered to a degree remarkable 
for a town of this size. 
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Boosts Paint Sales from 


Every Angle 


The Dickason-Goodman Lumber Co., 
Tulsa, Okla., secures a major portion of 
its paint sales volume by actively mer- 
chandising paint in the same manner in 
which it sells lumber and other building 
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for jobs secured by the contractors them- 
selves. 

Instead of having irregular paint dis- 
plays, the company, according to L. King 
Dickason, vice president, uses one show 
window solely for this purpose, changing 
the entire display about every two weeks. 
The background materials for the win- 


PAINT 


Products | 


Combination paint display window and sign which aids the Dickason-Goodman Lum- 
ber Co., Tulsa, Okla., in keeping its volume of paint sales among the top in retail 
lumber yards 


materials—controlling each job by de- 
signing the home and selling the buyer 
direct; specifying materials from the 
company’s yard and turning the construc- 
tion over to a reliable contractor. This 
policy also brings in orders for materials 
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Timely Tia for Dealers 


Dealers are reminded that the best Tip received each month wins a cash prize of $2. 
Besides, it’s lots of fun to compete. So send in a Tip telling of YOUR way of getting 
something done better. A photograph or sketch is desirable, but not required, as 
prizes are awarded on the merit of the idea. Address Timely Tip Editor. 





Under the large heading, “Spring-time is Screen Time” is lettered: “Flies, 
Bugs and Mosquitoes Will Soon Be Here—Protect Yourself Against These 
Pests.” A small piece of wire screen, with an “exaggerated” fly thereon, 
helps to remind householders to fix their screens now. 


If the 1,803 people living in 
Kiel, Wis., are pestered in their 
homes this summer by flies and 
mosquitoes, they can’t blame the 
J. B. Laun Co. for not forewarn- 
ing them. This enterprising re- 
tail lumber concern has the ac- 
companying sign in its front win- 
dow at the left of the entrance 
to the office where it is practi- 
eally impossible for anyone to 
pass without seeing it. The sign 
is particularly noticeable because 
nothing else is shown in the dis- 
play window, which is next to 
the sidewalk of the main street. 
Even the frame of the sign car- 
ries out the idea of screens since 
it is painted the usual black. 








dow are furnished by the paint manufac- 
turer. 

The show window is part of a combi- 
nation sign and built-in window on a 
wall of the yard, and faces on a side 
street. It serves a dual purpose in 
breaking the bareness of an end wall and 
in affording an excellent visual presenta- 
tion of seasonal paints and finishes. 

The company also steps up its paint 
sales through the medium of advertising 
each spring, using the paint manufac- 
turer’s co-operative plan. Inquiries re- 
sulting from the advertising come directly 
to the office of the company and are fol- 
lowed up by company salesmen, or given 
to painters who in turn purchase their 
materials from the yard. 





Lumber Dealers Report Re- 

ceiving More Inquiries 

LANSDALE, Pa., May 30.—Lumber and 
building supply dealers in this area report 
a steadily increasing number of inquiries, 
indicating that many people are planning 
to build new homes or remodel old ones. 

“Our volume has been holding up very 
nicely during the past few months,” said 
N. N. Bartholomew, manager Krupp, 
Meyers & Hoffman (Inc.), “but we have 
not yet made any large sales as a result 
of the inquiries that have been made. for 
prices on specified jobs. 

“The thing that is most retarding 
building and remodeling at present is: the 
buyer’s desire to. get into the material 
market when it. touches bottom. Many 
people are waiting for prices to go still 
lower. However, we have recently start- 
ed to tell our custorners that the time to 
buy is right now, because prices are likely 
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to advance very sharply during the sum- 
mer.” 

Another dealer who reports that he has 
been asked to do more figuring on speci- 
fications for new construction than at any 
time in recent years is E. B. Staudt, 
Pennsburg, a small-town dealer who 
handles a complete line of lumber and 
supplies. 

“We are more optimistic now than we 
have been for some time,” Mr. Staudt 
said, “and I think we are right in assum- 
ing that when people are asking about 
prices on new construction they do so 
with the intention of buying materials. 

“Our volume this year is slightly below 
last year’s figures, but we are operating 
at a profit, and have avoided credit losses 
by careful checking of all new accounts. 
Like most of the small-town dealers in 
this area we operate on a very conserva- 
tive basis, and we believe that is the 
reason why there has been very little 
complaint about business conditions, and 
also why there have been few reports of 
financial trouble among dealers in this 
territory.” 


Old Yard Remodeled with 


Pleasing Results 


PEARSALL, TEX., May 30.—The accom- 
panying snapshot will afford readers a 
glimpse of the new office building and 
warehouse of the W. F. & J. F. Barnes 
Lumber Co., at Pearsall, Tex., public 
opening of which was lield May 9 and 10, 
with a good attendance of local people 
and outside visitors on both days. Prizes 
were presented, and light refreshments 
consisting of punch and cookies were 
served throughout both days and on the 
evening of the 9th. 

“We are very much pleased with our 
new building,” said local Manager Luther 
DeVilbiss, to the AMERICAN LUMBER- 
MAN. “It represents remodeling of the 
old yard, where we have done business 
for twenty-six years here.” 

During that entire period, it might be 
added, the local business has been under 
the management of Mr. DeVilbiss. The 
general offices of this big Texas line-yard 
concern are in Waco. 

Architecturally the new building fol- 
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lows the Spanish type. It is of hollow 
tile construction, and is finished inside 
with Celotex, walnut Texboard being 
used with pleasing effect in the office. 





Prizes Awarded in Company's 
Paint Sales Contest 


CRESCENT, OKLA., May 30.—The sum 
of $40, which was first prize in a sales 
campaign sponsored by Fullerton-Stuart 
Lumber Co. during March and April, has 
been awarded to the local branch of that 
company, according to August Burchardt, 
manager. 

The local yard exceeded its sales quota 
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Quick Work Marks Lumber 


Company's Successful Show 


Perhaps breaking all records in the 
suddenness with which it was promoted 
and executed, the Better Homes Show 
held by the Kalispell (Mont.) yard of the 
Monarch Lumber Co., with the backing 
of the staff organization at Great. Falls, 
likewise set up a worthy mark, in point 
of attendance and success, for other con- 
cerns to shoot at. The details were han- 
dled by local manager J. B. Pike, with 
effective co-operation of Sales Manager 
C. L. Briggs, of the Great Falls office. 

Information given direct to the AMER- 





“PUTS MONEY IN HIS JEANS” 


From a letter received this week from W. L. Guyler, manager Wallis 
Lumber Co., Crystal City, Tex., we quote as follows: 


“From the day I entered the lumber game in 1906 until now, the 
AMERICAN LUMBERMAN has come to me, each issue, either under the name 
of my connections or myself. We do not take any other lumber paper 
and I must say to you in all frankness that I consider the AMERICAN 
LUMBERMAN just as good an investment as I do the dollars put into my 
lumber and lumber products for stock. To me it is an encyclopedia of 
the lumber industry. You won’t believe this, but it is the truth—I take my © 
AMERICAN LUMBERMAN home with me and get as much pleasure from 
reading it as I do from my copies of Fortune, Time and other current 
papers. Sometimes I think I get more, because I run across many helps 
for me in my business, and whenever anything PUTS DOLLARS IN MY 
JEANS, as I know the AMERICAN LUMBERMAN HAS DONE MANY TIMES, 


I can not help but look forward to each issue.” 








248 percent, Mr. Burchardt said. “It is 
the biggest paint volume of any year since 
I have been with the company,” he added. 

Sales in all departments of the lumber 
company have been better this year, said 
the manager, who attributes this fact to 
better conditions and consistent adver- 
tising. 

Seven of the company’s yards partici- 
pated in the contest, second prize of $20 
going to the yard at Marshall, where Ted 
Merrell, a former employee of the company 
here, is manager. The quota there was 


exceeded by 235 percent, and each yard 
entering the contest was up in its sales. 





Pleasing in architecture, and efficient in arrangement, is the new building of the 
W. F. & J. F. Barnes Lumber Co., at Pearsall, Tex. 





ICAN LUMBERMAN by Mr. Briggs, in the 
Great Falls office, follows: 

“We had close to 3,000 people in at- 
tendance at our home show held Satur- 
day, May 7,” said Mr. Briggs, “which we 
regard as very satisfactory, especially in 
view of the short notice given. When I 
arrived at Kalispell on the morning of the 
5th, only two days before the show, not 
a soul outside of our organization knew 
we were going to hold such an event on 
the coming Saturday afternoon. We got 
busy right away, over the broadcasting 
station, and with newspaper and direct 
mail advertising, and are tickled with the 
results. 

“An outstanding feature of the show 
was a group of three miniature houses 
which Walt Howard, secretary of the 
Montana Retail Lumbermen’s Associa- 
tion, placed on display. Plans and actual 
cost figures for all three of the houses 
were available, and these miniatures really 
created a great deal of comment and in- 
terest. 

“On the day preceding the show we 
held a very informal meeting of the local 
carpenters, contractors and painters, over 
50 of whom were present, besides repre- 
sentatives of the business houses, and 
others. The purpose of this meeting was 
to give the carpenters, contractors and 
painters opportunity to meet the person- 
nel of our company, as well as the repre- 


sentatives of manufacturers of many of 
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the products we handle, each of whom 
gave a short talk, telling how his product 
fits into the merchandising and building 
picture, through the Monarch Lumber 
Co. 

“We also invited carpenters and others 
present at the meeting to attend our Bet- 
ter Homes Show held at our yard the 
following day, beginning at one o’clock. 
It was announced that the first 100 ladies 
arriving at the show would each be given 
a free clothespin apron. Another attrac- 
tion was a nail-driving contest, between 
a representative of the fire department 
and one from the police department. This 
contest was broadcast over the local sta- 
tion ‘blow by blow.’ ” 

The following factory men were on 
hand to demonstrate their very elaborate 
displays: Frank and Ted Jordan, of the 
Paraffine Co.; Messrs. Wallace and Orth 
of the Wood Conversion Co.; Sam Mul- 
lin, sales manager, I. F. Laucks Co.; Mr. 
Block, of Andersen Frames (Inc.) ; Don 
Hall, of the Glidden Paint Co.; Roy For- 
ney, Of Building Service (Inc.); Joe 
Paddock, of the American Steel & Wire 
Co., and Bill Johnson, of the U. S. 
Gypsum Co. 





Lumber Firm Gives Big Saturday 
Evening Party 


Free entertainment was provided by the 
Johnstown Lumber Co., Johnstown, Ohio, 
on a recent Saturday evening, at its new 
warehouse. Music was furnished by an 
orchestra; and an interesting movie con- 
cerning the beginnings of the McCormick- 
Deering farm machinery was presented. 
Hot dogs and coffee made the occasion 
still more pleasant to the large crowd in 
attendance. One of the purposes of the 
occasion was to impress the farm trade 
with the complete line of implements and 
parts handled by this lumber yard. 

The local newspaper, checking on the 
number of cars in town that Saturday 
night, reported 415 counted, and said 
that many of the occupants found their 
way to the Johnstown Lumber Co.’s 
party. 
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Our "Office Kink'' Scout Says 
This Is a Good Idea 


We asked our “handy kink” man to 
dig up some good idea for the book- 
keeper; and, when found, to turn his 
camera on it; which he has done, with 
the result here shown. He says that this 
picture and the text show how a com- 
mon trouser hanger hook spring makes a 





poe ? Meee 


very handy combined marker and weight 
for a desk letter basket. 


Correspondence, invoices, memoranda, and 
other matter requiring the day’s attention are 
for convenience usually placed in the desk let- 
ter basket in something of a regular order, if 
possible. When one or several papers are tem- 
porarily withdrawn for use or reference, the 
upper sheets are laid crosswise or something 
is placed between them to keep and mark the 


place. Take a spring hook from one of the 
inexpensive trouser-hanger devices. Break 
off the wooden pieces on the ends. Simply 


press the U wire ends which were in the wood 
over the top wire at the front end of the letter 
basket. Adjust so they will be free and lift 
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easily. When papers are taken out of the bas- 
ket simply drop the hook end over the bottom 
sheets; the top ones over the back of the hook. 
They will be separated, but the place is marked 
and the upper sheets are easy to grasp when 
replacing the ones taken out. A simple finger 
end flip is all there is to it, In summer, when 
a fan disturbs papers on the desk, the hook 
makes a weight for the sheets, by placing 
basket with hook end toward fan draft. 





Schenectady Concerns Merged 

ScHENECTADY, N. Y., May 20.—An- 
nouncement has been made of a change in 
ownership of the Madden Lumber Co., of 
this city, which has been purchased by H. 
W. Fleet & Fenton J. Sylvester, who will 
continue the business. Both of the new 
owners have been prominent in the lumber 
business for more than eighteen years. Mr. 
Fleet has been manager of the Madden 
Lumber Co. for the last two years, and 
Mr. Sylvester has been identified with the 
Madden interests for sixteen years. The 
business will be continued as a retail lum- 
ber and building supplies concern. 


Contest for Best Letters on 
Meaning of "Home" 


SALEM, Ou1I0, May 30.—The Peoples 
Lumber Co., of Salem, is sponsoring a 
contest, with prizes for best letters on the 
topic “What the Word ‘Home’ Means To 
Me.” This is a unit of the National Bet- 
ter Homes Contest being promoted by 
Johns-Manville, which closes July 20. 


Repair and Paint Rural Schools Now 


Rural schools throughout the country will 
soon be closing for the summer vacation, which 
suggests that now is the time for dealers to 
remind school trustees and boards that during 
the vacation period is the logical time for mak- 
ing repairs, alterations and improvements, re- 
painting the buildings etc., and getting every- 
thing in readiness for the opening of the fall 
term. The total amount of material annually 
required for such purposes, taking the country 
as a whole, is of no small proportions. 

The enclosed views of some typical rural 
school buildings were sent in by an AMERICAN 
LUMBERMAN correspondent who recently took 


Typical rural school houses in districts No. 42 and 43 of McHenry County, Ill., not far from Chicago. 


them in McHenry County, Ill. He says: “They 
are so close together that. they may be reached 
by an automobile drive of five minutes. They 
are built on the top, sides, and midway of 
picturesque hills along steep roads, the county 
being notable for its hilly scenery. Every one 
of these rural school buildings is built of wood, 
by McHenry carpenters and contractors. The 
designs are attractive, no two being alike. The 
modern rural school building, in many instances, 
is supplemented by a garage for the teacher’s 
use; also a flagstaff, and various contrivances 
for a playground, which the lumber yards keep 
in stock.” 
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CREDITS AND COLLECTIONS 


More of the Letters Submitted in Recent American Lumberman Contest 


[This letter by E. E. BONSTEEL, E. E. Bonsteel 
Lumber Co., Harrison, Ark., won a $2 prize.] 


It seems to me that the chief factor in the 
success or failure of a lumber yard is this mat- 
ter of credits and collections, and the best time 
to make a collection is at the time of sale, by 
having a definite understanding about payments. 
In our business 14 percent of our sales are 
cash, 86 percent goes on the books. Of course 
in a majority of cases nothing is said about pay- 
ments, because we already know from experi- 
ence what to expect from the customer. 

W hen we make out our bills and start out 
collecting the first of the month, our experience 
teaches us we will collect in full about one- 
third of our accounts, and will get partial pay- 
ments on another third. On the last third we 
will get nothing. It is this last third which 
concerns us most, because these accounts must 
all, or nearly all, be collected if we are to carry 
on our business with success. : 

If the credit man has selected his risks well, 
about all there is to do for the collector is to 
lay his bill down, and the customer either pays 
in full or in part as has been agreed upon. For 
these easy collections I usually send someone 
else, If any of them has given my collector any 
argument, or especially if someone has gotten 
nasty with him, I want to know it, and person- 
ally call upon such person immediately. With- 
out exception I have ironed out every difficulty 
harmoniously, and have nearly always retained 
the business of the customer—if desirable. If 
he has anything nasty to say I want him to say 
it to me, not to an employee. 

The great difficulty with most managers is 
that they do not like to collect, and do not give 
that work the time it demands. If it is to be 
successful, more time. is required for collec- 
tions than for sales. If a manager will change 
his attitude, and be as willing to collect as he is 
to sell, he can use exactly the same approach in 
both cases. 

I find that the best way to collect is to put a 
bunch of statements in my pockets and just 
start out visiting. After we have had our little 
visit, the customer will usually dun himself by 
bringing up the subject, or if the conversation 
lasts too long, you can broach it yourself. Pay- 
ment usually will be made in full or in part; if 
not the debtor will tell you when he can pay. 
If he pays nothing, but sets a date when he will 
pay, be sure to be there on that date to collect. 

A good memory for figures has been of im- 
mense value to me in collecting. If I have kept 
the ledger on an account, or ‘on any ordinary 
number of accounts, I can remember to a cent 
what the balance is. When I meet, on the 
street, someone who owes me, the memory of 
his account stands me in good stead. 

If you think the debtor is sincere in his efforts 
to pay, but just hasn’t been able to reach it, 
make him “speak his piece” clear through real 
earnestly every time you meet him, and the first 
time he gets hold of some money he will bring 
it in in order to get rid of you. 

If you meet on the street someone who owes 
you, and you consider the account worthless, as 
soon as you give him the opportunity to refuse 
payment or make his excuse, ask him what he 
ordered the material for anyway. Tell him he 
knew he couldn’t pay for it when he got it as 
well as he does now. I mean tell him hard; let 
him know that this account is getting in your 
hair. Before you let him go, tell him to bring 
the stuff back. He, of course, tells you he has 
used the lumber, and can not return it. You 
already know this, but it starts a conversation, 
from a different angle, about what he owes. 


What you are trying to do is to make him mad 
enough to come in and pay first time he gets 
some money. Do not resort to this method un- 
less you consider the account worthless, because 
you probably will lose him as a future cus- 
tomer. Collection, to be successful, must not 
only get the money but retain the customer, if 
his business is at all desirable. 

Finally, some collection letters are successful. 
Sometimes merely mailing statements of the ac- 
count will get the money, but the personal con- 
tact is what has “brought home the bacon” for 
us. Even so, the losses from bad accounts are 
altogether too high, the very best we can do. I 
have known firms that figured 2 percent of their 
entire sales would be lost in bad accounts. We 
have been able to do a little better than that. 
One-fifth of one percent has been our loss and 
we had one year without a penny lost. Eternal 
vigilance is the price one pays for minimum 
losses from bad accounts. 





MICHIGAN DEALER 
USES THIS LETTER 


A form letter embodying a semi-humorous 
yet forceful appeal to debtors to pay their past 
due accounts is used with good effect by the 
McCaul Lumber & Coal Co., Ferndale, Mich. 
It reads as follows: 


Dear FRIEND & CUSTOMER: 
WE HAVE PAID: 


The City of Ferndale— 
Our city taxes. 
Our water bill. 
The State of Michigan— 
Our State and county taxes. ; 
Our compensation and capital tax bill. 
The United States Government— 
Our social security tax. 
Our unemployment insurance tax. 
A blamed small profits tax. 
The Detroit Edison Co.— 
Our electric light and power bill. 


The Michigan Bell Telephone Co— 
Our telephone bill. 


The Grand Trunk Railroad— 
Our freight bills. 


The Garage Man— 
Our repair bills. 


The Gasoline Man— 
Our gasoline and oil bills. 


And now along comes the darn fellow who 
we owe a bill to for the materials we sold you, 
and lo and behold, we find we have no money 
to pay him with, so we told him you owed us 
- ene and that we were sure that if we 
called the matter to your attention you would 
rush right in and help us out. 

Gosh, he is a swell fellow, and we know you 
would not want us to lose his friendship and 
our credit rating with him. Thanks. 


Yours truly, 
McCavut Lumser & Coat Co. 





PurcHASES OF Forest products by the rail- 
roads of the United States in 1937 amounted to 
$104,707,000, compared with $76,683,000 in 1936. 
Of the 1937 total, $65,299,000 was for ties and 
$39,408,000 for lumber and lumber products. 


[This letter by H. J. LILLIBRIDGE, Barker Lumber 
Co., Delavan, Wis., won a $2 prize.] 


Things to do and not to do regarding extending 
credit, making collections etc., in the retail lumber 
business. 

First—know your man. 


It is most important to determine his credit 
responsibility. This must be done before and 
not after the sale. Some dealers still maintain 
the illusion that a lien is protection against loss, 
While there may have been a time when the 
building material salesman traveled his territory 
with an order book in his hand and a lien book 
in his pocket, this practice proved costly. Busi- 
ness that requires a lien is not of much value 
to the dealer. Selling materials under a lien 
embitters a customer. It creates ill will against 
the dealer; in discussions between customers 
only one side of the picture is presented and the 
dealer suffers. There is only one method of 
granting credit wisely, and that is to secure in- 
formation about the customer’s responsibility 
before selling him. 

Let us consider the extent of protection af- 
forded by a lien. The laws governing liens 
differ considerably in different States. How- 
ever, the Wisconsin statute may be considered 
fairly representative. An outline of its provi- 
sions will offer a view of lien codes in gen- 
eral. The legal procedure in using a lien is 
briefly as follows: In selling to a subcontractor, 
notice of the lien must be served in writing 
by subcontractor or dealer upon the owner 
within thirty days after start of delivery of ma- 
terial or start of work upon the structure. 

Second, a lien must be filed in the office of 
the clerk of circuit court in the county or 
district in which the building, property and 
improvement is located, within sixty days af- 
ter delivery of the last item of material or 
completion of the work performed. 

Third, the lien remains effective for two 
years from date of the last charge. In case 
material is furnished direct to owner, lien must 
be filed within six months from last delivery. 

If a lien provided adequate protection its use 
would be relatively simple. To indicate that 
it is not adequate, I will cite a situation: 

A local builder placed an order for material 
for two houses. Credit information and his 
previous record were established in so far as 
seller was able to determine his financial re- 
sponsibilities. When the houses were partially 
completed, however, the builder became finan- 
cially involved and was unable to complete the 
structures. A lien to protect the account was 
filed. Under Wisconsin law it takes fourteen 
months to gain title to the homes. Accordingly, 
capital invested in the material is tied up for at 
least that length of time. The material dealer 
would be forced to purchase the lots upon which 
the houses are built, and to pay out consider- 
able money for material and labor to complete 
the two buildings. These expenses are in- 
curred in addition to attorney’s fees and court 
expenses. 

Had mortgages been made against this prop- 
erty prior to the start of the involvement, these 
mortgages would have had preference, and in 
order to protect the dealer’s interest it would 
have been necessary to buy such mortgages, 
both first and second, 

Therefore, we should determine credit re- 
sponsibility before, not after, sale is made. 


Second: Follow through. 


In order to liquidate past due accounts, it is 
necessary to constantly keep after old accounts, 
and if collections are made each month, they will 
make a Happy New Year. Is there anything 
that warms a dealer’s heart more than the abil- 
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ity to hold up a clean slate on New Year’s Day, 
with all delinquent accounts paid off? For that 
reason a lumber business should operate, as 
much as possible, on a thirty and sixty days 
basis. 

In order to bring these results about, the 
customer should receive a monthly statement. 
This statement, coming to him from a company 
with whom he is familiar, and in whom he has 
confidence, is likely to secure his attention and 
action. Accounts should be followed up by 
letter, personal calls, telephone calls, and even 
telegrams sometimes help to get in the money. 

Our experience has been that keeping after 
collections does more than merely bring in 
the money. It helps bring business. Instead of 
offending customers by insisting on payment 
when due, if done in the right spirit, it makes 
people respect you and give you their trade. 
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tervals, showing the aging of his accounts, he 
would be surprised to find how many accounts 
were getting past due and should have his at- 
tention, and pressure exercised, if necessary, 
to collect them., 

If a customer is on the level, and is finan- 
cially solid but temporarily hard up, we believe 
that we should help him make good and extend 
him additional credit. He appreciates it and, 
the chances are, that he will become a cus- 
tomer for life. But in the case of a man who 
is able to pay but who simply delays pay- 
ment, we believe that pressure should be 
brought to bear until he reaches for his check 
book. 

Again we say: “Know your man, and follow 
through.” 
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FHA Meeting Staged in Texas 
Panhandle 


AMARILLO, TEX., May 30.—More than 200 
retail lumber and building material dealers, 
architects, contractors, realtors and representa- 
tives of other organizations allied with the 
building industry met here, May 10, to hear 
three FHA officials explain regulations of the 
revised Housing Act. P. S. Luttrell, State FHA 
production manager, R, E. Sikes, mortgage 
conference representative, and T. J. Wagner, 
manager of the Amafillo FHA service office, 
discussed the new features of the Act and held 
an open forum for specific questions pertain- 
ing to localized situations. Committees were 
appointed to further the FHA program in the 
Panhandle area. In addition to Amarillo, towns 
represented at the meeting included Hereford, 













































































If the dealer would have a trial balance drawn ended on April 1, 1938, air conditioned 2,208 Dimmitt, Wellington, Dumas, Dalhart and 
off from his accounts receivable at regular in- passenger cars. Vega. 
y “a 
c ‘ 
2 REMODELED YARD EMPHA- | 
e 
n 
SIZES MATERIAL DISPLAYS 
e ° 
f At left is exterior light fixtures have been used throughout, 
" view, and below is with the exception of window fixtures, 
, floor plan, of the re- which are No. 310 Favorite Westing- 
, modeled store house fixtures. The result is pleasing. 
* The Antrim Lumber Co., which (with es eee aE a 
be headquarters in St. Louis, Mo.) operates 
: retail lumber yards and stores in Mis- 
* souri, Oklahoma and Texas, recently 7 SHELVES 
is completed the remodeling of its store at ! ' « wetnisves sedi 
r, Marlow, Okla. Herewith are reproduced | i 
~ three photographs, presenting interior | 
% and exterior views of the modernized 
plant, also a floor plan which will help | L 
of give an idea of the arrangement. { is wW 
" “In making these improvements,” said | a ” 
f- C. A. Antrim, treasurer of the company, 6 S = 
or “we have kept in mind the importance of %& 8 oO 
- attractive window displays, a convenient ™ i 9 EL ES ee - 
uae bookkeeping department and private of- oH ‘ uw 
st fice, and, particularly, the importance of | y x PRIVATE faa 
y. showing in an attractive manner the ma- | a > pee < 
- terials which we carry in stock.” }| = 3 OF FLC! > 
In the latter connection, Mr. Antrim, Z a 
al called attention to the use of bevel lap, 2 < 
is tile Nu-Wood throughout; variegated yw I 3 SHewves | \ — e ad 
Z plank Nu-Wood applied horizontally, and , 
ly square size tile Nu-Wood in variegated 
colors on the ceiling. Westinghouse Mor- 
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vil- Showing improved merchandising facilities of recently modernized store of Antrim Lumber Co., Marlow, Okla. 
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Retailer Goes After Rural Sales 
and Proves They Can 


JeFFeRsOoN, Wis., May 30.—Lumber 
dealers with rural trade territories ARE 
selling tenant houses! N. J. Braun, who 
has the N. J. Braun Lumber Co. in this 
town of 2,600 and is interested in retail 
yards in Ft. Atkinson, Watertown, John- 
son Creek, Hubbleton, Sullivan and 
Helenville, sold materials for two of the 
second farm dwellings last fall from the 
local unit, and has prospects for two 
more this year. Mr. Braun regards the 
idea of two houses on farms where extra 
help is necessary the -year around as 
sound agricultural economics. 


The houses sold last fall were erected 
on the places of Joe Vogel and A. O. 
Popp who own general farms outside 
town. Both of the tenant residences 
were built from the same plan, repro- 
duced on these pages, which was sketched 
in the office of the lumber yard. Meas- 
uring 22x24 feet, the houses contain 
three rooms and a full basement, and con- 
struction costs were under $2,000 each. 
Mr. Braun sold about $1,000 worth of 
materials for each one. Johns-Manville 
asbestos sidewall shingles cover the ex- 
teriors of the houses, and Nu-Wood bev- 
eled plank was applied to the living room 
and bedroom walls. A hardboard was 
used as finishing material in the kitchen 
in both cases. Unlike some tenant houses 
on farms, these two are attractive small 
abodes stiitable as living quarters for a 
full time hired man and his family. 


BARN BUILDERS QUOTED JOB PRICE 
INCLUDING EQUIPMENT 


For several years the company has 
made it a practice to sell farmers barns 
at a job price instead of just quoting the 
cost of the materials going into a struc- 
ture. It is regarded as the proper way 
to sell farmstead buildings just as it is 


i 
| 


Here is a view of the concern's stock of red cedar shingles, tile, 
posts, and galvanized pipe. A carload of shingles had been re- 
ceived a few days before the call © 





the modern method employed when a 
residence is sold. A farmer who wants 
to spend $2,500 on a barn ready for use 
will be told exactly how large a unit can 
be erected, what materials will go into 
it, what barn equipment will be installed, 
and other associated facts. The total 


price will include labor costs as well as 





One of the identical tenant houses sold by 

the N. J. Braun Lumber Co., Jefferson, 

Wis., to Joe Vogel, who owns a general 

farm. The plan for this inviting little home 
is shown on the next page 


the outlay for all materials from the foun- 
dation to the ridgepole. A quality line 
of barn equipment is stocked at the yard 
and enjoys good turnover when farmers 
are in a position to buy. 

It was said that the majority of the 
firm’s farmer customers prefer to have 
their barns figured complete. They know 
just where they stand after talking to one 
of the company’s salesmen without hav- 
ing to contact a contractor, hardware 
dealer and others who normally have a 
hand in a barn job. 

“We think it is much more advisable 
to figure the job price including every- 
thing, rather than sell the lumber first 


to rural customers this past spring. 
market short lengths of lumber in stock 


Be Made 


and try to sell the equipment afterwards,” 
said C. R. Krause, secretary-treasurer, 
“When the customer is in the mood to 
buy, it is not very difficult to sell him the 
equipment along with lumber.” 


Only one barn not sold complete with 
necessary equipment could be recalled. 
On this particular job, the builder had a 
relative who sold barn supplies and felt 
that he ought to give him the business. 


Since the equipment stocked by the 
Braun yards is manufactured in a neigh- 
boring city, it is trucked directly from 
the plant to the site of construction quite 
often. Due to this arrangement it was 
difficult to secure an accurate check on 
the quantity sold in a year, but it was 
conservatively estimated that during 1937 
five or six carloads were sold. 

Three brooder houses have been sold 
this year by the N. J. Braun Lumber 
Co. It is felt that due to quite heavy 
sales of these items in 1936 and 1937, 
the market has almost reached a satura- 
tion point for the next few years. The 
10x12-foot size with capacity for 300 
chicks sells for $85. Brooders made in 
this yard are not insulated as it has been 
learned in sales campaigns that farmers 
as a rule in the area do not buy their 
chicks until May when an uninsulated 
house is warm enough. Hemlock is used 
for the brooder walls, and No. 2 spruce 
or pine for flooring. 


Asked about his rural trade as a whole, 
the dealer said that a reduction in the 
price of milk a couple weeks previous 
had placed a restraint on farmers. A 
graphic illustration of what the dairymen 
around this area have to contend with is 
the comparison of present prices of milk 
and farm machinery with prices fifteen 
years ago. In the early 1920’s, farmers 
were receiving $3 a hundred pounds for 





Three brooders of this type have been made in the yard and sold 


It is an excellent way to 
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Two Tenant Houses Sold... Barns 

Figured at Job Price...90 Per- 

cent of Home Builders See the 
| Lumber Dealer First 


their milk and a corn planter cost them 
$200. Today they are being paid $1.10 
per hundred for milk, but corn planters 
have advanced to $220. This lowering 
of income and increasing of outgo has 
had its effect upon the farmers’ ability to 
buy lumber, roofing and paint to main- 
tain their buildings. Under ordinary cir- 
cumstances, Wisconsin lumber dealers 
with a rural trade territory enjoy good 
sales, but, when the scales of revenue and 
operating expenditure are out of balance, 
purchases have to be curbed. 


COMPANY'S RELATIONS WITH 
CONTRACTORS HARMONIOUS 


The Jefferson yard operated by Mr. 
Braun is supplying building materials 
for a number of houses. The local com- 
pany works with contractors with com- 
plete harmony existing between the sup- 
plier of materials and the builders. It 
was. estimated by the dealer that 90 per- 
cent. of the prospects for new houses 
contact one or the other of the retail lum- 
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ber yards for archi- 
tectural advice, speci- 
fication suggestions, 
financing service and 
the other informa- 
tion needed as the 
first step in their 





march toward home A popular brand of asbestos clapboards will make this new house 
ownership. This one of the most attractive in the neighborhood when completed. 
highly desirable sit- Containing six rooms and fully insulated, its cost will be between 


uation has resulted 

from personal fol- 

lowups on every lead secured about folks 
who are thinking of building, and offer- 
ing a complete home-building service. 

An entire subdivision has been devel- 
oped by the company since 1926. Forty 
houses have been erected on the sixty- 
six lots to date, and two are under con- 
struction in the section now. It is ideally 
located across from the city park and 
near a fine golf course. 

“Our biggest problem is what to do 
about prospects for new houses who have 
been oversold on the best materials and 
the latest niceties that go into modern 
residences,” said Mr. Braun to the 
AMERICAN LUMBERMAN representative. 
The statement was so intriguing and 
novel that he was asked to explain what 

he meant. 
cnet “Well, I can illus- 
trate my point with 
one of this yard’s 
customers, who 
wants a home of his 
own the worst kind 
of a way. He has 
$5,500 to pay for it, 
but to have all of 
the newest and best 
equipment in it as 
he specifies, it will 
cost at least $7,500. 
For example, this 
man won’t consider 
having anything but 
a heating and air- 
conditioning unit in- 
stalled that costs 
$875 ; his house must 
have the most expen- 
sive and latest type 








: The utilization of 
* every inch of space 
for living purposes 
has been achieved in 
this second house on 
the Joe Vogel farm. 
Note how one can go 











to the cellar directly 
from outdoors 
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$5,000 and 5,500 _ 


of windows; nothing but copper screen- 
ing will satisfy; he must have costly black 
bathroom fixtures and brass plumbing; a 
recreation room is desired in the base- 
ment, and so on through a long list of 
specifications that would assure the finest 
living conditions but which total up to a 
figure far beyond what he wants to spend. 
He will not consider getting a loan for 
the difference between the $5,500 and 
what the house would cost; says that, if 
he can’t have what he wants for the 
money he has, he will go on renting. It’s 
a case we haven't been able to crack.” 

Mr. Braun said that the taste of people 
in Jefferson, at least, had been so thor- 
oughly educated to quality materials and 
equipment that it is often difficult to keep 
the cost of the house down to a point 
which is within their income. The sit- 
uation has become a real problem that 
can not always be solved for there are 
individuals, like the man discussed above, 
who won’t be contented with a place 
within their financial means. 


RESIDENTS OF TOWN WARNED BY 
FIRM OF SALES RACKET 


Good will in the community was cre- 
ated recently by the firm’s half page ad- 
vertisement in the local newspaper warn- 
ing people against contracting with high 
pressure salesmen from out-of-town roof- 
ing companies to have their homes re- 
sided or re-roofed.. One home owner in 
Jefferson paid $600 for a sidewall job 
that would have been duplicated for $250 
by his lumber dealer. The method used 
by the shyster operators was to tell the 
owner that his house had been selected 
as a model in the neighborhood, and that 
it would be re-roofed or re-sided for 
such a sum. He was told that a com- 
mission of about $20 would be paid him 
on every sale in the community resulting 
from the improvement of his house. After 
selling one or two jobs and receiving 
cash (part of the agreement), the work 
would be done hurriedly and the truck 
loaded with materials would leave town 
with the men. The advertisement in the 
Jefferson paper put an end to the racket 
in that area. 











Front view of Marlin Lumber Co., Marlin, 
Tex. Note the corner display building fea- 
turing wall paper 





In Marlin, Tex., F. E. Hailey, of the 
Marlin Lumber Co., presented us a vivid 
but not encouraging picture of the prob- 
lems of lumber dealers in small towns of 
the Texas Cotton Belt, and, by way of 
concluding his remarks, gave us a large 
order for brain-trust planning. 

“Now you’ve got the picture as I see 
it,” said Mr. Hailey at length, “and with 
something like 1500 miles of driving 
ahead of you to get home, there is some- 
thing to think about. What is the an- 
swer to our problem?” 

We would like to be able to enjoy the 
rosy glow of self-satisfaction that comes 
from being able to take a commission like 
that and fulfilling it, but with brain 
trusts, bureaus, boards and countless ex- 
perts acting independently and without 
Government portfolios, unable to deter- 
mine a solution, we have more than a 
reasonable doubt that anything we offer 
has not already been thought of and tried. 
The cart is before the horse at the mo- 
ment, however, and to reverse the order 
we had better let Mr. Hailey tell his 
story of local conditions. 


FEAR EFFECT OF INDUSTRIAL 
RECESSION IN NORTH AND EAST 


“The average small-town lumber dealer 
in the Cotton Belt in Texas is doing very 
little business,” he began. ‘We expected 
things to improve last summer, but, after 
crops were harvested, nothing happened 





except a further falling off in volume of 
building. There has been very little build- 
ing in and around Marlin in the past 
year. The building public in these small 
Cotton Belt towns generally has no 
money. The few that have are uneasy, 
and afraid to spend it. There is no rec- 
ognizable local condition that I can blame 
for that feeling. It is a reflection of con- 
ditions we hear about in the industrial 
North and East. As we see it from here, 
industry is scared, or unable to market its 
products, and in its efforts to hang on it 
is laying off thousands of employees. You 
don’t have to guess to understand that 
conditions in the industrial centers are 
tense. While our people here generally 
would be unable to state how the crip- 
pling of industry in the North and East 
will eventually hurt them, they have seen 
and experienced enough in the last ten 
years to know that it will, sooner or later, 
and there will be no feeling of ease here 
until industry one and two thousand 
miles away shows improvement. 

“Our banks have tightened up on seed 
loans made on crop expectations. I don’t 
know the reason, but it is probably be- 
cause nobody seems to understand what 
effect the crop allotment bill is going to 
have. I have read that bill, and I have 
talked with many people who might be 
expected to comprehend it, but nobody 
seems to get just what it means. As a 





Two views, right and left, in plumbing 
department of G. W. Martin Lumber Co.., 
of Denton, Tex. 
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result, we have come almost to the point 
where the only fellow who can get a seed 
loan is the fellow who doesn’t need it. 


TITLE TWO INTEREST RATE DOES 
NOT ATTRACT BANKS 


“Marlin banks are making no FHA 
building loans at present. I think, how- 
ever, that we will get some ten-year loans 
under Title 1 for small homes. With ap- 
proximately 6.7 percent return on money, 
these loans are attractive to lend- 
ing institutions. With insurable limits of 
$2,500 on new construction in this 
section of Title 1, the plan is feasible for 
a small town. There are several reasons 
why I do not think Marlin and many 
towns of about the same size will get any 
money for new construction under Title 
2. In the first place, our banks here do 
not consider Title 2 loans for new con- 
struction attractive, yielding as they do 
only 5% percent. The spread between 
the 534! and the 4 percent cost of the 
money is not great enough to be profit- 
able to the lending institution. Regard- 
less of the attitude of the banks, I am not 
convinced of the soundness of 20 and 25- 
year mortgage terms in a small town with 
conditions changing as they are. There 
are very few people in very few small 
towns who have fixed incomes with rea- 
sonable certainty that they will continue 
for long periods. 


REDUCTION IN COTTON CROP MEANS 
HANDS HAVE LESS BUYING POWER 


“With all of this in our minds,- how- 
ever, we are ready to go, willing to go, 
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Cotton Belt Feels Indus- 

trial Recession in the 

North--Yard in Texas 

Dairying Country Makes 

Plumbing Goods a Lead- 
ing Line 


and trying to go, but we cannot get any 
volume right now. In the early years of 
this decade, twenty or more houses were 
taken over by private lenders and lending 
institutions, and while HOLC helped 
some of the lenders to get out from un- 
der, we still have some distress. On top 
of this, about one hundred white families 
of tenant farmers and share croppers have 
moved to town because there is no farm 
work for them. They came with nothing, 
they live in houses, and I know that many 
of them pay no rent. With cotton acreage 
reduced, there just isn’t any place for 
them at their regular work. Generally, 
they are not skilled workers, and some 
of them are on relief and some at work 
on WPA projects. 

“In the past we have done a good busi- 
ness with negro cotton field laborers in 
the fall. About twenty-five percent of our 
local population is negro. They use Mar- 
lin as a headquarters. They are primarily 
cotton choppers, field hands and cotton 
pickers. In the fall they set out with 
their families, and follow the cotton pick- 
ing season all the way to the Red River. 
Then they come back with from $300 to 
$500. They need very little to live on, 
and they are all ready to spend some 
money on their houses. It has always 
meant good business for us, but with cot- 
ton acreage reduced their incomes are go- 
ing to decline sharply this year, and we 
will feel it. 





Display window in plumbing deparment of 
G. W. Martin Lumber Co., Denton, Tex. 





Front view of G. W. Martin Lumber Co., 
Denton, Tex. New plumbing and refrig- 
erator building is at left 





TEXAS HOMESTEAD EXEMPTION LAW 
MAKES COLLECTIONS DIFFICULT 


‘We have a bad moral situation here 
with which to top all of these other 
things. We have a homestead exemption 
law in Texas that works out so that if 
we do a remodeling job on a man’s home 
without first fixing a lien signed and 
acknowledged by both the man and his 
wife, and do it before we deliver one stick 
of material on his premises, we haven't 
a legal leg to stand on when it comes to 
collecting for the material. Without such 
a lien, the debt is purely one of honor. 
This applies to town lots as well as to 
farms up to 160 acres. Now, with debt 
repudiation an accepted pastime all over 
the world, many of our people have taken 
to hiding behind the exemption law. The 
losses we have taken in this way are per- 
haps our own fault. We know about the 
law, and we just haven’t exercised due 
diligence in business.” 


MUST ADJUST TO NEW CONDITIONS 
FOLLOWING LUSTY PIONEERING 


Those are the problems of the lumber 
business as Mr. Hailey sees them in Mar- 
lin. We do not flatter ourselves that we 
can find the solutions, but we do have one 
or two comments to make. Aside from 


those problems which are a part of the 
national picture, the others result from 
peculiar local conditions which may be 
diagnosed as the growing pains of a lusty 
youth. Geographically, Texas was a full 
grown giant from the beginning. The 


people that settled there must have felt 
the mute challenge of the vast tract to 
grow more rapidly in mental, cultural, 
social and economic stature than any 


people before them. Texas in an incred- 
ibly short time has become one of the 
truly great States, and no people can 
accomplish what Texans can point to 
proudly today, without having accumula- 
ted ailments. The same spirit, however, 
that transformed the vast expanse of 
plain, rolling prairie and forest to ranches, 
farms, sawmills and oil wells, and gave a 
vivid, colorful personality to the State, 
can be depended upon, now that the first 
great surge of development is over, to 
find and correct its trouble before point- 
ing to the next great era of expansion. 
That may sound like a flowery and none 
too deft side-stepping of Mr. Hailey’s 
commission, but we can not blithely sug- 
gest that certain laws be changed at once 
without knowing their history, or that 
established practices, healthful or other- 
wise, be changed over night. Ills which 
developed unheeded for many years can 
not be cured by the best doctors in a few 
months or a few years. 

One thing we do suggest, and in doing 
it we lay ourselves wide open to criticism 
because the suggestion is founded on 
brief observation rather than mature con- 
sideration with all facts in hand, is that 
farm owners and operators adopt toward 
their help and their tenants, something 
much closer to a partnership relation with 
an adequate living guaranteed to the help. 
Texas lumbermen can be factors in bring- 
ing such a change about. Under the pres- 





Part of bins containing pipe fittings and 
connections at G. W. Martin Lumber Co. 
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ent system, if a tenant or share cropper, 
always on thin ice with regard to surplus 
cash, has a bad year, he is through. There 
is no chance for him to get back on a 
farm. Such tenants will have to be helped 
back by land owners, subsidized until 
they are on their feet, and given greater 
responsibilities in sharing both profit and 
loss. Some of the standard contract forms 
in use between tenants and farm owners, 
such as we know are in use in Illinois, 
and believe to be in use in several other 
States, might well bring about a much 
more profitable relationship for all con- 
cerned in rural life. 


A DEALER WHO ADDS LINES AS 
COMMUNITY REQUIRES THEM 


Conditions in Marlin must not be con- 
strued to be typical of Texas. No local 
condition, or conditions even in large 
districts, can be taken as typical of so 
great a State. The 
picture changes 
every few miles. In 
Madisonville in the 
cotton area, the 
manager of the 
Woodson Lumber 
Co. gave us the same 
impression we re- 
ceived in Marlin, but 





Part of large supply 

of iron pipe at G. W. 

Martin Lumber Co. 
of Denton, Tex. 





in Bryan, home of 
the A. & M. College 
of Texas, building 
activity was about 
normal. Bryan is 
also in the cotton 
country. 

Denton, well removed from the saw- 
mill country, and little if at all affected by 
oil, is trading center for a general agri- 
cultural and dairying region in north 
Texas. John Rochelle, of the G. W. 
Martin Lumber Co., reported building 
activity both in the city and on the farms 
throughout the county. Denton is a city 
with a registered population of about 
10,000, augmented by about 5,000 stu- 
dents and faculty members of the Texas 
School for Women and the North Texas 
State Teachers College. This company 
furnished another of numerous examples 
found in Texas, of lumber dealers who 
follow no pattern of expansion, but who 
will take on any activity relating to build- 
ing for which there is an unexploited 
market. In place of a pattern, there 
seems to be a general theory that a re- 
sourceful lumber dealer assumes an obli- 
gation to his town with respect to its 
building needs when he opens his busi- 


Amemcan fiumberman 
ness, and that he can discharge that obli- 
gation by being ready and willing at all 
times to add any new line of building 
materials or any new building service for 
which a need has been demonstrated. 


BATHROOM FIXTURES WITH 
REFRIGERATORS JUSTIFY 
MODERN STORE 


The Martin company over a period of 
years has acquired complete lines of lum- 
ber, insulation, paint, builders’ hardware, 
tools, nails and small accessories. Years 
ago, when domestic refrigeration with ice 
became popular, Mr. Martin started a 
plant for the manufacture and sale of 
artificial ice, and still operates the plant. 
Now, with electric refrigeration accepted, 
he considered the practicability of selling 
domestic units and establishing a store in 
which to selk them. There was some 
doubt, however, about a store paying its 





way with refrigerators alone. A canvass 
of city stores revealed that no one carried 
a representative line of modern fixtures 
for bathrooms, and it was decided to 
combine a line of such equipment with 
refrigerators in a modern store next to 
the general building material display 
room. Accordingly, several complete as- 
semblies of bathroom fixtures made by 
Briggs were installed for display pur- 
poses in a very attractive room. 
Accompanying photographs show sev- 
eral views of the new display room. 
Walls up to the metal moulding are 
Masonite with Duco enamel in canary 
yellow color, baked on. Above the mould- 
in, the walls are rough plaster in robin’s 
egg blue. Ceiling is the same finish. Of 
particular interest is the window display, 
in which the background is black Ma- 
sonite, and the fixtures yellow with black 
trim. Mr. Rochelle explained that this 
particular color combination catches the 
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light better at night, and lends itself to 
colored window display lighting better 
than does any other combination. 


FOR DISPLAY, CHOOSES FIXTURES 
THAT TAKE LIGHTING BEST 


“Behind what you see here,” said Mr. 
Rochelle, “is a complete stock of pipe and 
pipe connections and fittings. We put 
pipe in about a year ago, and we are now 
ready for our fifth car. We have every- 
thing in iron pipe that is ordinarily used 
around here, and everybody knows we 
do. That is why we sell so much of it. 
Plumbing supplies and fixtures may not 
be commonly accepted lines for lumber 
yards, but they are naturals for us, and 
we follow no rules. We will handle any- 
thing that goes into a house that we know 
we can sell, and which is not being 
handled properly by some other mer- 
chant in the community. 


CONCENTRATES ON QUICK TURN- 
OVER OF COMPLETE STOCKS 


“The lumber business is a good one 
and a satisfying one when .you concen- 
trate on selling, and let buying take care 
of itself. By that, I mean buying on the 
market turns. We keep selling, and when 
we need new stocks we order them. In 
that way we get quick turnover for all 
of our lines, have the advantage of always 
having complete stocks, and, in the end, 
the buying advantages and disadvantages 
average out to about where we would be 
if we spent a lot of valuable time trying 
to buy on low markets. No progressive 
sales-minded dealer today can afford the 
time and the disadvantages of trying to 
time buying with downward market 
trends. A downward market often means 
a slackening up of business, anyway, and, 
if you wait until then to buy, you've got 
a yard full of advantageously purchased 
stuff that you have to hold at no profit 
and at mounting overhead until business 
gets active. 


FARMERS HAVE MONEY AND ARE 
PUTTING IT INTO IMPROVEMENTS 


“Farmers in this section are in good 
shape. At any rate, they are in a buying 
mood, and they have money for pur- 
chases. We are doing a good business in 
new farm barns, and the repairing of old 
ones, and our town business is good. One 
of the things that contributes to good 
business is over-the-counter cash sales of 
paint, builders’ hardware and small build- 
ing specialties. These sales are not only 
profitable in themselves, but they get 
people in the habit of beating paths to our 
doors, and having us in mind when they 
are contemplating large purchases of ma- 
terials. It cuts down our leg work, too, 
because it brings a good many of our 
prospects right into the store, and gives 
tls manv more chances to talk remodeling 
and building to them.” 





AVERAGE MILES covered each day 
by freight trains in the first half of 1937 
was 386.4 miles. 
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(Continued from page 35) 

years ago with roll roofing, and the orig- 
inal hard maple floors show little wear. 
The doors of the house, also of oak, are 
heavy beyond modern conception and 
bear clearly the marks of manual finish- 
ing effort. 

The only modern touches in the house 
are found in the wallpaper in the rooms 
on the first floor and electric wiring. Im- 
proved design, construction and arrange- 





Beverly Hills, district of more expensive 
homes on the southwest side, is also dotted 
with many new construction jobs 


ment outmode the structure as it stands, 
but the fact that it has far outlived its 
intended usefulness pays tribute to wood 
as an integral part of construction, as 
important today as it was over one hun- 
dred years ago. 


Large Northwest Side Development 

The construction of homes in the 
$6,000 to $8,000 price range is rapidly 
forging ahead in one of Chicago’s newest 
developments on the northwest side. 
Eight houses, now being built, are sold 
and several, not yet started, have been 
contracted for. All homes, with either 
five or six rooms, are on lots 37% ft. 
wide and 122 ft. long. Streets have been 
laid out, sewers placed and electricity in- 
stalled. The property has a suburban 
atmosphere, but with city utilities and 


-seven-cent transportation via surface line 


feeder bus, it offers many advantages, 
combined with economy of low taxes and 
a scarcity of discriminatory restrictions. 
Present plans call for the building of 
109 houses, fifty of which are to be com- 
pleted this year. A mammoth billboard 
adjoining the property carries a brief de- 
scription of the type. of homes, lists all 
firms supplying materials and those active 
in the construction and installation of fix- 
tures, plumbing, etc. An office has been 
erected on the property where the pros- 
pective builder may choose a suitable de- 
sign from the selection of floor plans 
available; inspect samples of builders 
hardware, etc. Schools are nearby, with 
a grade school adjacent to the develop- 
ment. Lumber and other building mate- 
tials are furnished by the Hill-Behan 
Lumber Co., with millwork by the Park 
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View Mill Co. FHA loans are available 
for financing purposes. 


Varied Designs and Construction 


The price of the home includes a de- 
tached, single car garage of frame con- 
struction, equipped with overhead door ; 
and all necessary grading and landscap- 
ing. The houses are built in varying de- 
signs of wood and brick and all brick; 
monotony of appearance has been avoid- 
ed, and each structure, of the two-story 
type, represents careful planning in com- 
fort, convenience and modern styling. 

At the time the AMERICAN LUMBER- 
MAN representative visited the de- 
velopment, it had been under way for 
seven weeks. Inspection revealed that 
each house has a full basement and is 
equipped with air conditioned heat; two- 
way air ducts being placed in each room. 
The living room, dining room and bed- 
rooms have cove ceilings. Standard floor 
plans call for the living room, dining 
room, kitchen, one-half bath and powder 
room on the first floor and three bed- 
rooms and a bath on the second floor. 

Walls are plastered throughout and are 
painted in the downstairs rooms ; the bed- 
rooms are finished in wallpaper and cold 
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water paint. The bathroom and _half- 
bathroom floors are tiled and the walls 
are enameled. Each house has clear oak 


‘flooring throughout, with the exception 


of the kitchen which is floored with lino- 
leum. Wood sash, copper screens, mill- 
made doors, all brass hardware, steel coal 
chutes and built-in metal receptacles are 
standard features. Lumber specifications 
include clear, vertical grain redwood, fir 
siding and back-primed gum trim. Kitch- 
ens are equipped with factory built cab- 
inets. 

Average room sizes for the houses are 
as follows: kitchen, 10 ft. by 8 ft. 6 
inches ; living room, 20 ft. by 13 ft.; bed- 
rooms, 10 ft. 8 inches square, up to 10 ft. 
10 inches by 14 ft. 10 inches. 


Open for Inspection 


All houses are open for inspection at 
any stage of construction and each house 
is covered by floodlights at night to at- 
tract attention and to allow evening 
visits by prospective builders. Although 
on a larger scale than the average de- 
velopment, the project is an example of 
administrative efficiency and affords a 
constant order file which would be wel- 
comed by any dealer. 


Farm Machinery Is Profitable Sideline 
at Small Town Yard 


CLryMAN, Wis., May 30.— Further 
proof that a lumber yard does not need 
to be in a good sized town to do a profit- 
able business was uncovered in this com- 
munity of 200 persons by a staff man of 
the AMERICAN LUMBERMAN recently. It 
further shows that a building material 
dealer can sell another line of. goods 
which on the surface seems entirely for- 
eign to his regular stock. At the Clyman 
Lumber Co., which is a branch of the 
West Side Lumber Co. at Watertown, 
the unrelated line is farm machinery. 

Since the yard’s trade is almost en- 





Three tractors and a 
manure spreader are 
shown on display at 
one end of the Cly- 
man (Wis.) Lumber 
Co. shed. Many of 
the farm tools are left 
in the lumber shed in 
a knocked down con- 
dition and assembled 
after the sale has 
been made 





tirely rural, it seemed sensible to handle 
implements, especially as there is no other 
place in Clyman for farmers to buy them. 
John Grosnick, manager and brother of 
R. F. Grosnick, who heads the Water- 
town yard, had not returned from a trip 
to Iowa at the time of the call so the 
writer visited with Joe Stahota who has 
charge of the machinery sales. 


“My job here is to sell farmers their 
tools, and quite a lot have gone out this 
spring,” said Mr. Stahota. “So far this 
year we have sold five tractors, four corn 
planters, two double discs, five corn cul- 
tivators, three wagons, two soil pulver- 
izers, three harrows and two mowers. We 
sell the International Harvester Co. line.” 

Mr. Stahota went on to say that prac- 
tically all of the above sales were for 
cash. He had several more prospects for 
farm tools and is continually on the hunt 
for other customers. While he is selling 
implements, he is alert to farmers’ build- 





ing material needs and can often make a 
sale of something in this line. Many of 
the leads for bigger jobs are turned over 
for a followup directly by Mr. Grosnick. 





EMPLOYEES OF the Pullman Co. and the Pull- 
man Standard Car Manufacturing Co. have re- 
ceived twenty million dollars in non-contribu- 
tory pensions and death benefits and contribu- 
tory group insurance since 1914. 
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Throngs Attend Coast Building Show 


Lone Beacu, CAa.ir., May 28.—Crowds of 
people thronged the huge Municipal Auditorium 
in Long Beach every afternoon and evening 
from May 14 to May 22, when the Home Build- 
ing Show, sponsored by the lumbermen and con- 
tractors of that district, was held. 

At the end of the hall was a large booth 
where the F. H. A. depicted many types of 
homes, and gave full information to all inquirers 
regarding financing the construction of same. 

Believing that “In union there is strength,” 
fourteen of the leading firms of the Long Beach 
district had a huge co-operative booth. Here 
they displayed a score of enlarged photos show- 
ing all types of small homes, with the cost of 
each. Beneath each framed picture was a blue 
print of the layout of the house. In the cen- 
tral photo (No. 10) the price was omitted, the 
card containing only a question mark. A larger 
card stated “What is the cost of this house ?— 
$25 in cash for the nearest estimate.” On a 
desk was a stack of cards reading: “My estimate 
of the complete cost of House No. 10 is $...... 
I expect to build a new home in the next....... 





Insulux lighted kitchen in booth of San Pedro Lumber Co. at Long Beach 
(Calif.) Home Building Show 


” 


months. I am interested in remodeling...... 
At the bottom was space for name, street and 
town. From the slips thus collected many good 
—_ were secured for construction and repair 
jobs. 

Of much interest to people of moderate but 
steady incomes was the model of a three-unit 
house, permitting later addition of a bed room 
at one side, and of a breakfast room and garage 
at the other. In this booth the Hammond Lum- 
ber Co. had a collection of about 30 kinds of 
woods, showing native habitat and the building 
uses to which each is best adapted. 

The Long Beach lumber firms co-operating in 
the big lumber booth included the Bear State, 
Campbell & Ballantyne, Century, Consolidated, 
A. E. Fickling, H. A. Graham, Hammond, Pat- 
ten-Blinn, Rossman Mii!, Service, San Pedro, 
G. A. Swift and E. K. Wood companies. 

The Long Beach Contractors’ Association was 
another group that occupied a co-operative 
booth. Here, in a rose-covered arbor, with 
comfortable chairs, they welcomed all visitors. 
A framed card gave the names of all the mem- 
bers of the Association. FE. K. Beckly, in 
charge of the booth, was enthusiastic regarding 
the exposition. “Long Beach has the great- 
est building potentialities of any city on the 
southwest coast,” he said, “and the Home Show 
has aroused much interest and brought a num- 
ber of valuable contacts.” 

The largest and one of the most interesting 





of the individual booths was that of the San 
Pedro Lumber Co. This firm is strongly fea- 
turing Insulux, and one end of the booth showed 
a modern kitchen with side walls of this new 
glass brick, the remainder being painted a cheer- 
ful yellow, making it truly a sunshine kitchen. 
Mr. Hayes, in charge of the exhibit, said that 
Insulux is becoming more popular all the time, 
and is being used in all types of homes, as it 
fits in with any “period” decoration. Built-in 
conveniences of many kinds were featured in 
the big booth. 

The J. H. Baxter Lumber Co., Los Angeles 
and San Francisco, specialized in treated lum- 
ber. They showed pieces of wood eaten into 
by termites, and the chemicals used in treating 
wood to make it proof against these pests. “Pre- 
vention is better than cure,” said the young man 
in charge of the booth, “and we are advising 
that the lower portion of the house be built of 
termite-proof lumber. This insurance against 
termites is worth far more than the additional 
cost of only $30 to $60.” 

The Pacific Lumber and Supply Co., Long 
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City Residential Construction 
Shows Gains in April 


WasuincTon, D. C., May 31.—There was 
an increase of 11 percent in the value of resi- 
dential building in the principal cities of the 
United States for which permits were issued 
in April, as compared with March, Secretary 
of Labor Frances Perkins announced on May 
28. “Seven of the nine geographic divisions 
shared in the increase,” she said. “The largest 
gains were in the New England, Mountain and 
South Atlantic States. Total permit valuations 
in the principal cities increased 13 percent, 
comparing April with March, and there was 
a gain of 14 percent in the value of new non- 
residential building, with a gain of 15 percent 
in the value of additions, alterations and re- 
pairs.” 

Permit valuations for April showed a de- 
cline of 24 percent as compared with April, 
1937. Permit valuations for new residential 
buildings decreased 33 percent, for new non- 
residential buildings, 14 percent, and for addi- 
tions, alterations and repairs, 17 percent. 

During the first four months of 1938 per- 
mits were issued for buildings in the cities re- 


Beach, had a booth whose walls were covered 
with Bak-a-namel, a waterproof wall covering 
especially suited to bath rooms and kitchens, 
This firm also featured many house fittings, 
such as doors, sash, screens, nails, paint, water 
heaters, plumbing fixtures, wall board and pipe 
fittings. 

A display that attracted attention was that 
of the Hayes Construction Co., Los Angeles, 
which featured “A Home to Last 500 Years.” 
It was made of poured re-enforced concrete, 
and a card suggested “See It Poured.” At 
intervals during the afternoon and evening moy- 
ing pictures were shown of a home being built 
by this poured concrete method. 

Talks on building—especially under the FHA 
plan—were given each evening, and each night 
some screen luminary from Hollywood made a 
personal appearance. 

A nominal admission fee was charged, which 
kept away the idle curious, but the crowds which 
thronged the big Auditorium each evening 
proved that building is on the up-and-up in this 
southwestern coastal city. 





Booth of Long Beach (Calif.) Contractors’ Association at Home Building 
Show. At left is E. K. Beckly, contractor 
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porting to the Bureau of Labor Statistics 
valued at $526,663,000. This is a decrease of 9 
percent as compared with the corresponding pe- 
riod of 1937. The value of new residential 
building and of additions, alterations and re- 
pairs each showed a decline of 13 percent over 
this period. There was, however, a gain of 1 
percent in permit valuations of new nonresi- 
dential buildings. 


Blind Man Builds a Home 


TAMPA, Fia., May 31.—Melvin E. Jones, a 
totally blind carpenter of this city, is building 
a home for himself and wife, who is also totally 
blind. The house is a small five-room building 
with built-in kitchen cabinet, ice box and other 
conveniences. Mr. Jones, who lost his eyesight 
in an accident seven years ago, knows his plans 
by heart, uses a notched rule, and finds no dif- 
ficulty in hitting the nails on the heads. He 
has also a planned garden and is growing palms 
from seeds in concrete boxes for sale to the 
public. He has no assistant, as he says one 
would be sure to mislay his tools so he couldn't 
find them. After losing his sight, Mr. Jones 
went courageously to work again, remodeling 
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an old dwelling into an apartment house, but 
as he could not secure a loan was not able to 
complete it and lost the property. Then, he 
says, “I rubbed the ‘t’ off of ‘can’t,’ and when 
I get this house finished I am going to hang 
out a sign in front, ‘It can be done—even by 
a blind man!” 





Houston Home Building 
Total Grows 


Houston, Texas, May 31.—Construction of 
new residences in Houston during the first 
four months of 1938 has exceeded the 1937 
total for the same period by 32.9 percent in 
number of family units, 17.6 percent in dollar 
value and 16.2 percent in number of buildings, 
according to the Houston Real Estate Board. 
During the comparative periods there were 
1,183 family units erected in 1938 against 890 
units in 1937. More than 50 percent of the 
increase in dwelling construction for the period 
was in single family frame residences, which 
showed an advance of 139 structures and $294,- 
000 in value over 1937. Total building permits 
for new construction and remodeling up to the 
middle of May amounted to $9,098,090. 

A recent vacancy survey conducted in Hous- 
ton indicated only 1.6 percent vacancy, which 
indicates the favorable situation for building. 
The increased construction in Houston is in 
part due to location there in 1937 of new in- 
dustries and expansion of producing units. 





Florida Building Increasing 


TAMPA, FLA., May 31.—M. M. Parrish, Flor- 
ida FHA Administrator, reports an increase in 
the business of the ten counties reporting to 
the Tampa office. “I am much gratified with 
the business being submitted under Titles I and 
II,” said Mr, Parrish. “The interest being 
shown in the counties served by the Tampa 
office clearly indicates a substantial program 
for the summer.” 


Western States April Permits 
Gain 7.9 Percent Over Pre- 
ceding Month 


San Francisco, CALir., May 28.—The value 
of building permits issued in April by fifty 
representative cities in eight western States, 
estimated at $18,731,613, was 7.9 percent greater 
than during the preceding month, and only 14.2 
percent below April, 1937, the high month for 
the recovery period, according to Bank of 
America. The rate of building in April of this 
year showed a substantial increase of about 24 
percent over the same month in 1936, whereas 
most other lines of business operated at about 
the same or lower levels than they did two 
years ago. In April of this year three large 
permits were issued, which more than accounted 
for the gain over the previous month. Exclud- 
ing these, April permits were about 8 percent 
less than during the previous month, and 27 
percent lower than in April, 1937. 

Far western permits for the first four months 
of this year were valued at $63,348,890, or only 
7.6 percent below the comparatively high value 
for the same period a year ago. Compared with 
a like period in 1936, this year’s permits showed 
a substantial increase of 19.1 percent. 

Of the fifty cities to report permit figures, 
twenty-seven showed increases over March, and 
fifteen gained over April, 1937. 

The number of loan applications received by 
the San Francisco regional office of the F.H.A. 
during April amounted to 1,868 for mortgages, 
valued at $8,191,800; as compared with 2,264 
applications, valued at $10,472,200 in March. 
This is a decline of 17.5 percent in the number 
of applications, and 22 percent in the value of 
mortgages. However, the number of applica- 
tions received during April, 1938, was substan- 
tially greater than in the same month a year 
ago, the increase being 29 percent in number 
of applications and 23 percent in the value of 
mortgages applied for. 
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New Orleans Housing Projects 
Await Court Decision 


New Or.eans, La., May 31.—Legality of 
the provisions of Act 275 of 1936 of the Louisi- 
ana legislature creating the New Orleans Hous- 
ing Authority is being tested prior to financ- 
ing construction of the $10,000,000 slum clear- 
ance projects. The contest is being carried on 
as a friendly suit, with a favorable decision 
already handed down by the district court. 
The case is scheduled to be passed on by the 
Louisiana supreme court as rapidly as legal 
procedure makes possible. 
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In addition to the slum clearance projects 
sponsored by the municipal authorities, it is un- 
derstood that one privately financed project 
being developed will involve the construction 
of 200 low-cost dwellings to be sold or rented, 
and a second similar project calls for 90 
dwellings. 


Florida Mill Moves to Gulf Port 


BLoUNTSTOWN, FrLa., May 30.—The Basil E. 
Kenney Lumber Co. has closed down its saw- 
mill here, preparatory to moving the plant to 
its new location at Port St. Joe, Fla. The mill 
is now being moved to the Gulf port. 





National Home Exposition 
Creates Interest in Building 


A home for 1938 for $19.38 a month was a 
feature attraction at the National House and 
Garden Exposition in the Coliseum at Chicago, 
May 14-22, which attracted thousands of per- 
sons interested in home building, landscaping, 
and other subjects associated with them. Erected 
by a Chicago company for display at the show, 
the Cape Cod frame dwelling was crowded 
with visitors continually and created much 
comment. The accompanying picture shows the 
four-room house with its attached garage. 

Measuring 29 feet four inches wide by 24 
feet deep, the residence contained two bedrooms, 
bath, kitchen, and a living room. The quality 
of construction will be seen in the following 
facts about the house. The floors were select 
oak fastened to a subfloor of heavy plywood 
with a type of screws that does not permit 
squeaking. Screws, also, held the structural 
framing together. Plywood played a major 
role in the building of the house for it was 
used as walls, ceilings, roof, and floor. It was 
claimed by the firm sponsoring the exhibit that 
this type of construction is five times stronger 
by Government tests than ordinary methods. 
Walls and ceilings were weather-proofed with 
a well known brand of insulation board. The 
house comes equipped with double hung wood 
frame windows equipped with weatherstrips, or 
steel ones depending upon the owner’s choice. 
Flush type birch doors with birch jambs and 
trim were used throughout the dwelling. 


Overhead Garage Doors Interest Many 
The attached garage added twelve feet to 
the frontage of the house, and was eighteen feet 


deep. It was equipped with overhead doors 
that received considerable attention from the 





thousands who inspected the place. There was 
an entrance into the kitchen from the garage. 


Another complete and furnished house that 
attracted many visitors was a four-room square 
one built of brick at a cost of $3,500. Insulated 
throughout and with walls of rocklath and plas- 
ter, it had many admirers. Like its companion 
small house, it consisted of two bedrooms, bath- 
room, a good sized living room, and a kitchen 
with dinette space. There was no basement 
with either house, but a cubicle in the center 
of the layout for a heating plant. 


Garden lovers appreciated the landscaped 
lawns laid out at the exposition. One model 
back yard included an open air kitchen. The 
yards around the two complete small houses 
and the facades of three other larger residences 
were all fully landscaped. 

The stoker industry was well represented at 
the exposition with equipment of many manu- 
facturers in operation before the public. The 
attention that was being given to these heating 
plants was evidence of the interest that home 
owners and prospects have in them. 


Makers of various types of overhead garage 
doors found it necessary to keep their equip- 
ment in operation most of the time to satisfy 
the interest of the crowd. There is no doubt 
but that lumber yards which stock the complete 
overhead units, or the hardware which makes 
any garage doors into such a convenient set, will 
enjoy increased sales in this department as a 
result of the show. 

There were numerous displays of insulation, 
wall and tile boards, casement windows, build- 
ing materials and a variety of other products 
of interest to home builders. 





The Cape Cod frame cottage which received much attention at the National House and Garden Exposi- 
tion in Chicago is shown here, and described in the accompanying story 
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ational-American Emphasizes Need 


For Trade Promotion; C 


ATLANTIC City, N. J., May 30.—The one and 
only national organization of the wholesale 
branch of the lumber industry held its forty- 
sixth annual convention here May 25 and 26 
at the Ambassador hotel. Organized in New 
York in 1893 as the “National,” it was merged 
at Pittsburgh, twenty years later, with the two- 
year old “American,” to form the National- 
American Wholesale Lumber Association. This 
was the twelfth visit of the group to this fa- 
mous resort by-the-sea, and the weather man 
obliged by providing a sample of every type 
of weather, starting with a wild electric storm 
and downpour as the delegates arrived on May 
24, sandwiching in an ideal shore day on May 
25, and topped off May 26 with overcast skies, 
high winds and intermittent rains. 


Re-elects All Officers 


All officers were re-elected at a meeting of 
the board of directors held immediately follow- 
ing adjournment on May 26. 

President—John I. 
Bros., Philadelphia. 

First Vice President—Robert C. Pepper, 
Rice & Lockwood Lumber Co., Springfield, 
Mass. 

Second Vice President—J. A. Currey, J. C. 
Turner Lumber Co., New York. 

Treasurer—William Schuette, Jr., 
Schuette Co., New York. 


Secretary-Directing Manager—Sid L. Dar- 
ling, New York. 


Coulbourn, Coulbourn 


William 


Western Manager—Roy A. Dailey, Seattle, 
Washington. 


All sections of the country were represented, 
including ten registrations from the West 
Coast. Three among this group were from 
British Columbia to represent the eight enrolled 
member firms from that section. Those at- 
tending from the western group included: L. J. 
Donnelly, sales manager, Kinzua Pine Mills Co., 
Kinzua, Ore.; D. W. Gossard, sales manager, 
White River Lumber Co., Enumclaw, Wash.; 
Harold F. Hurndall, Forrester-Hurndall Lum- 
ber Co., Vancouver, B. C.; J. Earl McNair, 
Robert McNair Shingle Co., Vancouver; Fred- 
erick R. Thurston, Thurston Lumber Co., Port 
Moody, B. C.; Joseph S. Kent, Kent Lumber 
Co., San Francisco; Dale L. Smith, T. H. 
Smith & Co., Salt Lake City. Utah; L. O. Tay- 
lor, general manager, Shevlin Pine Sales Co., 
Minneapolis, and W. W. Woodbridge, man- 
ager, Red Cedar Shingle Bureau, Seattle, Wash. 

There was a large attendance and keen in- 
terest as the convention opened on the morning 
of May 25 with President John I. Coulbourn 
of Philadelphia in the chair. As he was recov- 
ering from a severe illness, his physician per- 
mitted his attendance at one session only each 
day. Vice President J. A. Currey of New York 
was absent, being confined in a hospital, and a 
telegram from Otis N. Shepard, New York, 
president in 1935 and 1936, who is a conva- 
lescent from a long illness, expressed regret 
at being unable to attend the convention. Vice 
President Robert C. Pepper, Springfield, Mass., 
was in the chair at the afternoon sessions on 
both days of the convention. 

President Coulbourn, in the course of his 
annual address, reviewed routine activities of 
the association and paid tribute to Sid Darling 
who had just completed his first year as secre- 
tary-manager of the organization, the fourth 
person to hold that position in forty-six years. 
One year ago, the office of western manager 
was conferred upon Roy Dailey, Seattle, Wash., 
in charge of the territory west of the Missis- 
sippi River. He had served as West Coast 
manager many years. Of their work the presi- 


dent said, “With two such fine and capable 
fellows as Roy in the West and Sid in the 
East to run the association, your president is 
just bound to have a good time.” Continuing, 
he discussed in detail the process of efficient 
distribution from the wholesale angle; the ef- 
fect of the Walsh-Healy Act upon sales to the 
Government by wholesalers; the proper atti- 
tude toward the practice of grade marking, and 
of retailer group buying. 


Emphasizes Trade Extension 


In regard to the problem of trade extension, 
and the combined activities of the lumber in- 
dustry in providing ways and means for pro- 
motion to combat the use of substitute materials 
in the construction of homes, with former presi- 
dent Max Myers of Cleveland representing the 
wholesale group in this work, President Coul- 
bourn said: 

We should regard trade extension as life 
insurance. It is my fervent hope that the 
entire lumber industry will unite inthis mat- 
ter at once. The danger is not fancied. It 
is real. The prefabricated house, of any 
and all kinds of material except lumber, of 
tomorrow may not be as much of a joke as 
we think it is today. 


Cites Progress of Substitutes 


Within three years “tomorrow” has be- 
come “today.” Witness the ever increasing 
sums of money being spent by manufacturers 





J. I. COULBOURN, 
Philadelphia; 
President 


ROBT. C. PEPPER, 
Springfield, Mass.; 
1st Vice President 


of substitute building materials. Note the 
prefabricated houses being made of every- 
thing except wood. The Aluminum Company 
of America has erected several prefabricated 
homes made entirely of aluminum, which are 
called Aluminaire Homes. The rafters, studs 
and joists are aluminum alloy; the roof is 
sheet aluminum stamped to look like wood 
shingles; the side walls are pressed to look 
like novelty or drop siding; the floors are 
of aluminum alloy with top coat in imita- 
tion of oak flooring. The side walls are 
pressed and finished to imitate either wood 
paneling or smooth plaster or rough sand 
finish; imitation from cellar to roof. Imita- 
tion may perhaps still be the sincerest form 
of flattery, and perhaps the great lumber in- 
dustry is being flattered but otherwise 
crowded out of existence. 

General Housing, Inc., a corporation or- 
ganized by a dozen important manufacturers, 
including such concerns as the Pullman Co., 
Consolidated Cement Co., and a large mill- 


0-operation 


work company, has erected a number of pre- 
fabricated houses, the steel electrically 
welded as in automobile bodies; the walls of 
steel panels finished to imitate wood as now 
used in Pullman cars, insulation of the type 
of the present corrugated paper boxes. An 
ordinary five room house, with bath, will 
weigh about 6,000 pounds. At the estimated 
sales prices, 25 cents per pound, the asking 
price complete will be about $1,500. Note 
that the only lumber in this house is the 
millwork, supplied direct by a stockholder 
in the corporation. Note that retail lumber- 
men and consequently wholesale lumbermen 
are eliminated. 

Before it’s too late, let’s increase our “life 
insurance line’ until we have ample protec- 
tion. Let’s give and give to lumber trade ex- 
tension, until we convince manufacturers and 
retailers we are carrying our proper share 
of the load. With all three branches of the 
lumber industry pulling together we can 
regain and hold our rightful place in the 
building materials industry. 


Industry Condition and Prospects 


It may be worthwhile to take stock of our 
present situation to determine our course for 
the remainder of the year. Inventories held 
collectively by manufacturers, wholesalers 
and retailers, have been materially reduced 
and, today, are not burdensome. Prices, pos- 
sibly a bit too high a year ago, have dropped 
to levels so low it is becoming increasingly 
apparent the bottom has, at last, been 
reached and price changes for some time to 
come should, in the aggregate, be upward. 
Despite the serious business recession and 
the resulting sharp decline in many commod- 
ity prices, in 84 percent of the cities of the 
country, real estate is as high today as it 
was a year ago. Rentals are holding up sur- 
prisingly well. Housing, which has lagged 
for months, is showing a progressive pick up, 
and apparently is striking its stride. A sub- 
stantial volume of home building is indicated 
for the last six months of this year, with an 
even greater volume in prospect for 1939. If 
lumbermen, by concerted action, can check 
the inroads being made by producers of sub- 
stitutes for lumber building, and lumber can 
regain even some small part of the busihess, 
we hope only temporarily lost to these sub- 
stitutes, it can yet happen that the lumber 
business will, during the remainder of the 
year, pick up sufficiently to bring our 1938 
average up to or even above 1937. 

We wholesalers can help by devoting our- 
selves wholeheartedly to our job; the effi- 
cient distribution of the tremendous volume 
of lumber passing through our hands; by co- 
operating 100 percent with lumber manu- 
facturers and lumber retailers in the com- 
mon interest. 


Secretary Darling presented a complete ana- 
lytical report of departmental activities through 
the year. He reported membership at the close 
of the fiscal year as 313, including fifty-four 
from the North Coast district, a net gain of 
four over the previous year; this despite the 
by-law amendment, adopted one year -ago, re- 
quiring that a member be a 100 percent whole- 
saler in order to qualify. The total permanent 
association staff at headquarters in New York 
and at the western office in Seattle numbers 
sixteen persons. He also reviewed legislation 
affecting the lumber industry. 

Touching upon the matter of the functional 
discount, allowed the wholesaler by the manu- 
facturer, and the various methods devised by a 
comparatively few retail buyers, and by s0- 
called buying agencies, to secure that discount, 
he called attention to the recent “cease and de- 
sist” order by the Federal Trade Commission, 
supporting that provision of the Robinson-Pat- 
man Act, as a constructive decision which 


should be confirmed and upheld on appeal. “If 
fully sustained by the courts, it would result, 
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Scores “Unearned” Dis- 

counts; Predicts Increas- 

ing Lumber Demand; Re- 
elects Officers 


said the secretary, “in greater revenue to the 
mills; it would satisfy the wholesaler and would 
eliminate unfair competition among retailers.” 


Introduces Former Presidents 


President Coulbourn announced that six of 
the eleven living ex-presidents of the associa- 
tion were in attendance at the meeting, and as 
the name of each was called he arose and was 
generously applauded. The list included: W. H. 
Schuette, Pittsburgh, (1922-23) ; Dwight Hinck- 
ley, Cincinnati, (1924-25); Fred S. Underhill, 
Philadelphia, (1926) ; Ben S. Woodhead, Beau- 
mont, Tex., (1928); Arthur E. Lane, New 
York, (1930-31) ; Max Myers, Cleveland, (1932- 
33-34). Louis Germain, a charter member of 
the old American association, was also pres- 
ent. The oldest living ex-president of the as- 
sociation is Gordon C. Edwards of Ottawa, 
(1914-15) ; followed by W. W. Knight of In- 
dianapolis, (1916). Others still active include: 
Horace F. Taylor, Buffalo, (1918-19); John 
W. McClure, Chicago, (1920-21), now man- 
ager of National Hardwood Lumber Associa- 
tion, and Otis N. Shepard, New York, (1935- 
36). President Coulbourn also called upon 
two veteran writers of the lumber press to rise 
and share in the applause of the occasion. They 
were John W. Long, New York Lumber Trade 
Journal, and Fred J. Caulkins of the AMERICAN 
LuMBERMAN. The latter has written the re- 
port of all of the forty-six annual conventions 
held by the organization. 

Treasurer William Schuette, Jr., New York, 
brought the initial session to a close by present- 
ing his annual financial report. He announced 
the existence of a comfortable balance in the 
treasury, with all bills paid. 

With First Vice President Pepper in the 
chair, the first address of the Mav 25th after- 
noon program was by former president W. H. 
Schuette of Pittsburgh, under the title, “The 
Story of Lymber and of Co-operative or Group 
Buying.” He traced the origin and develop- 
ment of the industrv and described lumber’s 
many uses, and the three branches of the in- 
dustry through which it passes to the consumer. 
He also marshalled facts, figures and comment 
to prove that a very large percentage of lumber 
produced passes through regular channels; that 
each branch had its normal functions to per- 
form, and that each is doing a good job. 


Danger of Internal Strife 


He pointed out, however, that: “Since 1909, 
the production and use of substitutes for lum- 
ber has increased 194 percent, while lumber pro- 
duction and consumption has decreased 19 per- 
cent; thirty million dollars is being spent to 
promote the use of substitutes each year. 

“In the face of such aggressive activitv or 
the part of lumber’s competitors, it would be 
dangerous indeed for the several branches of 
the lumber industry to engage in strife among 
themselves, especially when it involves so vital 
a matter as the harmonious functioning of the 
entire system of distribution. Trade practices 
and distribution svstems are a long time in de- 
veloping, and their general acceptance and es- 
tablishment may be a matter of years, but their 
destruction can be accomplished almost over- 
night, once the disruptive forces gather suffi- 
cient headway. It would therefore seem that 
instead of permitting the practice of pavine 
and receiving unearned commissions by indi- 
viduals, cooperative groups or purchasing agen- 
cies to continue or increase, that all branches 
of the industry could well afford to devote 
their time and effort in a very serious and de- 
termined way, toward meeting the crisis, which 
lumber substitutes are rapidly forcing upon all 
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who engage in, and have the welfare of the 
lumber industry at heart. 

“Like most other lines connected with the 
construction industry, lumber has had but a 
small share in the general business recovery 
to date. On the other hand, it is generally con- 
ceded that a building boom is inevitable and 
likely to develop in the near future. For the 
various branches of the lumber industry to be 
divided at this time, through internal dissen- 
sion, would be the sheerest folly.” 

A legal discussion on the trends of anti-trust 
legislation and the attitude of the Federal Trade 
Commission, was led by Robert A. B. Cook, 
Boston counsel for the association. C. Theo- 
dore Kelly, headquarters counsel, followed with 
a keen analysis of the Walsh-Healy Act. 


A symposium by leaders in the various fields 
of lumber wholesaling was led by Robert C. 
Pepper, as an office wholesaler, followed by 
R. M. Giesy, Jr., Columbus, Ohio, whose sub- 
ject was: “Does the Wholesale Yard Perform 
a Needed Function?” The intercoastal whole- 
saler was represented by J. A. Birkenhead, 
Poughkeepsie, N. Y., and the far west whole- 
saler by Joseph S. Kent, Kent Lumber Co., San 
Francisco. It was fitting that a manufacturer 
should add a word as to the proper relations 
of manufacturer to wholesaler, and L. T. Don- 
nelly, sales manager of Kinzua Pine Mills Co., 
Kinzua. Ore., concluded with the statement 
that: “Our policy calls for complete co-opera- 
tion with the wholesaler. We do not compete 
with him and we strive earnestly to surround 
him with all the protection possible.” 


Entertainment Features 


There was a banquet, entertainment and danc- 
ing at the Ambassador on the evening of May 
25. A feature not listed on the program was 
the irrepressible, seventy-three year old Thomas 
E. Coale, Philadelphia wholesaler, who was 
brought under the spotlight to sing that familiar 
ballad, “In Days of Old.” 


Cost Study on Direct Mill Shipments 


President Coulbourn was again on the ros- 
trum when the May 26th morning session got 
under way. Charles F. Kreamer, Philadel- 
phia, chairman of the wholesale costs commit- 
tee, presented the result of the cost study cover- 
ing onlv direct mill shipments for the calendar 
year 1937. From ninety-one usable reports re- 
ceived. the weighted average cost in that year 
was shown to have been 8.0291 percent. The 
lowest cost in the past ten years came in 1928 
when it was down to 7.83 percent, while the 
highest came in 1932 when the average of sixty- 
nine reports reached the high cost figure of 
17.06 percent. 

For the committee on trade promotion, Max 
Mvers. chairman, reported that 110 voluntary 
subscribers had contributed $5,293.50 to the gen- 
eral fund, a slishtly smaller total than in the 
previous year. This amount went into a gen- 
eral trade promotion fund disbursed bv the 
National Lumber Manufacturers Association. 
Mr. Mvers: will continue at the head of the 
wholesale committee. He introduced R. G. 
Kimbell. director of technical service of the 
N. L. M. A., who outlined the ways in which 
this fund is anplied. 

As a prelude to the afternoon business ses- 
sion, of Mav 26. the Weyerhaeser Timber 
Co. presented an intensely realistic picture en- 
titled. “Trees and Men,” which was closely fol- 
lowed and liberally applauded. 

The business session opened with a report bv 
Western Manager Roy A. Dailey who reviewed 
the vear’s activities in the territorv west of the 
Mississippi. He was followed hv W. W. Wood- 
bridge. manager of the Red Cedar Shingle Bu- 
reau. of Seattle, who told the story of “Certi- 
grade” home huildine promotion. 

Greetings from the retail lumber industry 
were brought by George R. Ainsworth. Utica, 
N. Y.. a vice president of the Northeastern 
Retail Lumbhermen’s Association. He said that 
it had been tough going for all lumbermen dur- 
ing the nast ten years; that it was unwise for 
any retailer to seek to make his profits through 
the breaking down of wholesale standards. Buy- 
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ing agencies are of no real value to the dealer, 
he said. 

Seven of the ten members of the board of 
directors, whose term of office expired with the 
meeting, were re-elected. These are: 

John I. Coulbourn, Philadelphia; Dwight 
Hinckley, Cincinnati; Edgar Hirsch, New 
York; Max Myers, Cleveland; Farnham W. 
Smith, Boston; Ben S. Woodhead, Beaumont, 
Tex.; Walter J. Yost, Montgomery, Ala. New 
members chosen include: H. W. Aldrich, 
Aldrich Cooper Lumber Co., Portland Oregon; 
N. Fairlie Blair, Price Bros. & Co., Ltd., 
Etchemin Bridge, Quebec; R. C. Herrmann, 
Duquesne Lumber Co., Pittsburgh. For term 
expiring 1939 to fill a vacancy, Harold F. 
Hurndall, Forrester-Hurndall Lumber Co., 
Ltd., Vancouver, B. C., was elected. 

Following adjournment of the convention, a 
meeting of the board of directors completed the 
official family for the ensuing year by re-elect- 
ing all officers. 


Tariff Parity Key to West Coast 


Situation 


SEATTLE, WaASH., May 28.—The reciprocal 
trade negotiations now under way with Great 
Britain should be the key to re-open the gate- 
ways of offshore commerce for the West Coast 
lumber industry, according to Col. W. B. Gree- 
ley, secretary-manager of the West Coast Lum- 
bermen’s Association. 

Under the present foreign trade policy af- 
fecting the Pacific northwest, the Canadian 
Trade Agreement of 1935, the lumber indus- 
try in Oregon and Washington during the first 
three months of 1938 shipped no lumber to 
Canada and total shipments to the entire British 
Empire amounted to fourteen million feet. Dur- 
ing the same period, British Columbia mills 
exported forty-five million feet to the United 
States and shipped 227 million feet to the United 
Kingdom and Australia. Col. Greeley cited a 
depressed American market and the one-sided 
competition with Canadian mills, particularly, as 
the cause for unemployment in Oregon and 
Washington. According to a recent check by 
the association, 550 mills in the Douglas fir 
region are down, 250 mills are on part time 
schedule and only 150 mills are on normal 
schedule. Out of the industry’s payroll of 
75,000 sawmill and logging camp workers, 17,- 
500 have part-time employment and 38,500 are 
wholly idle. 

“The volume of production is continuing 
downward,” he said, “and we must have com- 
plete parity, in the tariffs of Great Britain, 
for American lumber with lumber manufactured 
in Canada. Nothing less than this can restore 
a substantial proportion of our former trade 
and bring about real reciprocity for lumber, 
equalizing the concessions which our Govern- 
ment has made to Canada.” 
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Mississippi Retailers Are Advised to 


Concentrate on Small Homes Market 
FHA Officials Stress Importance of Promotion 


Jackson, Miss., May 30.—The twelfth an- 
nual convention of the Mississippi Retail Lum- 
ber Dealers Association was held here May 18 
and 19. One hundred and thirty lumber and 
building material dealers attended. 


New Officers and Directors 


J. L. Virden, Greenville, was elected presi- 
dent. Other officers named were D. R. Fitzroy, 
Biloxi, vice president; J. M. Evans, Jackson, 
treasurer, and W. M. Lockhart, Jackson, secre- 
tary, both re-elected. 

The following were elected directors: 

E. J. Frum, Jackson; Murphy Thomas, 
Tupelo; B. W. Norris, West Point; Fred 
Temple, Meridian; Jack Nowell, Cleveland; 
N. E. Farley, Belzoni; J. B. Webb, Greenwood; 
F. H. Cannon, Clarksdale; T. M. Dulaney, 
Ruleville; Ashton Toomer, Houston; F. J. 
Gerrard, Grenada. 

George Hamilton, McComb, and P. F. B. 
Herring, Indianola, were elected directors at 
large. J. R. Perry, Vicksburg, was elected 
national director. 

The new executive committee is composed 
of L. C. Gilbert, Ned O’Brien, E. J. Frum, B. 
M. Fulton, and George Williams, Jackson, 
and Guy Gravelee, Tupelo. 

Medford Leake, Tupelo, is retiring president. 


During the first day of the convention, the 
dealers heard Federal Housing Administration 
officials explain the amended National Housing 
Act and outline steps necessary to take advan- 
tage of the FHA system to increase sales. 


Concentrate Efforts on Small Homes 


Dr. James S. Taylor, associate director of 
the division of economics and statistics of the 
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National Director 


FHA, speaking on the subject, “What the Na- 
tional Housing Act means to the General Eco- 
nomic Condition of the Nation,” advised a 
majority of effort toward a large volume of 
small homes for greatest profits. 

“It is the aim of the FHA, and I believe 
it is the aim of dealers to make the houses 
available only to the well-to-do families of the 
1920’s available to the average home owner 
today,” Dr. Taylor stated. “We think there 


is a great field for housing in the low-income 
group, especially on the basis of long term 
building cycles and of easier financing possible 
under the FHA.” 








Favors Demonstration Homes 


Dr. Taylor also explained the expansion of 
FHA mortgage insurance for farm housing, to 
include second or tenant houses, a feature long 
advocated by the AMERICAN LUMBERMAN. He 
suggested small demonstration homes, built co- 





J. L. Virden, Greenville, newly elected president, 
and his young “president’, in an informal pose 


operatively by local groups of dealers, and 
stated that such homes, attractively built and 
furnished and thrown open to public inspection, 
would aid in reaching the low-income group 
which he recommended that the dealers con- 
centrate on. 

Frank Scott, Mississippi FHA director; T. D. 
Davis, associate State director, and W. R. Mc- 
Gaw, chief State underwriter, also addressed 
the meeting. Mr. Davis, discussing Title I, 
reminded dealers that this expires July 1, 1939, 
and urged a more aggressive program to in- 
crease repair and modernization business. 


Advises Additional Promotion 


“Tf you fail to show the property owners 
how they can finance needed repairs on the in- 
stalment plan, the automobile dealers, the radio 
dealers, and. the refrigerator dealers will. If 
you wonder why it is that your potential cus- 
tomers are investing in so many things, at the 
neglect of the proper upkeep of their homes, 
compare the daily newspaper appeals made by 
these competitors for the purchaser’s dollar with 
the advertising and promotional work done by 
many lumber dealers,” he said. 

Following the FHA talks, an open forum 
was held with a large number of dealers par- 
ticipating. 

C. H. “Happy” Cowan, Fisher Lime & 
Cement Co., was toastmaster at the annual ban- 
quet on the evening of May 18. Speakers were: 
J. M. Evans, Jackson, treasurer of the asso- 
ciation; B. W. Norris, West Point, a past presi- 
dent of the Mississippi retailers; and J. B. 
Wand, Jacksonville, Fla. 


Regional and National Activities 


Joseph G. Rowell, secretary of the Alabama 
dealers’ association, and also secretary of the 
newly-formed Southeastern Building Material 
Dealers’ Association, opened the second day of 
the convention with a report on the annual 


meeting of the National Retail Lumber Dealers’ 
Association, held the week before in Washing- 
ton, D. C., and explained the benefits that will 
accrue to the members from the new regional 
association. 

He listed greater power in local market sta- 
bilization and in formulating legislation, as 
advantages of the increased strength that would 
result from a regional grouping, rather than the 
separate, smaller State units. Marketing aids 
and means of arbitration between dealers and 
producers are other benefits of regional organ- 
ization, he explained. 

Joe Sanders, Jr., Insulite Company, Minne- 
apolis, Minn., gave the feature address of the 
second day on “The Truth About the High 
Cost of Building Material.” 

“Building costs are just and entirely reason- 
able, and a home is the best investment that we 
can make,” he stated, in debunking what he 
termed “propaganda to the effect that building 
costs were too high.” 


Debunks High Building Costs 


Citing figures from a statistical study con- 
ducted by his company, Mr. Sanders estimated 
that many building materials are at least fifteen 
percent lower than they were in the 1925-1929 
period; that a typical five-room house. cost 
$5,695 in 1928 and the same home, but of better 
materials, workmanship and conveniences, be- 
cause of FHA standards, costs $5,445 today, he 
maintained. 


Refuting the false impression that labor costs 
were higher now than in former years, he made 
the statement that on a house of the same de- 
sign and materials labor took 30 percent of the 
cost in 1928, but takes only 25 percent of the 
total in 1938. He suggested a unified public 
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relations program by dealers to acquaint the 
public with the facts about building costs. | 

H. J. Hansen of the Southern Pine Associa- 
tion. New Orleans, urged the dealers to oppose 
enactment of national wage-hour . legislation, 
stating that it would force the price of materials 
to be raised. 

Resolutions were adopted opposing proposed 
wage-hour legislation and approving the work 
of the National Mortgage Association. 
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Cypress Manufacturers 


Consider Merchandising 
Problems; Re-elect Officers 


JACKSONVILLE, Fia., May 30.—All officers of 
the Southern Cypress Manufacturers’ Associa- 
tion were re-elected at the thirty-third annual 
meeting of the association held here May 18. 
The roster includes: 

President — C. R. Macpherson, Wilson 
Cypress Co., Palatka, Fla. 

Vice President and Treasurer—E. G. Swartz, 
Burton-Swartz Cypress Co., Perry, Fla. 

Secretary—T. M. True, Jacksonville. 

Assistant Secretary—J. A. Prestridge, Jack- 
sonville. 

Consulting Representative—Ben. R. Ellis. 


The board of directors for the ensuing year 
is composed of: 


H. A. J. Evans, Jacksonville, Fla.; M. L. 
Fleishel, Shamrock, Fla.; E. W. Hutchings, 
Perry, Fla.; J. H. Loughridge, Boyd, Fla.; 
H. L. Manley, Savannah, Ga.; G. E. Reynolds, 
Albany, Ga.; J. C. O’Rourke, Foley, Fla.; John 
L. Roe, Jacksonville, Fla.; J. F. Wigginton, 
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Jacksonville; Fla.; Louis J. Wilbert, Plaque- 
mine, La.; R. Leberich, Ponchatoula, La.; 
L. E. Miller, Holly Hill, S. C. 


Discusses Freight Rate Situation 


Secretary True reviewed carriers’ plans for 
a general revision of southern. lumber freight 
rates, told of the recent conferences between 
shippers’ representatives and railroad traffic offi- 
cials, and outlined the status of several pro- 
posals of rate changes now before Federal and 
State regulating bodies. 

D. K. Clippinger, Palatka, Fla., chairman of 
the statistical committee, prefaced his report 
with the statement that the association statistics 
covered seventy-five percent of the entire cypress 
production. 


Cypress in Favorable Position 


Lumber stocks at all mills on April 1, 1938, 
were given as 8,601,000 M ft., a twenty per- 
cent increase over the same period of last 
year. Cypress mills showed production, for 
the year ended April 30, 1938, as 134,470 M. ft., 
a decrease of eighteen and one-half percent over 
the like period of 1937. Shipments amounting 
to 121,044 M. ft., represented a decrease of 
thirty-one and one-half percent. Stocks on 


hand at Tidewater Red cypress mills now total 
164,182 M. ft., according to Mr. Clippinger, 
an increase of nine and one-half percent over 
last year. 

Resolutions, unanimously adopted, condemned 
proposed Federal wage and hour legislation; ap- 
proved the Pettengill Bill, calling for the re- 
peal of the long and short haul clause of Sec- 
tion Four of the Interstate Commerce Act, and 
approved the proposed increase of $880,993 in 
the Agricultural Appropriation Bills for forest 
fire protection. 


Enlarged Fields for Cypress . 


Ben R. Ellis, consulting representative for 
the association, reviewed the work of the ad- 
vertising committee during the past six months, 
and, together with President Macpherson, 
pointed out that a large field for use of cy- 
press lumber is being opened up with the in- 
stallation of water cooling towers on the roofs 
of office and factory buildings and hotels; this 
field supplementing the usual wooden tank in- 
dustry demand. 

Mr. Ellis was emphatic in soliciting the as- 
sistance of cypress manufacturers in making 
available samples of cypress for exhibits, the 
effectiveness of which has been demonstrated, 
he said, at various State and National fairs 
and exhibitions. He urged that a complete 
study be made of the pre-fabricating possibilities 
of cypress; further dissemination of facts about 
the paintability of cypress; merchandising of 
pecky cypress, which has been kiln dried and 
machined at the mill, in package form. 

All lumber manufacturers, according to Mr. 
Ellis, should make a closer study of air condi- 
tioning and its lumber requirements; bend every 
effort toward the evolution of a wood window, 
with eliminated trim and apron, so that plas- 
tered walls may be constructed directly to the 
frame. He commended manufacturers who have 
installed double end-trimming equipment, en- 
abling them to furnish lumber with bright ends, 
trade and grade marked, and protected with 
paraffine coating. 


Changes Made in Constitution 


The constitution of the SCMA was revised to 
provide for assessment of dues solely on the 
judgment and direction of the directors, and 
also reducing the number of directors required 
for a quorum. All “code” features of the con- 
stitution were deleted. New members were an- 
nounced as the Louisiana Cypress Co., Pon- 
chatoula, La., and the Holly Hill Lumber Co., 
Holly Hill, S. C. 


Homes Must Be Sold 


Featured speakers at the meeting were for- 
mer Governor A. O. Eberhart of Minnesota, 
now a member of the educational staff of the 
FHA, and L. J. Folse, director of the Missis- 
sippi Industrial Planning Board. 

Mr. Eberhart outlined the provisions of the 
National Housing Act, its recent revisions, and 
discussed the social and economic benefits de- 
rived from home ownership. “There is a defi- 
nite need for homes today,” he said, “but the 
need alone is not sufficient to sell them—we 
must stress comfort, convenience and elimination 
of drudgery which the modern home offers.” 

Mr. Folse told of the studies and work be- 
ing carried on by his organization, which, he 
said, is directing every effort toward diverting 
the attention of Mississippi’s populace from a 
political to an economic outlook. 





“My Sales 
INCREASED 


OVER 


*1000" 


in 7 Months 


THROUGH 
SPEEDU)LITE 


WRITES ONE RHODE ISLAND DEALER 


You, too, can put new life into your sales 
of sandpaper, paint, wax, varnish and other 
floor finishing materials and reap an ad- 
ditional profit from the rentals of this revo- 
lutionary light weight floor sander that will 
pay for itself out of earnings and pay you. 


You'll be amazed at the large number of 
home and apartment building owners, dec- 
orators, contractors and handymen—right 
in your community that will come to your 
store to rent this sander the first week our 
FREE Advertising Material and Merchandis- 


ing Plan, that have never failed, are put 
into operation. 
ACT AT ONCE 


Now is the time to get started—when the country 
is loaded with prospects and the demand for 
floor sanding machines is going strong. Don't 
delay! It will take only a few minutes to clip the 
coupon below that will bring you —- profit- 
making facts you can turn into dollars. Rush the 
coupon—there is no obligation. 


FEATURES THAT CLICK 
WITH THE CUSTOMER 


% Sands right up to 
the quarter-round. 
Eliminates hand 
labor. 


%& Picks up all dirt 
and dust—leaves a 
ballroom finish on 
any floor. 















%& Plugs into any con- 
venient light socket. 


% NO EXPERIENCE 
is required to run a 
Speed-O-Lite. 


* Ball-bearing 
equipped 
throughout. 


No Dirt 
No Dust 
No Muss 


GUARANTEED 
FOR | YEAR 
INC. MOTOR 
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What the Associations Are 
Planning and Doing 


Meetings to Be Held 


June 9-10—National Association of Commission 
Lumber Salesmen, Netherlands-Plaza Hotel. 
Cincinnati, Ohio. Annual. 

June 6-11—American Retail Coal Association, Hotel 
Sherman, Chicago. Annual. 

June 9-10—Forest Products Sales Congress, Cin- 
cinnati, Ohio. Annual. 

Sept. 22-23—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 

Oct, 10-14—National Safety Council, Stevens Hotel, 
Chicago. Silver Jubilee Safety Congress and 
Exposition. 

Oct. 19-21—Pacific Logging Congress, 
Hotel, Tacoma, Wash. Annual. 
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Northwestern Dealers to Tell 


"Success Stories" for Cash Prizes 


MINNEAPOLIS, MINN., June 1.—Announce- 
ment is made by Ormie C. Lance, secretary 
Northwestern Lumbermen’s Association, of cash 
prizes in what is designated as the “Northwest- 
ern’s Success Stories Contest for 1938,” which 
he says “is designed to increase sales, improve 
collections, and enhance net profits.” 

Three separate contests are announced, and 
every member of the association is eligible to 
enter any one or all three of the contests. Every 
officer or employee of a member company is 
urged to get into the game. No entrance fee is 
required. 

Cash prizes are offered for the best stories 
of success in the sale of houses, farm buildings, 
repair and remodeling jobs, and collection of 
outstanding accounts. 

The cash prizes in each of the three contests 
are as follows: First prize, $10; second prize, 
$5; ten additional prizes of $1 each. 

The first contest will close June 30, the second 
Sept. 30, and the third and last, Dec. 31, 1938. 

Any subject concerned with the sale of lumber 
and building material, or collecting the money 
therefor, will be a qualified topic. The follow- 
ing suggestions will convey the idea, though not 
intended to cover the entire field: 

- My best sale against tough competi- 
tion. 
How I sold my first FHA home. 
Mv best stunt for selling paint. 
How I sell insulation. 
Sales arguments in selling farm fence 
and posts. 
My plan for selling brooder houses. 
How I increased my sales by taking a 
c0Oal stoker agency. 
8. My repair and remodeling campaign. 
9. A corncrib campaign that worked. 

10. The best collection stunt I ever used. 

11. An advertising stunt that produced the 

business. 

12. How I beat the mail-order houses to 

the punch. 

13. A created sale, and how I did it. 

14. Installment selling and what it has 

done for me. 

15. My plan for building community good 

will. 

It should be noted that this contest is open 
only to members of the Northwestern Lumber- 
men’s Association, and their employees. Full 
details have been sent from the association head- 
quarters to all members and Mr. Lance is ex- 
pecting interesting results. 
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Georgia-Alabama Manufacturers 
Oppose Wage-Hour Bill 


_Cotumsus, Ga., May 31.—Vigorous opposi- 
tion to the wages-and-hours bill pending before 
Congress was again expressed here May 24 by 
those attending the meeting of the Roofer 
Manufacturers’ Association, of which H. E. 
Hammack, of Edison, Ga., is president, and 
W._R. Melton, of Cuthbert, is secretary. 
Following an address by Frank Boyd, of 
Atlanta, representative of the Southern Pine 


Association, of New Orleans and others, on 
the pending legislation, the Roofer association 
and its members agreed to wire Georgia and 
Alabama representatives in Congress their op- 
position to the measure, pointing out especially 
discriminations against the South. 

The meeting here was well attended, but was 
marked for its lack of optimism over the out- 
look for the industry. Most mills are still 
operating only part time. 

Only a brief open session was held, most of 





They Liked the Con- 
vention Report 


I want to congratulate you on the 
splendid report of our convention, car- 
ried in your May 21 issue. It certainly 
covers everything fully and is written in 
a most interesting manner. — FRANK 
CARNAHAN, secretary National Retail 
Lumber Dealers’ Association. 


That was a beautiful report you made 
of our National Retail Lumber Dealers’ 
meeting in Washington. I know it will 
be read with much interest by those who 
were present, as well as by many, many, 
of our members who were not able to 
attend in person. I take my hat off to 
your good reporter. When he writes a 
report of a meeting he does a swell job. 
—Don S. Montcomery, secretary Wis- 
consin Retail Lumbermen’s Association. 


That was a wonderful writeup you gave 
our National meeting in Washington on 
May 10 and 11.—Leo Kraner, Jr., secre- 
tary Kentucky Lumber & Supply Asso- 
ciation. 


Your report of the annual meeting of 
the National Retail Lumber Dealers’ 
Association was especially good, and I 
certainly feel the AMERICAN LUMBERMAN 
should be commended for such excellent 
reporting—J. D. McCartnuy, secretary 
Illinois Lumber & Material Dealers’ 
Association. 


I was personally very much gratified 
this morning when I opened up the 
AMERICAN LUMBERMAN to see the extent 
to which you have given publicity to our 
National meeting. I think it was mighty 
fine of you to do this, and I want to 
congratulate you both on the extent of 
the report and on the fine way in which 
it was developed.—G. E. DeNiKeg, secre- 
tary New Jersey Lumbermen’s Associa- 
tion. 


We believe all of our directors and 
members will be interested in the report 
of the National Retail Lumber Dealers’ 
Association meeting contained in your 
issue of May 21. In fact, we consider the 
AMERICAN LUMBERMAN the most useful 
periodical for lumber dealers that has 
ever been published, and the writer has 
had occasion to use it for the last forty 
years.—Curis Totten, secretary Arizona. 
Retail Lumber & Builders’ Supply Asso- 
ciation. 


You gave the National Retail Lumber 
Dealers’ convention a fine break in the 
last issue of your valued publication.— 
E. E. Woops, secretary Southwestern 
Lumbermen’s Association. 
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the time between 10:30 a. m. and 1 o'clock 
being taken up with an executive session of 
members, at which grade marking, Federal 
regulations and other matters were discussed, 
The meeting was concluded with a luncheon at 
the hotel at 1 o’clock. The next meeting is 
scheduled to be held here July 12. 





Canadian Retail Group Holds 


Constructive Meeting 


Oritt1a. Ont., May 30.—The Muskoka Re- 
tail Lumber Dealers’ Association held its spring 
meeting here on May 26. E. W. Switzer, Oril- 
lia, presided, with A. R. Shier, Bracebridge, as 
secretary. Discussion of the possibility of issu- 
ing an official catalog met with approval. After 
the inspection of catalogs received from the Soo 
Mill & Lumber Co., Sault Ste. Marie, Ont., and 
W. C. Edwards & Co., Ltd. Ottawa, Ont. 
the following committee was appointed to 
work out the details so that a catalog will be 
ready for distribution early next winter: 

A. R. Shier, Bracebridge; George Jeffries, 
Bracebridge; M. J. Bray, Midland; J. H. 
Rodgers, Barrie; Allen White, Huntsville; A. 
Trueman, Orillia. 

July 22 was set as the tentative date for the 
next meeting, which will include a boat trip 
through the Georgian Bay Islands, at which 
time there will be a short business meeting and 
election of officers. No formal action was taken 
regarding the proposed new sales tax regula- 
tions. Announcement was made that a collection 
service has been arranged for the membership, 
on a commission basis, to be worked through an 
established Toronto agency. 





Ethical Distribution, Theme of 
Salesmen's Annual 


CincINNATI, On10, May 30.—The National 
Association of Commission Lumber Salesmen, 
an organization which has ethical distribution 
of forest products as its aim, has planned for 
discussion to center around this theme at its 
annual convention, here, June 9, and also at the 
Forest Products Sales Congress, June 10; both 
meetings to be held at the Netherlands-Plaza 
hotel. 

The association and its members are en- 
deavoring to increase the sale of forest prod- 
ucts and, through members’ daily contact with 
retail and industrial buyers, promote goodwill 
between buyers and their sources of supply. 
This effort is receiving the approbation of man- 
ufacturers who are taking an increasingly ac- 
tive interest in the success of the association’s 
annual meetings. 

At the sales congress on June 10, manufac- 
turers and associational representatives are 
scheduled to present their ideas on the necessity 
and means of closer mill and sales co-opera- 
tion. This exchange of information, on a com- 
mon ground, has proved to be a worthwhile 
foundation for better business and better rela- 
tionships. 

John F. Rogers, Rogers Lumber Exchange, 
is chairman of the Cincinnati arrangements 
committee. Other members of the committee 
are E. Webster “Dick” DeCamp, E. W. De- 
Camp L»mber Co.: Fred Larkins; L. J. Slone; 
Rupert E. Fox. Mrs. DeCamp and Mrs. Slone 
are co-chairmen of the entertainment committee 
for the women delegates. 

There will be a meeting of the officers and 
directors at the Netherlands-Plaza, Tine 8, to 
complete program details. The tentative pro- 
gram for the Forest Products Sales Congress, 
June 10, follows: 

Morning Session—The Salesman’s Place in 
Co-ordinating Distribution, by a commission 
salesman; The Wholesaler—His Place in Co- 
ordinated Distribution, by a wholesaler; What 
Co-ordinated Distribution Will Mean to the 
Industry, by a manufacturer; How We Can 
Achieve Co-ordinated Distribution, by 4 
manufacturer. 

Afternoon Session—Discussion of the sub- 
jects: Is the Commission Salesman Ever Jus- 
tified in Splitting His Commission with the 
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Buyer or Shipper?; Should a Shipper of Lum- 
per Products Send Lists to the Trade Solicit- 
ing Orders Direct?; Is It Economically Sound 
for a Manufacturer to Sell His Products 
Through a Buying Agency?; Is It Practical 
for a Shipper to Allow Any Customer Un- 
warranted Discount?; How Can a Salesman 
in Describing Stock to a Customer, Truth- 
fully Differentiate Between a Large and 
Small Mill Operator? 





Denver Group Hears Discussions of 
Building Promotion 


DENVER, CoLo., May 30.—A meeting held at 
the Cherry Hills Country Club here, one eve- 
ning last week, and sponsored by the Sterling 
Lumber & Investment Co., of Denver, was at- 
tended by fifty leading architects and building 
construction engineers. They were urged to 
“tell the public what we have to offer.” M. G. 
Jensen, general merchandising manager of the 
Insulite Co., Chicago, urged those present to 
point out to the public the advantages of the 
present time for carrying out building plans. 
“Make people want to do business with you 
by telling them, in language that can be under- 
stood, what you have to offer and why they 
need your service,” he said. New types of 
hardwood construction were demonstrated by 
Walter Wood, of the E. L. Bruce Co., Mem- 
phis, Tenn. 





Canadian Wholesalers Approve 
Sales Tax Regulations 


Toronto, Ont., May 30.—On May 20, at the 
last meeting to be held before the early part of 
the fall, the Wholesale Lumber Dealers’ Asso- 
ciation approved the following in regard to the 
proposed change in sales tax regulations relating 
to lumber : 

Retail lumber dealers marketing lumber 
in cities or towns of over 3,000 population, 
or retail lumber dealers with annual lumber 
sales of over $7,500, and such other retail 
dealers as shall be required by the Depart- 
ment of Excise on registered notice, shall 
obtain sales tax licenses. 

On advice of W. J. LeClair, manager of the 
White Pine Bureau, that a party of British lum- 
bermen, contractors and others would visit east- 
ern Canada in July, it was agreed that arrange- 
ments should be made for a reception and enter- 
tainment. L. D. Barclay, chairman of the en- 
tertainment committee, will co-operate with the 
White Pine Bureau in this matter. The annual 
Lumbermen’s Golf Tournament, it was an- 
nounced, will be held June 10, at the Islington 
golf club, with a banquet afterward. 





Box Manufacturers Discuss Grading, 
Attractive Packaging 


San Francisco, Cat., May 28.—Problems of 
standardization of shook, under the present 
grading rules, and consideration of the sawn 
wooden container from the attractive package 
angle, occupied the attention of members of the 
Pacific Division of the National Wooden Box 
Association, at the second tri-annual meeting of 
the group held, here, May 18. President Frank 
N. Blagen cited benefits of association effort in- 
cluding the work of the credit bureau, commit- 
tee on market consumption, and group effort to 
— favorable tariff regulations and freight 
rates, 

G. Carlberg, Jr., secretary, presented the 

nancial statement and reported that the volume 
of business for the industry so far this year was 
5 percent less than for the same period in 1937. 

Committees approved at the meeting included: 

Labor and Employee Relations — Horace 
Bridgeford, chairman; P. V. Burke, W. G. 
Hyman, W. E. Arblaster and T. K. Oliver. 

Public and Customer Relations— A. W. 
Pinger, chairman; W. S. Johnson, J. W. 
Rodgers and Ward Dwight. 


Trade Promotion Activities 


_I. E. Kesterson, chairman of the trade promo- 
tion committee, detailed the work of the asso- 
Cation to further markets for wooden contain- 
ers, and Jack H. Dobbin, Wooden Box Institute, 
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recommended that the organization start a trade 
promotion program in the Inland Empire. The 
subjects of more attractive wooden packaging 
and the education of customers as to the advan- 
tages over fiber products were given exhaustive 
discussion. 

The following committee was named to study 
the market lug grade and submit its recommen- 
dations at the fall meeting to be held in Los 
Angeles where members will be the guests of 
—— Paine of the Southern California Box 

0! 

Albert Pearlman, American Box Corp.; A. 
W. Pinger, California Pine Box Distributors; 
J. W. Rodgers, Western Box Shook Distribu- 
tors; Ward A. Dwight, Dwight Box & Lum- 
ber Co.; I, E. Kesterson, Kesterson Lumber 
Corp.; Sam Benton, Diamond Match Co.; J. 
M. White, Long-Bell Lumber Co. 





Schedule District Meetings 


Winpsor, Ont., May 30.—Plans are under 
way to hold a meeting of the Southwestern Dis- 
trict of the Ontario Retail Lumber Dealers’ As- 
sociation, here, June 24.—The Eastern Ontario 
Retail Lumber Dealers’ Association will stage 
its next meeting at Kemptville, Ont., June 9. 





Association Names Legal Counsel 


New Oreans, La., May 31.—John Tilney 
Carpenter of the legal firm of Carpenter & 
Clayton, New York, has been named counsel 
for the National Lumber Exporters’ Associa- 
tion, according to Secretary Douglas F. Heuer. 
Mr. Carpenter was associated with Lee Robin- 
son, traffic committee chairman, in the dispute 
with Gulf conference lines over ocean rates on 
lumber. 


1937 Alaska Production 


WasuincTon, D, C., May 31.—Lumber pro- 
duction in Alaska in 1937 decreased approxi- 
mately 14 percent from the 1936 level, accord- 
ing to preliminary data compiled by the U. S. 
Forest Service from information furnished by 
the Regional Forester at Juneau. 

The 1937 production was 25,306,000 feet, as 
compared to 28,858,000 feet in 1936. (The 1937 
figure is subject to revision.) 

Shingle production in Alaska dropped from 
2,598 squares in 1936 to an estimated 1,745 
squares in 1937. 








Co-ordinates Production and 


Sales of Plywood Companies 


New York, N. Y., May 30.—The United 
States Plywood Corp., with executive offices 
at 616 West Forty-sixth street, here, recently 
announced the co-ordination of the manufactur- 
ing and marketing of “Algoma” products of the 
Algoma Plywood & Veneer Co. through the 
outlets of the corporation. The combined re- 
sources of the two organizations provide a com- 
plete service on plywood and allied products of 
all types. With mills in the North, South 
and West, and with inventories located at im- 
portant consuming points, immediate shipment 
of stock items is assured, as well as service 
on made-to-order items, including resin-bonded 
plywood marketed under the trade name of 
Weldwood. 


Tries Hand at Fiction Writing 


A first novel that bids fair to make a rather 
notable mark in the literary world has just 
been published and has received excellent re- 
views. The author is John Klempner, secre- 
tary-treasurer of Curtin-Howe Corporation, 
timber preservation engineers of New York 
City, who is well known to many lumbermen. 
The book entitled “No Stork at Nine,” is a 
thoroughly modern, adult and _ sophisticated 
tale of New York life and the problems of a 
young married couple under today’s conditions 
in a big city. It is a $2.50 novel and we are 
glad to congratulate its author upon its gratify- 
ing reception. 
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Altitude Textured 


Why not try our Ponderosa Pine Dimension? 
Here is a product where we can give you the 
utmost value for your money. Our stock is 
produced from soft textured, high altitude tim- 
ber which, after being cut in our modern saw- 
mill, is thoroughly and properly seasoned. This 
careful drying insures against such undesirable 
features as shrinking or twisting, giving you 
Dimension you can rely on to keep its original 
size and shape. Our stock is manufactured on 
precision machines, carefully and smoothly 
milled to exact sizes, and in addition we offer 
you at no extra cost the advantages of Eased 
Edges and Smooth Double End Trimming. This 
latter is particularly attractive as it provides 
exact and uniform length throughout and the 
finished product with its bright, smooth, even 
ends, will delight the most critical eye and 
please the most discriminating buyer. 


Your orders and inquiries will be very much 
appreciated and receive our prompt attention. 


Southwest Lumber Mills Inc. 


McNary, Arizona 


Mills at Flagstaff and 
McNary, Arizona 


DISTRICT SALES OFFICES 
PHOENIX, ARIZ.— © ® "OWA, ntative 
CHICAGO — °7°™: Mieiine, Superior 9004 
PHILADELPHIA — © *S3Siseun'se 
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Hickory Manufacturers Form 
National Association 


Jackson, Miss., May 30.—Hickory manu- 
facturers attending a called meeting, here, at 
the Robert E. Lee hotel, May 17, formed the 
Hickory Dimension Manufacturers Association 
of the U. S. A., and elected Harry B. Krausz, 
Bradley Lumber Sales Co., Warren, Ark., as 
the first president. 

Mr. Krausz was 
named chairman of the 
meeting, which consis- 
ted of a morning ses- 
sion, devoted to a gen- 
eral discussion of trade 
practices, and an after- 
noon session made up 





H. B. KRAUSZ, 
Warren, Ark.; 
Elected President 





of committee reports 
and other formal action 
leading to the forma- 
tion of the association. 

J. L. Fetterman, Fet- 
terman & Son, Jackson, 
offered a resolution, sec- 
onded by J. J. Kearns, 
Kearns Lumber Co., Newton, Miss., calling for 
an association of hickory dimension manufac- 
turers; the object of the organization to be the 
furtherance of trade promotion and the dis- 
semination of pertinent trade information to the 
membership. The motion was unanimously 
adopted and the following committee was 
drafted to determine the name of the associa- 
—_ and to draw up the constitution and by- 
aws: 





Messrs. Krausz, Kearns and Fetterman, 
and T. J. Turner, Turner Co., Demopolis, Ala. 


This committee, whose report was approved, 
recommended the following: 


Name—Hickory Dimension Manufacturers 
Association of the U. S. A. 


Object—To improve conditions in the in- 
dustry with respect to trade promotion in 
both domestic and foreign markets; to fur- 
ther the interests and general welfare of its 
members by furnishing pertinent information 
derived through co-operation. 


Officers—To consist of a president, vice 
president and treasurer, and a _ secretary, 
who shall be elected annually and serve un- 
til their successors are elected and qualified. 


Board of Directors—To consist of the offi- 
cers and four directors, to be elected: two 
for one year and two for two years, and on 
each succeeding annual meeting, two to be 
elected for a term of two years. 


Headquarters—To be maintained at Jack- 
son, Miss. 


Membership—A manufacturer of hickory 
dimension who has been established and op- 
erating for a period of at least twelve years, 
and who.is a direct shipper of not less than 
twelve cars per year, is eligible for mem- 
bership. 


Committees—Standing committees are to 
consist of grading rules, transportation and 
claims and grievances committees, the mem- 
bers of which are to be appointed. 


Officers and Directors 
In executive session, the following officers 
and directors were elected: 


President—Harry B. Krausz, Bradley Lum- 
ber Sales Co., Warren, Ark. 


Vice President-Treasurer—J. L. Fetterman, 
Fetterman & Son, Jackson, Miss. 


Secretary—Miss Grace Hammond, Warren, 
Ark. 

Directors for One Year—E. J. Brode, Mor- 
ton, Miss., and S. Burleigh, Burleigh Manu- 
facturing Co., Dermott, Ark. 

Directors for Two Years—T. J Turner, 
Turner Co., Demopolis, Ala., and S. H. Alex- 
ander, Bimel-Ashcroft Manufacturing Co., 
Poplar Bluff, Mo. 


Attendance at the initial meeting, in person 
or by proxy, included: 


J. Ll. Fetterman, Fetterman & Son, Jack- 
son, Miss.; W. L. Colson, Winona, Miss.; T. J. 
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Turner, Turner Co., Demopolis, Ala.; S. H, 
Alexander, Bimel-Ashcroft Manufacturing 
Co., Poplar Bluff, Mo.; J. J. Kearns, Kearns 
Lumber Co., Newton, Miss.; E. J. Brode, Mor- 
ton, Miss.; S. Burleigh, Burleigh Manufactur- 
ing Co., Dermott, Ark.; Harry B. Krausz, 
Bradley Lumber Sales Co., Warren, Ark.; 
S. P. Skeen, Snowden Hardwood Export Co.,, 
Alexandria, La.; J. S. Adkison, White Hick- 
ory Co., Ocala, Fla. 


Moves Office to Near Mill 


Auburn, CALIF., May 28.—The Tahoe Sugar 
Pine Co. has announced the removal of its gen- 
eral office and sales office to 316 Lincoln Way, 
Auburn. The company has formerly maintained 
offices in the Monadnock Building in San Fran- 
cisco. Removal of the office to Auburn was 
made in the interests of more efficient service, 
as the sales office is thus brought into imme- 
diate contact with the sawmill, planing mill, 
and shipping department. 





Kansas Dealers Advised to Push 


Small House 


SALINA, Kan., May 30.—The twentieth an- 
nual convention of the Kansas Lumbermen’s 
Association, held here May 19 and 20, at- 
tracted an attendance of 422 lumber and build- 
ing material dealers. Broadcast to the State’s 
939 dealers as a genuine “Forty-Niner’s” af- 
fair, the two-day meeting fulfilled the promises 





Cc. A. GRAHAM, 
Miltonvale; 
Elected Director 


GEORGE TUBBS, 
Norton; 
Convention Speaker 


made and proved an enjoyable and worthwhile 
event. Cowboy and plainsman regalia, together 
with an old-time bar, provided an authentic 
background for the business sessions and en- 
tertainment. Out of fairness to “arid” Kan- 
sas, it must be recorded that colored water 
filled the bottles on the back bar. 

Conventionites had ample time to visit the 
fifty-six manufacturers’ display booths, as the 
entire morning of May 19 was held open for 
this purpose. The exhibits were open to the 
public on the evening of the following day, and 
approximately one thousand Salina and other 
central Kansans, interested in home building 
and remodeling, inspected them. 


Officers and Directors 


The following officers and directors were 
elected to serve during the ensuing year: 

President—Matt P. Dinges, Hays. 

First Vice President—Roy Finley, Moran. 

Second Vice President—Joe Weigel, Ellis. 


Directors—M. IL. Doner, Hays; George 
Tubbs, Norton; Charles E. Woods, Eldorado; 
Cc. A. Graham, Miltonvale; John Morrison, 


Construction 


Great Bend. Retiring President, Ted San- 
born, Belleville, becomes an ex-officio mem- 
ber of the board of directors. Others of the 
directorate with an additional year to serve, 
are: John Fellers, Leavenworth; Jake Gill- 
strap, Coffeyville; Otis Metz, Wichita; J. H. 
Monahan, Manhattan; George Moses, Junc- 
tion City; Charles Slopansky, Quinter; Fred 
Utt, Salina. J. R. Montgomery continues as 
secretary, with the appointment of a secre- 
tary to be confirmed by the directors at a 
later meeting. 


Features of the meeting were addresses by 
Geo. D. Tubbs, Foster Lumber Co., Norton, 
Kan.; Major Hugh Askew, FHA zone co-ordi- 
nator, Washington, D. C.; R. R. Cunningham, 
Fordyce-Crossett Sales Co., Crossett, Ark.; 
G. E. Heimovics, Kansas City; Arch N. Booth, 
Wichita; Tom Collins, Sunday editor of the 
Kansas City Journal-Post. 


Small Homes the Best Market 


Major Askew emphasized that, “The time is 
gone when you can borrow money for a car 
more easily than you can arrange to finance 
the building of a home. Small homes form 
the nucleus around which the entire FHA plan 
works; small homes are the ones in demand 
and make up the type of building which carries 
profit for the dealer.” 

“Dealers must do their part,” he said, “to 
see that good materials and sound construction 
are embodied in every home. The buyer, pay- 








J. W. BERRY, 


J. A. SCROGGS, 


Manhattan; Kansas City, Mo.; 
“Gold Medal” “Dealers Cussin’ 
Lumberman Session” 
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The Exchange Sawmills Sales 
Company, backed by 59 years’ ex- 
perience in serving progressive 
lumber dealers, offers you superior 
lumber products that you can back 
with your own strongest recommen- 
dation. Lumber cut from virgin 
timber. Lumber with quality added 
by today’s advanced methods of 
seasoning and manufacturing. Lum- 
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WINNING the GOOD WILL of BUILDERS and NEW TRADE for DEALERS 










ber that ideally meets the particular 
needs of careful builders. Give your 
customers the service of this sort of 
lumber supply, and thus win their 
good will and continued patronage. 
That's the way to make your business 
grow in volume and profit. Why not 
stock up now with these time-tested 
products? Let us quote or fill an order 
for you. 


ESSCO SOUTHERN PINE 
ESSCO KLAMATH SOFT PINE 
pow ESSCO HARDWOODS 

ESSCO WEST COAST WOODS 
ESSCO OAK FLOORING 
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XCHANGE SAWMILLS SALEs Co. 
1111 R. A. Long Bldg: KANSAS CITY, MO. 








CYPRESS and HARDWOODS 


Foreman-Blades can supply all your 
needs in top-quality Kiln-Dried N. C. 
Pine—Flooring. Ceiling, Finish, Mould- 
ings, all Yard Stocks. Straight or Mixed 
Cars of Pine, Mixed Cars of Pine, Cy- 
press, Hardwoods. Direct by water to 
Baltimore, Philadelphia, New York. 





Or you can order from our convenient 
Distributing Yards at 


BALTIMORE—Brown’s Wharf, foot of 


Broadway. phone—Wolfe 


ELIZABETH. N. J.—11 S. Front St.. 
phone—Elizabeth 2-0600. 


BROOKLYN—First St. and Gowanus 
Canal—phone Main—4-7417. 


PHILADELPHIA — 1121 N. Delaware 
Ave., phone Regent—9333. 


Tell us what you need—and let us give 
you full information about our products 
and unusual service. 


FOREMAN-BLADES LUMBER CO. 


ELIZABETH CITY, N. C. 


Yard Stock Specialist 
SOUTHERN 


Kn FS = 
HARDWOODS 


BAND-SAWED 


Prompt attention to inquiries 
_ and orders. Write today. 


BUCHANAN 


TEXARKANA, ARK.-TEX. 














Idaho— 
Ponderosa— 


WHITE PINE 


Also and Sugar Pine 
Fir Wallboard Coder gad Products 


William Schuette Company 
New York 


Office—4i East 42d St. PITTSBURGH, PA. 











LEMIEUX BROS.,INC. 


FORESTERS — TIMBER ESTIMATORS 
APPRAISERS -— CIVIL ENGINEERS 
410-11 Maritime Bdg. NEW ORLEANS, LA. 
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ing for a home over a long period of years, 
must be assured that his investment is a safe 
one, just as the FHA must be sure that the 
loan, to the individual, is sound, the location 
of the home is desirable, the design good, and 
that there is a need for housing in the particular 
area in question.” 

One of the highlights of the convention was 
the “Dealers’ Cussin’ Session,” an open forum 
under the direction of J. A. Scroggs, Riner 
Lumber Co., Kansas City, Mo. Problems com- 
mon to dealers were discussed and opinions as 
to their solution were offered. 

Committee leaders for the convention in- 
cluded: M. L. Doner, Hays, resolutions; Tom 
Griffith, Manhattan, nominations; R. H. Lively, 
Salina, reception; Mrs. R. A. Rearwin, Salina, 
entertainment. Entertainment features included 
the annual banquet and dance on the evening 
of May 19. 

Three veteran Kansas lumbermen, attending 
the convention, wore gold medals awarded at 
the annual meeting of the Southwestern Lum- 
bermen’s Association in February of this year 
for having been engaged in the lumber business 
for more than a half century. These were J. 
W. Berry, Manhattan, active in the industry 
since 1888; George Welling, Salina, who began 
his lumber career in 1885; and John H. Mona- 
han, Manhattan. 





Lumber Company's Parade 
Float Wins Divisional First Prize 


WINCHESTER, VaA., May 30.—Herewith is 
reproduced a photograph of the float which 
won first prize in the commercial division of 
the Apple Blossom Parade held in Winches- 
ter, April 29. The float was entered by the 
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Proposed Revision of Lumber 
Standards Before Industry for — 


Acceptance q 
WasuinctTon, D. C., May 30.—According tg ~ 
an announcement of the Division of Simplified” 
Practice of the National Bureau of Standards, 7 
the Central Committee on Lumber Standards ~ 
has approved a revision of Simplified Practice 
Recommendation R16-29, Lumber, otherwise 
known as American Lumber Standards, and © 
copies have been mailed to all interests for ap- 
proval or comment. < : 

This Recommendation, which embraces the 
results of the lumber industry’s effort to attain 
uniformity of practice, was first promulgated © 
in 1923. Since that time the schedule has been © 
reviewed regularly by a representative Central ~ 
Committee on Lumber Standards, delegated by 
the industry itself. 

On Dec. 14 and 15, 1937, the Committee met 
again, and developed the revision which is now 
before the industry for consideration. A gen- 
eral clarification and strengthening of the stand- ~ 
ards, which include lumber classification, no- ~ 
menclature, basic grades, sizes, uniform work- © 
ings, description, measurement, tally, shipping 
provisions, grade marking, and inspection, was | 
effected. The basic provisions for the selection,” 
and inspection of softwood lumber where work- 7 
ing stresses are required, were thoroughly re-§ 
vised in accordance with up-to-date information 7 
on the effect of quality on the strength of 
lumber. 

The sections of the standards covering © 
shingles and moldings were reaffirmed without > 
change. 

Mimeographed copies of the proposed re- 
vision may be obtained free from the Division © 


Float of the P. W. Plumly Lumber Corp., which won first prize in commercial division of the recent Apple | 
Blossom Parade at Winchester, Va. 


P. W. Plumly Lumber Corp., hardwood lum- 
ber manufacturer. It was the first float that 
this concern had ever entered in the Apple 
Blossom Parade, and P. W. Plumly, head of 
the company, naturally was quite elated at win- 
ning first prize. 

The parade as a whole was a _ wonderful 
spectacle. It was approximately two and one- 
half miles long, and had about fifty floats in 
line, as well as an equal number of bands and 
drum and bugle corps. 

The overall length of the float was 32 feet, 
and overall width, 10 feet. The log on top was 
9 feet long, containing approximately 900 feet 
of lumber. This was a choice white oak butt, 
grown in the Shenandoah Valley of Virginia. 


On the float were seven men dressed in lum- 
ber plaid shirts, three of whom were musicians, 
playing the banjo, violin and guitar. The float 
was equipped with amplifiers which made the 
old time mountain tunes even more effective. 


Mr. Plumly is of the opinion that this proba- 
bly was the first float of its kind ever entered 
in an Apple Blossom parade. He received hun- 
dreds of compliments—by mail, telephone and 
personal—including a letter from the director- 
manager of the parade, who stated that his float 
was the outstanding feature of the entire event. 


of Simplified Practice, National Bureau of” 


Standards, Washington, D. C. 


Third Filming of Redwood 
Country Novel to Be in Color 


San Francisco, CALIF., May 28.— Theatre 
patrons will soon see the California redwoods 
in technicolor. Warner Bros. went into produc- ~ 
tion at Eureka in May on the third filming of 
Peter B. Kyne’s famous story, “Valley of the} 
Giants,” the first two being silent films. 

More than a hundred Hammond Redwood Co. 
loggers will take part in the production. Marine 
and rail shipping scenes will also be filmed in? 
Humboldt. The star of the picture will be- 
Wayne Morris, supported by Claire Trevor 
and others. 

Unlike many novels of the timber region, | 
“Valley of the Giants” was written with 4 
strong personal background in the redwoods. 7 
The author was employed several years im 
Eureka by the Dolbeer & Carson Lumber Co, 
and wrote his story with actual facts in mind.” 

Efforts are under way to stage the world” 
premier of the film in Eureka sometime this” 
fall. . 
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American Lumberman House Plan No. 238 
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BILL OF MATERIAL 5 doors 2-6x6-8—1 3/8 2 pan. thresholds outside door 2-8x6-8—134; 3x! It. gla. 
5 doors 2-0x6-8—I 3/8 2 pan. cellar sash 10x12—1! 3/8; 3 Its. gla. medicine case 
FRAMING: 10 ins. jambs 5 3/8; stops | 3/8 wdws. 26x24—1 3/8; 2 Its; top div. 6 set kitchen cases 
2 pes. 6x6—14 No. | posts 9 sides window trim, backband Its. gla. ; linen case front 
6 pes. 2x10—14 No. | girder 22 sides door trim, backband + Nap aac 3/8; 2 Its; top div. 6 attic box stair 15 risers 
4 pes. 2x8—12 No. | plates 230 lin. ft. 5Y2-in. base oa grade box stair 3 risers 
5 pes. 2x8—14 No. | plates 230 lin. ft. shoe gg 24x14—1 3/8; 2 Its. top div. 6 Its. pair blinds 
26 pes. 2x8—14 No. 1 joists 150 lin. ft. picture moulding ode ‘ 2 wood louvres (by carpenter) 
; s. 24x18—1i 3/8; 2 Its. top div. 6 
22 pes. 2x8—10 No. 1 joists 40 lin. ft. hook strip v ” 


Its. gla. > 
3 pes. 2x8—12 No. 1 joists 40 lin. ft. chair rail tht an 
250 pes. 2x4—8 No. | studs 12 lin, ft. 1 3/8-in. pole 1 It. leaded 300 square yards 
15 pes. 2x4—12 No. | studs 100 lin. ft. corner bead 
15 pes. 2x4—14 No. | studs HARDWARE: 
50 pes. 2x4—I6 No. | plates 
5 pes. 2x4—12 No. | ties | front door mortise lock 
10 pes. 2x6—8 No. | studs { rear door mortise lock 
22 pes. 2x8—10 No. | ceiling joists -= 10 inside door mortise locks 
26 pes. 2x8—14 No. | ceiling joists EF. 2 pairs 4x4 mortise butts 
12 pes. 2x6—12 No. | rafters 10 pairs 3'/2x3¥2 butts 
3 pes. 2x6—14 No. | rafters : 5 basement wdw. sets 
23 pes. 1x8—16 No. | rafters 14 sash locks 
2 pes. 1x8—I4 No. 2 ridge d 14 sash lifts ‘ 
850 ft. 1x6 D&M No. 2 subfloor q. 12 pr. offset cabinet hinges 
1600 ft. 1x8 shiplap No. 2 sheathing r, 1 8 cabinet latches 
1050 ft. ix6 S4S No. 2 roof sheathing se 7 drawer pulls 
126 lin. ft. ix3 No. 2 bridging : 3 elbow catches : 
500 lin. ft. Ix No. 2 grounds 260 Ibs. sash weights 
2000 ft. 34x8 clear bev. siding ’ } 3 hanks sash cord 
120 lin. ft. Ix2 clear cornice NAILS: 
150 bd. ft. t-in. clear finish, cornice ‘ 75 tb. 16D com. 
16 lin. ft. Ixi2 No. 1 shelving 100 Ibs. 8D com. 
1 pe. 6x6—6 clear, bracket 30 ths. 8D ears. 
4 pes. 2x12—12 No. | basement stair LIVING ROOM mpeg 4 
1 pe. 24x60—'/,-in. 3-ply panel - . : 5 v Ibs. 6D fin. 
104% sqs. 16-in. No. | wood shingles 12 6 x 10-6 14-0 « 13 6 20 Ibs. 4D fin. 
4500 4-ft. wood lath 50 ths. 3D gal. 
880 ft. 3/8 x 1% clear oak flooring 45 Ibs. 3D lath 
4 rolls building paper, 500 feet 
MASONRY: 


1000 common brick 


coal chute 30 lin. ft. 8x12 flue lining 
cellar sash frames 10x(2 3 Its. 32 cu. yds. foundation 


outside dr. fr. 3-0x6-8—I1% 15 cu. ft. sand chimney 
outside dr. fr. 2-8x6-8—15%4 3 1/5 bu. lime, chimney 
single wdw. frs. 26x24—I 3/8; 2 Its. | 9-in. castiron thimble 
single wdw. frs. 24x20—i 3/8; 2 Its. 20 tin shingles 

single wdw. fr. 24x14—I1 3/8; 2 Its. J | castiron 8x8 cleanout door 
single wdw. frs. 24x18—! 3/8; 2 Its. 8 ft. 14-in. tin flashing 
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BILL OF MATERIAL 


204 cu. ft. concrete footings 
750 cu. ft. conerete blocks 

930 sq. ft. concrete cellar floor 
18 running ft. concrete steps 
60 sq. ft. concrete porch floor 
27 lin. ft. brick chimney 

24 ft. 8x8 flue lining 

370 yards plastering 


LUMBER AND MILLWORK 


126 lin. ft. 2x8 sills 

256 lin. ft. 2x8 girders 

29 pes. 2x10—I6 Joist 

45 pes. 2x10—12 Joist 

29 pes. 2x8—I6 joist 

45 pes. 2x8—I2 joist 

380 lin. ft. {x3 bridging 

25 pes. 2x4—I6 rafters 

16 pes. 2x4—20 rafters 

20 pes. 2x4—I4 rafters 

& pes. 2x4—10 rafters 

16 pes. 2x4—14 collar beams 

720 lin. ft. 2x4 plates 

248 pes. 2x4—8 studs 

3 pes. 2x10—14 stair horses 

2 pes. 2x10—i2 stair horses 

1,000 ft. sheathing walls 

770 ft. \x4 sheathing roof 

13 squares 16 inch shingles, roof 

if squares 24-inch shingles, wall 
1,280 ft. ix4 flooring 

800 ft. Ix6 flooring, attic 

66 lin. ft. {x10 cornice 

190 lin. ft. Ix6 cornice 

250 lin. ft. {x3 mold cornice 

24 lin. ft. {x10 porch plate 

24 lin. ft. Ix6 porch plate 

| set rear steps complete 

6 columns 6x6—7 

5 basement sash frames 3 It. 10x!2 
1 0.8. door frame 3x7 trim 1! S. 
1 0.S. door frame 2-8x7-0 trim { S. 
7 wdw. frs. (2 It. 10x12 1% SS. trim I S. 
2 wdw. frs. 12 It. 8x10 1% SS. trim 1 S. 
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American Lumberman House Plan No. 215 








1 wdw. fr. 12 It. 9x9 1% SS. trim 1.S. 

3 sash frames 6 It. 8x8 1% SS. no- trim 
| door 3-0x7-0 1% 15 It. SS. 

| door 2-8x7-0 13% 2 panels 4 It. SS. 

5 cellar sash 3 It. 10xi4 1% SS. 

7 windows {2 It. 10x!2 1% SS. 

2 windows {2 It. 8x10 1% SS. 

1 window {2 It. 9x9 1% SS. 

3 sash 6 It. 8x8 1% SS. 

9 1.S. door frames 2-6x7-0 and trim 2 S. 
3 1.8. door frames 2-0x7-0 and trim 2 S. 
9 doors 2-6x7-0 1% 2 panels 

3 doors 2-0x7-0 1% 2 panels 

1 access frame, door and trim 1-6x2-0 
1 kitchen cabinet detail 

| breakfast room set detail 

{ attic stair 


MISCELLANEOUS 


300 Ibs. nails 
10 sets weights and cord 
10 sash locks and lifts 
2 pr. 4x4 butts 
11 pr. 3/2x3¥ butts 
1 front door lock set 
1 rear door lock set 
11 Inside door lock sets 
{ double acting floor hinge 
2 push plates 
{ pr. 2x2 butts access door 
{ cupboard turn access door 
8 pr. butterfly hinges 
4 drawer pulls 
4 elbow catches 
66 lin. ft. gutter 
40 lin. ft. 3-inch downspout 
C.1. cleanout door 
60-inch tub 
closet seat complete 
lavatory complete 
medicine cabinet 
bell trap 
heating plant complete 
Electrical equipment (Owner) 
Painting (Owner) 
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Virgin Southeast Tract of 14,000 
Acres Added to Holdings 


LuMBeR City, Ga., May 30.—One of the most 
important timber deals that has been consum- 
mated in this territory for some time was closed 
recently when J. W. Wells, of the J. W. Wells 
Lumber Co., purchased a 14,000-acre tract of 
timber owned by the Telfair Lumber Co. The 
latter is a holding company composed of New 
York capitalists, with large timber interests in 
Georgia and North Carolina. It is generally 
conceded that this is the finest tract of virgin 
timber standing anywhere in the Southeast, and 
this tract, added to the present holdings of the 
Wells Lumber Co., will provide an ample timber 
supply for that concern for many years. In 
fact, it is quite possible that this may develop 
into a perpetual operation. 

Mr. Wells, who operates the J. W. Wells 
Lumber Co., of Montgomery, Ala., a short time 
ago purchased the hardwood interests here of 
J. H. Rush. He is recognized as one of the 
rapidly developing younger lumbermen of the 
South. 





"Cig" Paper Plant Means 


New Homes for Workers 


PiscAH Forest, N. C., May 30.—The loca- 
tion here, by the Ecusta Paper Corp., of a 
plant for the manufacture of cigarette paper, 
as announced in the May 21 issue of the AMER- 
ICAN LUMBERMAN, will bring to the community 
a substantial number of new families. Inasmuch 
as there are practically no vacant houses in 
either Pisgah Forest or Brevard now, the 
building of many new homes will be necessary. 
The plans of the paper corporation do not in- 
clude the building of homes for its employees, 
but there will be a number of homes built for 
rent and others built by the owners themselves. 
The coming of this new industry already is 
putting new life into the community. 

o 


Remodels Store Front With 
Redwood Used 69 Years 


Wiiits, CaLir., May 28.—Remodeling a 
store building in the business district here, J. E. 
Allen, proprietor, found cleagy heart redwood 
lumber in good condition after 69 years’ service, 
and decided to put it back into use in the mod- 
ernized structure. The material had been held 
securely with the old fashioned square-cut nails. 
His contractor reported less than 10 percent 
loss in the re-use of this durable wood. 


East Indies to Use Redwood 
at Golden Gate Exhibit 


SAN Francisco, Cauir., May 28.—California 
redwood shingles have been specified by R. 
Deppe, official Government architect, for the 
$56,000 exhibit building of the Netherlands East 
Indies government at the 1939 Golden Gate 
International Exposition. Redwood is a favored 


material on the large plantations of the East 
Indies. 











Workers Consider Industry 
Problems 


VANcouvER, WASH., May 28.—Discussion of 
what to do about the ailing Pacific Northwest 
lumber business will feature a special conven- 
tion of the Oregon-Washington Council of 
‘Lumber and Sawmill Workers to be held here 
June 11 and 12. Some five hundred delegates 
from five Pacific Coast and Pacific Northwest 
States will attend. Particularly slated for con- 
sideration will be ways and means of getting 
proper tariff protection for American lumber 
products, and for securing parity in British 
markets, where normal exports have dropped 
sharply. The delegates also will weigh vari- 
ous proposals for stimulating the use of wood 
in industry, in which initial steps already have 
been taken through an advertising campaign. 


TEMLOK 
DE LUXE 


Tas Gymnasium of the Merriam Grade School, Merriam, Kansas, is insulated and decorated with cream and 
white Temlok De Luze. Sold by Badger Lumber Co., Kansas City, through Rust Sash & Door Co. Architect, 
Joseph Radotinsky, Kansas City; Contractor, L. W. Wheeler, Independence, Mo. 


. . . SELL FACTORY-COLORED INSULATION 
THAT QUIETS NOISE! 


ERE’S a material that can 

help you open up profitable 
new markets! It is Armstrong’s 
Temlok De Luxe, the insulating 
interior finish that is factory-finished 
in six beautiful colors! 

See the sales-building advan- 
tages Temlok De Luxe gives: It. 
enables you to sell three materials 
combined in one. First of all, 
Temlok is an efficient insulation 
that cuts fuel bills and provides 
greater living comfort. In addition, 
its forms — boards, panels, and 
planks—and its colors—ash, coral, 
cream, green, walnut, and white— 
provide a beautiful interior finish, 
suitable for any kind of building. 

Finally, Temlok De Luxe also 
quiets noise. That’s an important 
point for schools, theaters, churches, 
_and many other types of buildings. 


Get the full details of this money- 
making material and its exclusive 
advantages that mean better sales. 
Find out about the Armstrong 
wholesaler plan which assures you 
prompt delivery. And learn of the 
extra profits in the sale of Arm- 
strong’s Temlok Adhesives, 
used for erecting Temlok. © 
Mail the coupon below today! 








ARMSTRONG CorK Propucts CoMPANY 
Building Materials Division 
987 Concord Street, Lancaster, Pa. 


Please send me samples and complete 
information about the new Armstrong’s 
Temseal Sheathing. 


MN an a aon sce hteiagdbaves 


City and State ) 


ewe meme mma me eww een eee eeeenK7 


Armstrong’s TEMLOK INSULATION 


DE LUXE INTERIOR FINISHES 


LATH 


TEMSEAL SHEATHING 
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Lumber Dealers 
earn good profits on 


Get your full share of this good 
well-paying Roofer business. Be 
ready with Southern Yellow Pine 
Roofers—standard size boards 
made especially for use as roof 
boards, sheathing, sub-flooring, 
cement form work, etc. 


Keep your eye on the farm mar- 
ket for Roofers—for homes, 
barns and other farm buildings. 


Roofers may be ordered dipped 
to prevent stain—air or kiln 
dried. Many of these mills can 
also supply other popular lum- 
ber items. Roofers are sup- 
plied S4S, S2S&CM or Shiplap 
in 3%,” or 25/32” on special 
order. 


Roofers supplied by these lead- 
ing producers are dependable 
in every way—and you can 
order them through your whole- 
saler: 


Mills Lumber Co. of Ga., Inc. 


Mfrs. Pine Lumber -- Roofers « Specialty 
Acworth, Ga. 


Tolleson Lumber Co. 


Roofers and Kiln-Dried Finish 
Perry, Ga. 


Leon Clancy Company 
Careful manufacture and prompt shipments 


Moultrie, Ga. 


Jeffreys-McElrath Mfg. Co. 


Mfrs. Roofers, Lumber and Box Shooks 








Macon, Ga. 
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Sawmill, Model Homes 


Added Attraction for the 
Northern Michigan Tourist 


One does not think of a sawmill plant as a 
thing of beauty, as an attraction for tourists. 
But the Alberta band mill, recently put in op- 
eration in northern Michigan by Henry Ford, 
is just that, or will be when completed. The 
landscaping is not finished, and all of the resi- 
dences are not built, but the sawmill is running 
eight hours per day, five days per week. The 
mill and town site is cleared out in the heart 
of a virgin hardwood forest, located on Plum- 
bago Creek some eleven miles from L’Anse. 
The solid forest wall is on all sides, except 
where the highway enters and leaves. 

The stream has been dammed just above the 
sawmill, forming a large forest-enclosed lake 
some thirty-five acres in extent. And any time 
one of the many lumber manufacturers who are 
fond of trout fishing, is visiting this mill, it is 
recommended that he go to the upper or inlet 
end of the lake, as there may be a fly hatch on, 
and this lake is well stocked with native 
speckled trout. To see them rising to the fly 
is well worth the walk. 


Build's "American Lumberman" Homes 


A large spring or series of springs on a hill- 
side in the forest, one hundred feet elevation 
above the mill site have been concreted in, and 
piped to the residences to furnish an abundant 
supply of fine quality pure water. Twelve resi- 
dences have been completed. These are model 
houses, all different in design, which have been 
chosen for beauty and utility from house plans 
published by the AMERICAN LUMBERMAN. 

The forest is part of Henry Ford’s vast land 


Two views of the Henry 
Ford band mill operation 
in northern Michigan. Vis- 
itors are welcome at this 
model plant 














holdings in northern Michigan. Approxi- 
mately one township has been chosen for the 
log supply. The timber cutting is done on a 
selective basis, and a perpetual supply of logs 
for the mill is thus insured. Sixty percent of 
the timber on this particular boundary is hard 
maple. There will be no railroad. All logging 
is done by tractor and truck. 

The sawmill is a single Clark 5-ft. band mill 
plant, with edger, trimmer, and swing saw, this 
equipment having been supplied by Clark Bros, 
Co., of Olean, N. Y. Production averages 
14,000 feet of lumber per day of eight hours, 
this being the required output to keep the mill 
production balancing log production on the 
selective basis. There is no lumber yard at the 
mill. After passing over the trimmer, the lum- 
ber is loaded on trucks and hauled to L’Anse, 
where it is passed over the sorting chain at the 
big Ford mill, and absorbed with production. 

The exceptionally efficient power plant at this 
mill leaves many slabs and edgings to dispose 
of. Twelve to fourteen cords a day of these 
are hauled by truck to the L’Anse mill, where 
they are passed through a chipper and sent to 
the Ford chemical plant. 

Incoming logs are dumped into a concrete log 
pond of sufficient size to hold a day’s supply. 
This is a hot pend for winter sawing. An end- 
less chain haul-up delivers them onto the log 
deck and deck chains carry them to the steam 
log loader and nigger, for loading onto the 
carriage. One log man takes care of both the 
pond end of log chain, and deck in the mill. 

This is the new design Clark light-weight 
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three-block carriage, with a 42-in. opening. 
Originally equipped with hand operated dogs, 
these are now operated by air. Power applica- 
tion was designed and put on the carriage by 
the Ford sawmill operating engineer, making it 
a one-man machine, as the setter now handles 
all the dogs. Complete weight of this carriage, 
so equipped, is approximately 8,000 pounds. It 
is mounted on SKF spherical roller bearings. 
Carriage feed is the well known twin engine 
type cylinder, 11-in. bore, 14-in. stroke. 


Operating 5-ft. Band Mill 


The band mill is the Clark 5-ft. mill, taking 
a saw 10-in. wide, 16 gauge. Saw speed is 
8,500 ft. per minute summer, and 7,000 ft. per 
minute winter sawing. The upper guide is the 
roller pressure type with roll made of a spe- 
cial aluminum alloy. This gives a light roll 
that is not noisy. There is no offbearer or tail 
sawyer. Slabs and lumber drop direct onto a 
wide belt instead of live rolls. The lumber is 
passed through the edger, while the slabs con- 
tinue down the belt to the swing cut-off saw, 
where they are cut into short lengths. The 
two-saw trimmer is placed by the side of the 
rear edger table, and the tail edgerman does the 
trimming. 

The mill is driven by two small automatic 
type steam engines, one 12-in. x 15 in. and 
one 8-in. x 10-in. A high speed line shaft 
drive is used, mounted on ball bearings. All 
of the belt tightener pulleys are fitted with ball 
bearings. One 110 H. P. boiler drives the com- 
plete plant. This is the locomotive type 
mounted on a dutch oven. The boiler and the 
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engines are all inside the sawmill building. The 
main refuse and dust conveyor delivers direct 
into the dutch oven. A large steel fuel room 
or box in the boiler room is kept filled with 
slab and edging wood for night and weekend 
firing. Also there is a wood chute, direct from 
the swing saw to the fuel hopper, feeding the 
boiler, so extra fuel can always be secured if 
required in addition to the dust and waste wood. 
There is a small, direct-connected, steam engine 
which furnishes electric current for lights for 
the mill and town. 


Mill Is Interesting Experiment 


The installation of this little mill by Mr. 
Ford is an interesting experiment. He is op- 
erating three large band mill plants in north- 
ern Michigan, each with an eight-hour produc- 
tion of 80,000 ft., and comparative production 
costs between the little and big sawmill are 
being compiled. Mr. Ford, when a young man, 
owned and operated a Frick portable, circular 
sawmill, and never has lost his interest in lum- 
ber manufacturing. 


Two mills, actually producing lumber, are 
located in his Greenfield Village. One is an 
old circular plant that was owned and operated 
by negroes on Georgia lands, purchased by 
him, when acquiring his present holdings of 
70,000 acres in that State. He moved the mill 
along with the owners to Greenfield Village. 
The other unit is one of the old-time, single 
up-and-down sash saws, and is about 100 years 
old. It has been reset at Greenfield in the orig- 
inal building constructed of hand hewn timbers. 


Among the Lumbermen’s Clubs 


Milwaukee Hoo-Hoo Club 
Announces Golf Schedule 


MILWAUKEE, Wis., May 30.—The Milwau- 
kee Hoo-Hoo Club will open its thirteenth sea- 
son of golf tournaments with play at the Ra- 
cine country club, Racine, Wis., June 8. Other 
tournaments scheduled are: July 12, Tuckaway 
country club, Milwaukee; August 9, Meadow 
Springs country club, Jefferson, Wis.; Septem- 
ber 13, Merrill Hills country club, Waukesha, 
Wis.; October 4, Janesville country club, Janes- 
ville, Wis. G. Kuntz, as chairman of the 
golf tournament committee, will be assisted by 
E. F. Budzien, W. W. Craig, C. C. Hill, D. S. 
Montgomery and J. E. Watts. A minimum of 
seven prizes will be awarded at each tourna- 
ment. 


Southwestern Hardwood Mills Re- 


port Decreased Production 


ALEXANDRIA, La., May 30.—Slackened pro- 
duction in the southwestern area, as reported 
at a meeting of the Southwestern Hardwood 
Manufacturers’ Club, here, May 24, is indica- 
tive that stocks of hardwoods will not ma- 
terially increase during the summer months 
and producers were cautioned to watch pro- 
duction costs. Walter W. Kellogg, club presi- 
dent, presided. 

Secretary George Schaad called attention to 
the five per cent increase in intra-state freight 
rates on lumber granted by the Louisiana Pub- 
lic Service Commission. President Kellogg 
lauded the efforts of the Southern Hardwood 
Traffic Association to preserve the rough lum- 
ber arrangements on transit shipments; ex- 
pressed the opinion that unless the Interstate 
Commerce Commission re-opened its case on 
transit shipments, and allowed a continuation 
of former arrangements, it would prove to be 
the destruction of the practice of handling lum- 
ber under this method. 

Equitable taxes on timber, prevention of the 
passage of a bill requiring all steel school bus 
construction, and one which will preyent the 
Operation of mutual insurance companies in 
Louisiana, were cited as matters of important 
consideration for lumbermen of that State. 





The use of hardwood panels in moderate 
priced homes and utilization of cypress for ex- 
pansion joints on concrete highways were com- 
mended as being worthy of promotional effort 
to increase sales. 

Parrish Fuller reviewed the proposed Federal 
wage-hour legislation and stated that it con- 
stituted the Government’s first planned step to 
control the lumber industry. 





California Lumbermen's Club Elects 
New Officers 


San Francisco, Caut., May 28.—Charles R. 
Wilson, of the Long- Beli Lumber Co., has been 
elected president of the San Francisco Lumber- 
men’s Club. He succeeds C. C. Stibich, sales 
manager of the Tahoe Sugar Pine Co., who 
moved to Auburn, Cal., where the company 
established new headquarters. 

Howard M. Gunton, MacDonald & Harring- 
ton, was elected vice president, and Edward 
Tietjen, Sudden & Christenson, Inc., was re- 
elected secretary-treasurer. 

The club holds a luncheon meeting, open to 
all lumbermen, every Monday at twelve fifteen 
p. m. at the Engineers Club, 206 Sansome Street. 





Annual Canadian Tourney 


Lonpon, Ont., May 30.—The annual London 
Lumbermen’s Golf Tournament is to be held at 
the Sunningdale golf club, here, June 3. Players 
from all parts of Ontario will compete for 
the several prizes to be awarded. A banquet will 
follow the tournament. 


Hoo-Hoo Winds Up Season 
with Dinner 


Wasuincton, D. C., May 30.— Hoo-Hoo 
Club No. 99, of the national capitol, on 
May 24 held its last meeting, prior to the 
summer recess, in the Continental Hotel with 
95 persons present, this being by far the most 
largely attended session for some time. There 
was an-excellent dinner, a-floor show by tal- 
ented professionals, along with music by an 
orchestra. The occasion proved to be most 
enjoyable, 








LUMBER CO. 


ALAMOGORDO, NEW MEXICO 
r1; Billion Feet “stpsi,> 


DOUGLAS FIR 
PONDEROSA PINE 
WHITE FIR 


Box Shooks and Crates 


This modern mill offers you a full line of 
Lumber and Lumber Products of first quality 
and careful manufacture. High-altitude Fir, 
especially suitable for construction work. 
More than 41 years’ satisfacto service to 
lumber buyers. Send your orders and in- 
quiries to Southwest Lumber Co., Alamo- 
gordo, New Mexico. 














+ Se RAS 
0,000 Feet Every Day 


FIR‘ 


Every 
Modern 
Facility 
Soft Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON - AMERICAN 


LUMBER CORPORATION 
VERNONIA, OREGON 


HOTEL BENSON 


. PORTLAND 
OREGON'S 


Distinctive Hotel 


Centrally lo- 
cated. Air condi- 
tioned dining 
rooms. Unexcelled 
cuisine. 


All rooms with 
bath. Reasonable 
rates. 


R. K. KELLER 
and W. E. BOYD, 


Managing Directors 


ROSS FINNEGAN, 
Manager 
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PRINEVILLE, Ore., May 28.—So far as new 
mill construction is concerned, central Oregon 
holds the spotlight for the entire Pacific Coast 
region at present. About twenty years ago the 
city of Prineville built its own railroad con- 
necting with the Southern Pacific twenty miles 
away. The citizens hoped to expedite the de- 
velopment of great timber resources by giving 
an outlet to this market. However, many years 
passed before they began to realize much from 
this source. During the past few years the 
a Products Corp. has been operating a mill 

ere. 

During the past fall and winter, the Alexan- 
der-Yawkey Lumber Co. built a fine finishing 
and shipping plant here with a sawmill in its 
adjacent timber. This company has been in 
operation since the middle of January, and is 
shipping. 

The recently organized Ochoco Lumber Co. 
has started construction work on its new mill 
















































The home of a lumber- 

man, this colonial house 

in a suburb of Klamath 

Falls, Ore., is admired 

and complimented by 

everyone for its beauty 
and simplicity 





in this city and plans to rush it through to 
completion and have it operating by late sum- 
mer or early fall. This mill will be equipped 
with a double-cutting band mill and is being 
built to operate two sides. It is not planned, 
however, to install the second band mill until 
later and the plant will start with one side. 
John D. Tennant of Longview is president of 
the company, and W. EF. Lamm of Modoc 
Point, Ore., is vice president and general man- 
ager. 


is making progress toward the development of 
its timber holdings in that section. The com- 
pany has built a concrete dam across the Little 
Deschutes river which will give it a mill pond 
of about fifty acres. It has also built a railroad 
and camp and is progressing with its construc- 


At Crescent, Ore., the Gilchrist Timber Co. 


Amemcanfiumberman 


tion work, planning to have the mill in opera- 
tion late next year. 


EuGene, Ore., May 28.—Production among 
the sawmills of the Willamette Valley is a re- 
flection of the lumber market. Lack of demand 
and consequent lower prices have brought about 
a condition where manufacturers faced with 
high costs and apparently unable to make mate- 
rial reductions in wages do not care to build 
up inventory. Of the better class mills, sixteen 
are closed down indefinitely, with about eigh- 
teen operating. Most of those working are 
operating on a 40-hour week, two of them are 
operating two 40-hour shifts. A few are work- 
ing under forty hours, one of them is running 
sixteen hours, another twenty-five hours, and 
a third thirty-two hours, with one or two plan- 
ning to close down in the near future unless 
conditions change. Among the small mills, 


many are down or operating intermittently or 





on a basis of orders received so that it is hard 
to determine what percent of the normal weekly 
production prevails. A competent authority es- 
timates that the present production of this small 
mill group in the Willamette Valley is about 35 
percent normal. 


SPRAGUE River, Ore., May 28.—Crater Lake 
Lumber Co., here, is operating its plant after 
interruption to production caused by flood con- 
ditions. After this company lost its box factory 
by fire last year, it was replaced by a new one 
adjoining the planing mill department. The new 
plant is equipped with the latest type of ma- 
chinery, and is one of the most modern and effi- 
cient box plants in this active box producing 
region. The sawmill is a double cutting band 
mill and the timber is the well known Klamath 
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basin soft-texture Ponderosa pine. Lumber 
transportataion at the planing mill, box factory, 
and loading shed, is handled by a Gerlinger 
carrier which works in combination with the 
yard system composed of narrow gauge track 
and flange wheeled trucks. 

All Crater Lake lumber is treated with Lig- 
nasan as it passes on to the sorting table, thus 
assuring bright unstained lumber. The general 
manager of this company is Huntington Taylor, 
formerly manager of the Edward’ Rutledge 
Timber Co. at Coeur d’Alene, and is a pine 
manufacturer who for many years has been 
well known in the pine producing territories of 
Minnesota and the Inland Empire. 


KLAMATH Fa.is, OreE., May 28.—Lumber- 
men, like many other men, often have little to 
say about the kind of a house in which they 
will live. Many of them receive the gibes of 
their friends and associates because they live in 
stone, brick or adobe houses roofed with clay 
or asphalt products of as many hues and colors 
as Joseph’s coat. This is because it is said 
that the women are the homemakers and in- 
sist on having what they want. However, Mrs. 
Huntington Taylor, wife of the general man- 
ager of the Crater Lake Lumber Co., finds the 
greatest beauty and satisfaction in the typically 
American Georgian colonial home built of wood 
with siding and roof of the same material. Those 
who see this true to type Georgian colonial of 
simple lines will compliment Mrs. Taylor on 
her choice of a home. The Taylor residence 
was built last fall in the Hot Springs addi- 
tion of Klamath Falls and, in addition to the 
attractiveness of its spacious rooms and its 
practical economy, its large living room window 
affords a delightful view of Mt. Shasta and the 
surrounding country. But talk about envy from 
the standpoint of the man who pays the fuel 


bills, here is a home without fuel bills. A hot: 


water well with a coil 150 feet down into the 

ground in this country of hot springs, and there 

you are. No dust, no dirt, plenty of hot water 

— heat and on the first of the month no coal 
lll: 





Australian Karri Shipped to 


Eastern Canada 


MonTreAL, Que., May 30.—From western 
Australia have come 475 pieces of karri (euca- 
lyptus diversicolor) consigned to Timmins, 
Ont., for use in the mines. The wood is red- 
dish, hard and tough, and comes in lengths of 
30 feet or more; it has a longer and stronger 
grain than jarrah and is paler. This reversal 
of the usual movement of lumber between the 
two countries seems to people here to savor of 
“bringing coal to Newcastle.” 
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A Game of Ball 


A game of ball is not at all the thing it seems to be, 

Not just to play to pass away an hour or two or three. 

It’s lots of fun to bat and run, to follow fouls and flies, 

But that’s not all a game of ball will mean if you are wise. 


For life’s a game that’s much the same, if you will think a bit. 
Not ev’ry pitch will make you rich, not ev’ry swing’s a hit. 

Three strikes, you’re out, too bad, no doubt, but just remember that 
Life gives the man who knows he can another time at bat. 


You field at first your very worst, you fumble bunts at short, 

One inning, say—another may be quite another sort. 

Right now you miss such things as this, next inning you're a star. 
It all depends, before it ends, upon the man you are. 


So bat and field and never yield, just try your level best, 
More reason then to try again when something you have messed. 





over some statesman, and 
then we meet somebody 
from his home State. 


The Government is so 
convinced that an unbal- 
anced budget is a grand 
thing that it wants every- 
body to have one. 

We have yet to meet 
an artist who favors the 
WPA arts project. But 
we don’t meet that kind 
of artists. Not if we can 
help it. 

Considering what we 
did the way we did, it’s 
hard to imagine what this 
country would have be- 


To fumble, fan, won’t lick a man who never does give in— come if we had only 


So play the game of life the same, the only way to win. 


Resuming 

The rivers resume, the anemones bloom. 

But right on the bank sits a man in his gloom 
And says to himself, or remarks to the rest, 
“This year is the worst I have seen in the West, 
And I don’t remember a year in the East 
When things were as bad, or uncertain at least. 
I don’t see no prospect that things’ll resume”’— 
While right at his feet the anemones bloom. 


We See b' the Papers 


“Waste makes want,” it doesn’t cure it. 

The WPA does make work; especially for 
other people. 

We have found the third that are ill-clad; 
it’s the girls. 

The CIO is too modest in giving credit for 
the re-depression. 

The greatest problem confronting this coun- 
try today is detours. 


Profits may be a wicked thing, but they meet 
a payroll better than deficits. 

What will it profit a man if he gain the 
whole world and lose his job. 

The politicians are now going over their 
senators to weed out the good ones. 

Some people are getting so hard up that they 
haven’t even any money to spend foolishly. 
_, phe WPA unpaved part of our street, but 
it’s all right, it was just the middle part. 

The re-depression will never be ended by less 
hours for more money for fewer people. 

What this country wants is Murphys, not 
Martins. And it is certainly getting them. 

Dietitians say we eat too much. The re- 
depression seems to be taking care of that. 

We have a commencement address to make 
next week, but we know so little about politics. 

Saw a youngster on Route 36 going along 


with a tin dinner bucket. We hope it was to 
school. 


Pump-priming is merely admitting that the 
pump won’t work, or that the well has been 
pumped dry. 

_A political kindness is the only one that 
is done with the understanding that you are 
to be paid for it. 

The Mussolini-Hitler agreement is briefly 
this: If you don’t mind what I do, I won't 
mind what you do. 


If the Government wants business to start 
borrowing money from the banks, it might stop 
borrowing it all itself. 

Asked a plumber the other day what pump- 
Priming was, and he said it was pouring water 
down a hole and soaking the suckers. 

Every once in awhile we get all pepped up 


known then what we are 
being told now. 

If you want to know what is the matter with 
us, read this: Ridge Boulevard in Chicago is 
to be repaved for 11%4 miles. “The road today 
is still in good shape, but needs 4 more feet.” 


Between Trains 


New ManrtINsvILtE, W. Va.—We are one 
of the fellows who like to brag that we knew 
Heck Eschenbrenner when he had only one 
plant. Meaning a concrete plant here in New 
Martinsville, when he was also secretary of 
the West Virginia Lumber & Builders’ Supply 
Dealers’ Association. Now the Universal Con- 
crete Pipe Co. has plants in seven States and 
headquarters in Columbus. A company con- 
vention was held here today, in the town of 
the original plant, winding up with a dinner 
tonight at which all of the we-knew-him-when- 
ners were present. There were a lot of floral 
offerings, our own being flowers of speech, 
which are the least expensive. Well, we have 
wished a lot of young fellows success in our 
time, but Heck is one of the few who took 
us seriously and went out and achieved it. 
Heck had invited us here for the celebration, 
and to make the main speech, and then made a 
better one than we did, under the circumstances. 
Just to take him down a bit, we'll tell him 
here and now that we were as glad to see Mrs. 
Eschenbrenner again as we were to see him. 
Hadn’t seen her since the days of the old West 
Virginia retail lumber conventions. 


Hastincs, Micuo.— The Commercial Club 
and Rotary Club combined forces tonight, and 
just about everybody in town was there. The 
community spirit blazed so brightly that it 
lighted up the country for miles around. 


Flood or Dréuth 


Some friends are like a stream: a feast 
Or famine, never just halfway. 

They flatter when you need it least, 
Say little on some harder day, 

Too high in April, in July 

Or August likely low and dry. 


Some friendship’s always at the flood 
Or at the ebb, too high or low. 
One day you have to travel mud, 
The next a trickle hardly know, 
Great comrades when you have a host, 
But missing when you need them most. 


Some friends are friendly to success, 
But seldom come to failure’s door. 
I wish they gave in April less, 
In August gave a little more. 
But friendship is like other stuff: 
Always too much or not enough. 














TIMBERS 
DIMENSION 





Long Leaf 


Beautiful and straight, strong, dense 
and tough, Zimmerman Long Leaf Tim- 
bers and Dimension stand heaviest 
strain and give best wear through years 
and years of service. Dealers order 
these sturdy products again and again, 
because they have found Zimmerman 
Long Leaf is THE lumber for large and 
small structures and for oil field uses. 
Profits await you in the building mar- 
ket. Go after them with Zimmerman 
Virgin Long Leaf. Write us about your 
requirements. Inquiries and orders re- 
ceive prompt attention. 


JABENTLEY LUMBER CO. 


ZIMMERMAN. LA 


CHAPMAN & DEWEY 
LUMBER COMPANY 


* Memphis, Tenn. * 


Manufacturers of high grade 


OAK FLOORING 


AND 


HARDWOOD LUMBER 


from-famous St. Francis Basin 


Wire for quotations. 
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Home-Made 


Air Conditioning Systems 


Summer air conditioning in Kansas, where 
July and August temperatures sometimes mount 
as high as 120 degrees, is viewed 2. an oppor- 
tunity to be seized, and not as something to 
be toyed with and speculated upon. This, in 
a measure, is true of all the hot country west 
of the Mississippi, but the installation of cool- 
ing systems seems to reach a peak in Kansas. 
Better stores and guest rooms in good hotels 
are all air conditioned. It is when one gets 
out in the small towns and villages off the 
beaten paths, however, that the importance of 
air conditioning to Kansans manifests itself at 
its best. In the big towns one sees nationally 
advertised, commercially produced systems and 
units, but in the off-the-main-road hamlets, 
native ingenuity comes to the fore. With no 
fine regard for technical perfection, percentages 
of moisture content, dew points, humidity, cool- 
ing factors, b. t. u. input and output or cabinet 
beauty, the Kansan sets about simply to devise 
an inexpensive contrivance that will produce 
cool air. The important thing to us was that 
the small town lumber dealer is the fellow who 
is doing the devising, and in some cases, mar- 
keting his brain-child as a successful and profit- 
able side line. 

In St. Marys, once the seat of a small, but 
well known college, which gave its 
name to the town, but which closed 
its doors several years ago, we 
found Frank Sipes, manager of 
the Paul Huycke Lumber Co. 
Outside température that day was 
considerably over 100 degrees, but 
Mr. Sipes’ office and display room 
was comfortable. Just why, we 
could not at first discover, until 
we happened to glance at a window 
which was equipped with the 
strangest trappings we had ever 
seen on a fenestration unit. We 
must have looked startled when 
we saw it, because Mr. Sipes said, 
“That thing may look funny, but 
it is the reason we are not sitting 
here in a lather. It’s our air con- 
ditioning system. It isn’t exactly original with 
us. They have them farther west, out in 
Wyoming, but we are in the business now. 

“We'll open up the doors and windows. It 
won’t take long for that furnace heat out there 
to come in, and start burning us, and then I'll 








show you what this thing can do. In the 
meantime, I’ll show you how it works. It is 
very simple. The principle is the same as the 
old farmer uses when he takes a jug of cold 
water out into the field and wraps it in a piece 
of water-soaked gunny sacking. Hot wind 
strikes the wet fabric, evaporates moisture, and 
keeps the jug and its contents cool. All you 





Exterior view of Frank Sipes’ summer air 
conditioning system. Note hose at top 
and run-off trough at bottom 





need is one of these to keep an entire house 
cool. First, you take the screen off, and put 
on blind stop around the window on the out- 
side. Then you make a 1x12 frame, and close 
one side of it with two pieces of chicken wire 
separated by about an inch of excelsior. Use 
13-inch blind stop for each face of the chicken 
wire. The bottom 1x12 is pitched about 1% 
inches to allow for drainage outward. At top 
and bottom are nailed pieces of galvanized 
ridge roll, the top one perforated with a nail or 
an ice pick. You then tack a piece of fly screen 





ee ee ae 


of aluminum painted roof in summer sun 


against the inner chicken wire, and nail the 
assembly on the outside of the window frame. 

“Run a hose with just a little trickle of water 
coming through it to the upper ridge roll. The 
water seeps down through the  excelsior, 
saturating it, and the surplus runs into the 
lower piece of ridge roll. When the excelsior 
is wet, a fan mounted about a foot above the 
window sill sucks warm air from the outside 
through the wet excelsior where it is cooled 
by evaporation, and distributes it inside the 
room. The lower sash should be raised, and 
the opening filled with a. piece of building 
board or plywood with a round hole cut ‘in the 
center in front of the fan. That prevents any 
back lash of room air and assures a constant 
suction of outside air through the excelsior. 


This rig has a 1/6 h.p. motor, and an old. 


automobile radiator fan, but it can be operated 
by a regular room cooling fan. 

“We put this in for our own use, but already 
this year we have sold about 75 of them to 
stores, offices, lodge rooms and homes in town, 
and a couple as far away as Topeka and Man- 
hattan. It works better when you have a win- 
dow across the room from the cooler with the 
top sash cracked open just a little bit. On lots 
of the residence installations in town they tap 
a hose connection from the lower piece of ridge 
roll, and use the run-off to water the garden 





Interior view of Sipes's home-made air 
conditioner, showing fan in lower half of 
window 
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View of W. L. Prunty Lumber Co., Wamego, Kan. Note brilliance 
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and lawn. We have one interesting installa- 
tion in a drug store. The cooler is set in a 
rear window, and in order to get the greatest 
efficiency for the front of the store, we shoot 
the cooled air from the window opening 
through a 20-foot cardboard duct. Not very 
beautiful, but it works, and all our customers 
want is results.” 

A few minutes after the finish 
of the explanation, the open room 
became as stifling hot as the out- 
side, whereupon Mr. Sipes closed 
it, and turned on the air condition- 
ing system. In five minutes we 
were again cool. Twenty dollars 
installed was set: as a good selling 
price with a nice profit. 

Another system was found at the 
yard of W. L. Prunty Lumber Co., 
Wamego, Kan. The system was 
devised by Mr. Prunty who also 
has one in his home. It consists 
of two small automobile radiators 
mounted at breathing height in a 
wooden squirrel cage type enclos- 
ure. These are tapped to a well, 
and water is driven through them 
by means of a small electric pump, operation cost 
of which is about one dollar per month. Fresh 
air from a ventilated basement is picked up 
through a floor duct, and passed through the 
interstices of the radiators, where it is cooled 
and passed into the room. Waste water empties 
into a sewer. Outside of the well, which Mr. 
Prunty said was a very small item, the whole 
plant installed cost about $35. 


Runoff from the plant at his home is through 
a hose used to water the lawn and garden. 
This plant is equipped with a safety device to 
prevent kinks in the hose from creating back 
pressure which would break the radiators. The 
device is simply a piece of gas pipe run ver- 
tically up the side of the house for about 16 
feet. The top is goose-necked, and the pipe 
acts as an overflow to relieve back pressure 
should it develop. 


In the accompanying photograph, roofs seem 
at first glance to be snow covered. In reality 
the roofs are old asphalt shingles from which 
most of the slash has been worn, and which 
were covered with aluminum paint thinned to 
about one-half normal consistency for easier 
application, White walls with dark trim give 
the buildings a dressy appearance. The alumi- 
num painted roof alone was said by Mr. Prunty 
to be responsible for a five-degree difference in 
office temperature. : 


At the time the buildings were painted a 
display window, shown at the left of the door, 
was installed. This is flood-lighted at night, 
the lights being turned out by an automatic 
cut-off designed by Mr. Prunty. 
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"Boat Season" Brings Plywood 
to the Fore 


With the advent of summer, all America 
seems to have suddenly become boat-conscious. 
This apparent desire to own a boat, whether 
it is by the head of the family or the boy in 
school, presents an opportunity for the sale of 
boat material by retail lumber and building 
material dealers. Most amateur boat builders 
are familiar with waterproof plywoods for boat 





HARDWOOD 
Using one panel of plywood cs 
for the bottom and one for 
each side, simplifies boat 
building for the amateur 


“x 1" OAK 
% RUBR 


3s SUPED-Harbord 





construction and professional builders have dem- 
onstrated its utility for several years past in 
such features as planking, decking, bulkheads 
and paneling. Today, however, plywood is 
found suitable for almost the entire construc- 
tion of small craft and for much of the con- 
struction of large craft. 

The most common type of boat in use is the 
rowboat which, more often than not, is trans- 
ported from lake to lake by the owner, provided 
it is not too heavy. A light but substantial boat, 
fitting a majority of rowboat requirements, may 
be built easily by anyone who knows how to 
handle ordinary carpenter tools, if he follows 
the plans and specifications set forth by the 
Harbor Plywood Corp., Hoquiam, Wash., in 
a new folder containing instructions for mak- 
ing a standard rowboat, size 11 ft., 6 in. The 
folder is available free on request to the ply- 
wood manufacturer. 

The Harbor Plywood Corp. manufactures a 
type of plywood known as Super Harbord, 
which is guaranteed against ply separation and 
which users testify will not disintegrate in 
either salt or fresh water or any weathering 
conditions. It is hot-pressed with a creosol- 
formaldehyde synthetic resin binder, tempered at 
the mills. Using the large panels, available in 
stock size up to 5x12 feet, and in thickness 
from %-inch to 1¥s-inch, boat builders are able 
to take advantage of plywood’s inherent sta- 
bility. Several folding-boat manufacturers are 
using this material for the construction of boats 
which are so easily compacted and transported 
by car, yacht, trailer, mule-back and airplane. 
Also, several manufacturers of standard row- 
boats, tenders and yachts are employing Super- 
Harbord which comes in fir, redwood and lauan 
for boat building. 





California Pine Mill Starts Late; 
Puts on Night Shift 


Mercep Fatts, Cauir., May 28.—The mill of 
the Yosemite Sugar Pine Lumber Co., at Merced 
Falls, Calif., was started during the week of 
May 26, a month later than expected because 
the railroad from El Portal to Bagby had been 
washed out during winter storms. The mill 


is running a night shift, too. The logging” 


camp, meanwhile, is active again. The com- 
pany’s planing mill and box factory have. been 
running all winter. 





Farm-Mortgage Debt 
Continues to Decline 


Wasuincton, D. C., May 30—A farm- 
mortgage debt in excess of 7 billion dollars 
as of Jan. 1, 1937, reported today by the Bu- 
reau of Agricultural Economics, represents a 
decline in the burden of debt on American 
farmers of 5.1 percent from Jan. 1, 1935, and 
indicates a continuation of the decline in farm- 
mortgage debt shown by previous estimates. 
This is the smallest mortgage debt reported in 
more than seventeen years. Reporting the debt 
at $7,254,821,000 as of Jan. 1, 1937, the Bureau 
said that this represents a decline of nearly 
$2,000,000,000 since 1930, most of which oc- 
curred between 1930 and 1935. Figures for 


Amemecanfiunherman 


Jan. 1, 1938, are not yet available, but an addi- 
tional decline in mortgage debt probably oc- 
curred during the past year. 

Discussing the marked changes in the cap- 
ital structure of agriculture since 1929, it is 
stated that land values were written sharply 
down as farm income decreased during the 
depression; many farms were sold for less 
than the mortgage debt. In the past five 
years, a large part of this loss has been re- 
covered, the Bureau says, and while farm 
values increased, farm-mortgage debt declined. 


\" SUPER-Harbord —s. gait 
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Large Installation of New Type 
Maple Flooring 


The new addition to the Mimeograph plant of 
the A. B. Dick Co., Chicago, is floored with 
85,000 sq. ft. of ironbound, edge grain, con- 
tinuous strip, hard maple flooring, a new type 
manufactured by the Robbins Flooring Co., 
Rhinelander, Wis., especially for industrial - 
plants, schools, public buildings, etc. The com- 
pany also manufactures other types of maple, 
beech, birch and oak flooring. 

The continuous strip flooring is built up by 
laying the edge-grain maple in short, uniform 
lengths, one at a time, side by side, in parallel 
courses in mastic. These short pieces are held 
in an interlocked mat-form surface by saw- 
toothed steel splines in 10-ft. lengths. The 
individual slats are prevented from shifting and 
the flooring is held to a true level, greatly re- 
ducing wear. 








ALABAMA RIVER 


LUMBER COMPANY, 
Montgomery, Ala. 





Long Leaf and Short Leaf. 








Members, Southern Pine Ass’n. 














Let us show you Quality and Service that will merit your | 
repeat orders for kiln dried or air dried Dowicide-treated 


Dipped, Eased Edge Dimension, No. 1 and No. 2 Common, | 
Flooring. Ceiling, Siding, Finish, Boards, Railroad and Car | 
Material—mixed or straight cars. 

| 


Address all Correspondence to Montgomery, Ala. 


COOSA RIVER 


LUMBER CORP. 
Wetumpka, Ala. 
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MANUFACTURERS OF 


LONG LEAF and SHORT LEAF YELLOW PINE 








Step Up Sales With 


Babcock Ladders 


Go right after this money-making ladder busi- 


ness, Mr. Lumber Dealer. | 
neglect it. You'll be happily surprised to learn / 
how sales will climb and profits grow when you / 
display, push and talk the Babcock Ladder 
line. These ladders are famous for quality, 
safety and strength. Good-looking, light in 
weight, easy to handle, they’re also easy to 

sell. Get them on display and watch your 
t us suggest an assort- 


sales go up. 


You can’t afford to 





ment. SEND FOR BABCOCK LADDER 
CATALOG, prices and information. 


Write TODAY. 


SPRUCE 


LADDERS 
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Congress Accepts Pump Priming 
Linked to Relief 


[By AmericAN LUMBERMAN Staff Correspondent] 


WasuinocTon, D. C., June 2.—Well, anyhow, 
the good people of the U. S. A. got a new tax 
bill, even if the President found himself unable 
to give it approval by his formal signature. In 
view of the heated controversy over the bill 
in Congress and the attitude of the Chief 
Executive, the new law, according to business 
and other critics, must be pretty good—a real 
advance over the law which it amended. The 
Presidential intimation that he is so dissatisfied 
with the finished product that he will press for 
its revamping in the 76th Congress, need not 
unduly disturb industry and business, nor the 
rank and file of those who know they pay Fed- 
eral taxes—and large numbers obviously have 
yet to discover that fact, although the “hidden” 
taxes, which account for something like 60 
percent of the total revenues of the U. S. 
Treasury, are paid by everybody, rich and poor 
alike, even the submerged one-third we hear 
so much about from certain quarters. One of 
these days we will again have a Congress that 
will adhere strictly to the business which is 
its own under the Constitution and the oath 
to which every senator and representative must 
subscribe. Even the 76th Congress may be 
such a national legislature unless the depression 
that has upset the entire country comes to a 
quick end and things begin to improve notice- 
ably before the votes are cast in November. 
In any event, there will be a good many new 
faces on Capitol Hill the first week of next 
January when the new Congress convenes. 


Wage-Hour Bill Likely to Be Enacted 


All signs point to wage-and-hour legislation 
before the present session adjourns. There is 
an off-chance that this legislation may get into 
a jam when it comes back to the Senate from 
the conferees, but the consensus seems to be 
that some bill will get under the wire and onto 
the statute books. And it is freely predicted 
that the President will give it his approval, no 
matter how unsatisfactory he may find it. 
Politics must be served, and that is the chief 
reason why we may now expect wage-and-hour 
legislation. All business, big and little, has 
opposed this legislation, but that does not seem 
to feaze either the Congress or the Adminis- 
tration. The President called for co-operation, 
but business is not apt to regard this bill as 
in any sense co-operative, coming as it will at 
a time when all lines of industry and business 
are decidedly in the doldrums and no clear way 
out appears in the immediate offing. But this 
is a “political” year and, after all. we have 
a political form of government. So that is 
that, whether we like it or not. Even members 
of both Senate and House who profess to love 
the little man in business, lined up in support 
of the wage-and-hour bill. 


Tag Pump Priming to Relief Measure 


The lending-spending bill is having full and 
free debate in the Senate, and not a few mem- 
bers have gnashed their teeth over certain of 
its provisions, more especially the pump-priming 
feature, but it is slated to go through. As a 
matter of known fact, the pump-priming fea- 
tures were attached to the relief bill for the 
purpose of helping to get the entire program 
through. Many more members of the House 
would have voted against more pump-priming, 
in view of what has followed the former effort 
of the New Deal Administration, had the two 
been separated. The leaders were canny. They 
fully realized this situation and determined to 
put the whole program in one bill, except the 
new authority voted the R. F. C. sometime ago 


to lend up to a billion and a half more. And 
Senator Glass of Virginia, chairman of the 
appropriations committee and active member of 
the committee on banking and currency, will 
believe to his dying day that the Administration 
put the R. F. C. bill over on him deliberately. 
He managed it both in committee and on the 
floor of the Senate and shoved it right through 
with the understanding that it would head off 
pump-priming legislation, with which he has 
no patience. Yet the R. F. C. bill had hardly 
been printed in final form before the lending- 
spending program, as it is called, was laid on 
the Congressional doorstep. The doughty. Vir- 
ginian was greatly outraged and said so in no 
uncertain terms. 


Big Three in Motors Are Indicted 


And speaking of co-operation between Gov- 
ernment and business, the indictment of Henry 
Ford, Walter Chrysler and Alfred P. Sloan, 
Jr., the big three in the automotive field, along 
with Mr. Knudsen and the great companies 
they represent, under the anti-trust laws, is 
another striking example. The Administration 
was not at all happy over having its earlier 
proceeding before a Federal judge in Wiscon- 
sin thrown out of court, and went out to 
Indiana and had another grand jury set up to 
bring in the indictments which it wanted. We 
repeat, our Government is a political one—and 
this is a political one. These are the Big Three. 
The smaller fry in the automotive field are left 
alone. The big fellows must be humbled and 
brought into camp. But there is many a slip 
between the cup and the lip, and the case doubt- 
less will be permitted to drag along for elec- 
tioneering purposes, no matter what the final 
outcome may be. Of course, if General Motors, 
Chrysler and Ford through their hand-picked 
financing and distribution channels have violated 
the law, they should be punished. No company 
or citizen is bigger than the law. However, 








“Throwing a cat through a tree” ordinarily would 
be a difficult feat, but it can be done—if the tree 
here shown is selected for that purpose. The photo- 
graph was taken recently by a contributor who 
noticed it on his rambles in Park Ridge, Ill. 


one is bound to hark back to N. R. A. days, 
when the anti-trust laws were largely suspended 
by Administration fiat, and wonder why all 
the fuss now unless old man politics is at the 
bottom of it. 


Normally Sensible May Vote Change 


We need not be discouraged, despite all the 
fuss and feathers and this and that. Remember, 
the good old U. S. A. is still as big as it was 
before the present depression got under way 
and took a nose dive down the hill. Its re- 
sources are just as great. It has just as many 
normally sensible citizens. One of these days, 
said citizens will put on their thinking caps 
and order a change in Washington, in the con- 
fident belief that it will clear the atmosphere 
and give the nation the much desired “Go” 
signal for the future. 


"COLLECTIVE" TRADE MARK MEASURE 
FAVORED 


WasuinctTon, D. C., June 1.—Lumbermen are 
interested in H. R. 9996, already passed by the 
House and on the Senate calendar, which would 
amend the patent laws so that associations as 
well as individuals and companies can register 
trade marks and have them protected from 
infringement by persons or concerns not asso- 
ciated with the organization. The amendment 
is intended to put association strength behind 
what is called the “collective” trade mark. No 
opposition to the bill developed in the House. 
It was reported to the Senate without opposi- 
tion. When first called on the Senate calendar, 
Senator Wheeler of Montana asked that it be 
passed over until he had a chance to study it. 


DOUBTS ABOUT IMPORT PROVISIONS 
CLARIFIED IN REVENUE ACT 


WasuinctTon, D. C., June 1.—The National 
Lumber Manufacturers’ Association points out 
that imported lumber is affected in several 
respects by provisions of the new tax bill, 
which became law at midnight May 27, with- 
out the signature of President Roosevelt. Im- 
ported lumber has been subject to both a duty 
under the Tariff Act of 1930, and an import 
excise tax under the Revenue Act of 1932. The 
Tariff Act specifically provides that no deduc- 
tion shall be made for planing, tonguing and 
grooving in estimating board measure for duty 
purposes, while the Revenue Act imposes no 
such limitation. This situation has led the 
Customs Courts to hold that net measure of 
imported lumber should be used in determining 
the amount of the excise tax. The new tax 
law amends the Revenue Act of 1932 by adding 
the limitation found in the Tariff Act. 

Similarly, because the Tariff Act provides 
for “sawed lumber and timber,” while the 
expression “Lumber, rough or planed or 
dressed” was used in the 1932 Revenue Act, 
there has been considerable litigation as to 
whether imported timber was lumber and sub- 
ject to the import excise tax. The new tax 
law specifically provides that “lumber” includes 
sawed timber. 

Three species of imported lumber, providing 
qualities insufficient in domestic supply, are 
also exempted from the excise tax in the 
amended tax law. They are northern white 
nine, Norway pine and western white spruce. 
The NLMA had informed both the House ways 
and means committee and the Senate finance 
committee that the association did not object 
to the exemptions, still maintaining the position 
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June 4, 1988 


Americanfiunberman 


New Tax Bill Becomes Law— Revenue Meas- 
ure to Affect Lumber Imports— In Slum Clear- 
ance, Modest Home May Displace Multiple 
Housing — Wage-Hour Bill Likely to Pass 


taken in 1935 when the first trade agreement 
with Canada was negotiated, namely : 

“With respect to qualities of lumber rela- 
tively scarce or commercially non-existent in 
the United States, i. e., northern white pine, 
Norway pine and western white spruce, that 
the import duties and taxes be reduced to 
the extent to which the law permits.” 

At the same time, the NLMA insisted on the 
maintenance of reasonable and effective pro- 
tective tariffs on species of lumber of which we 
have a domestic surplus. 

The adoption of these amendments is re- 
garded by the industry as placing tariff admin- 
istrative matters in the best condition in many 
years. 

An amendment to the Customs administration 
bill which would clarify the present law requir- 
ing that imported lumber be marked to indicate 


its foreign origin, is still before a conference. 


committee and scheduled for action at an early 
late, 


FARMS NEED NEW BUILDINGS AND 
CONSIDERABLE REMODELING 


WasHIncTon, D. C., June 1.—Repairs, re- 
modeling and new construction of farm build- 
ings are not making up for normal depreciation, 
according to the “Clip Sheet,” issued weekly 
by the Department of Agriculture. This situa- 
tion is said to be true in widely separated areas, 
as demonstrated by surveys made in Wisconsin, 
Kansas, Georgia and Illinois under the direction 
of the Bureau of Agricultural Engineering and 
four State agricultural colleges. 

“Few people realize how bad the situation 
really is,” says the bureau. “Many structures 
must be repaired at once or they will soon be 
worthless. Many have already deteriorated to 
such an extent that they are beyond repair. On 
the majority of farms, buildings have not been 
properly maintained since the post-war drop in 
farm prices in 1920.” 

The type and size of structures needed on 
farms also has changed considerably in many 
sections of the country, it is pointed out. For 
example, in a Kansas township surveyed, farms 
have increased in size since wheat proved to 
be a more dependable crop there than corn, 
alfalfa and livestock. The type of crops grown 
has changed in other cases, and yields per acre 
of many crops have increased. 

As a result, there is great need for replace- 
ment or enlargement or other remodeling of 
many of the older buildings. 

So page the hustling retail dealer with a 
rural clientele. It looks like there should be 
some more business in that particular offing, 
what with the FHA anxious to help the farmer 
improve his plant, etc. 


REVAMPED SLUM CLEARANCE PLAN 
MIGHT UTILIZE MUCH LUMBER 


Wasuincton, D. C., May 31.—Nathan 
Straus, head of the U. S. Housing Authority, 
whose specialty is slum clearance, has finally 
learned about the Small Homes Program of 
the lumber industry. One of the engineering 
staff of Mr. Straus has been in detailed con- 
sultation with the National Lumber Manufac- 
turers’ Association and the National Retail 
Lumber Dealers’ Association. Frank Carna- 
han, secretary of the latter organization, this 
week has held further conferences at the head- 
quarters of the U. S. Housing Authority. 
Whether Mr. Straus himself has yet been sold 
on the idea of erecting modest little homes 
such as are being built over the country in con- 
nection with the Small Homes Program, has 
not been disclosed. However, those who have 


done the initial consulting appear to be deeply 
impressed with the program and the practi- 
cability of applying it to the slum clearance 
program, instead of clinging to the multiple- 
housing idea and its vastly greater cost. The 
Small Homes Program has not exactly hidden 
its light under a bushel, but it does take some 
folks quite a time to catch up with all that goes 
on even in a field in which they have a vital 
interest. Adoption of the idea of the modest 
but sturdy small individual home for families 
cleared out of slums, so each could have sun- 
light and fresh air on all sides, a little garden, 
flowers and what not, would help to sell a lot 
of lumber. 


SHINGLE MANAGER COMPLETES 
PROMOTIONAL CONSTRUCTION 


WasuinctTon, D. C., June 1—W. W. Wood- 
bridge, manager of the Red Cedar Shingle 
Bureau, is en route to the West Coast after 
having personally supervised the construction 
of the now famous Certigrade Home and five 
low-cost Certigrade Cottages in nearby Vir- 
ginia, and the remodeling of the century-old 
frame house here, which now sports Certigrade 
shingle siding, has its old roof replaced with 
Certigrade shingles staine1 green, and otherwise 
looks spick and span, thanks to the contribution 
of the bureau and other lumber groups. Mr. 
Woodbridge, who suffered a painful accident 
several weeks ago that put one arm out of 
commission, is returning home happy, his arm 
out of the cast that had held the broken bones 
in place. He was discharged by his physician 
the day he left Washington. 


PERMITS GAIN IN 22 STATES 


Building permits issued during the first quar- 
ter of 1938 provided for 60,127 family dwelling 
units in the urban areas of the United States, 
according to estimates of the Bureau of Labor 
Statistics announced by Secretary of Labor 
Perkins. In making the announcement Secre- 
tary Perkins said: 

“Three of the nine geographic divisions 
showed more dwelling units provided during the 
first quarter of 1938 than during the same 
period of 1937. Increases were also reported 
in 22 of the 48 States.” 


FOREST ACTIVITIES OF INTERIOR DE- 
PARTMENT TO BE COORDINATED 


WasuinctTon, D. C., May 30.—Secretary of 
the Interior Ickes has announced the appoint- 
ment of Lee Muck, director of forestry in the 
Office of Indian Affairs, as director of forests 
for the Department of the Interior, a post 
newly created to coordinate all activities in 
forest conservation and management on public 
lands under the jurisdiction of that department. 

In making public the appointment, Mr. Ickes 
pointed out that forestry problems in his depart- 
ment range from the operation of sawmills 
under the Indian Office to the “complete safe- 
guarding for present and future generations 
of the magnificent stands of timber in the na- 
tional parks.” He added that the Department 
of the Interior has forest activities on public 
land areas amounting to approximately 15 per- 
cent of the total area of continental United 
States, exclusive of Alaska. 

He could have added that he long has had 
an eye on the U. S. Forest Service and thinks 
it should be transferred to his Department, to 
be added to his own forest activities. This 
proposed transfer has stirred up tremendous 
opposition both within and without the Presi- 
dent’s official family. 
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SABINE 





| Shortleaf 
Southern Pine 


Many a dealer is building good, profit- 
able trade on Sabine Shortleaf Pine. 
It's a fast-moving line because it’s top- 
quality stock—not only good-looking, 
but good all through. The three big 
modern Sabine mills have every facility 
for highest grade production. Sabine 
Shortleaf, in every type of lumber and 
timbers, is here ready for immediate 
shipment in Straight or Mixed Cars. 
Let us fill an order for you. Write today. 


Sabine Lumber Co. 
NN 


SALES OFFICE: 
\ Arcade Bidg., ST. LOUIS, MO. 


( SG WS ‘MILLS: 


) WS Zwolle, La. 











Trinity, Texas 
New Willard, Tex 


H.E.WEBSTER_ 
6) Vi-\3 Meter 


KANSAS CITY, MO. 


U/r2 Corr t72 


COLOR 
TEXTURE 
QUALITY 


{ A 
f ie 
F Rie. 





KILN DRIED e GRADE-MARKED 


NORTH CAROLINA PINE 


Railroad Material a Specialty 
Car Lining and Decking 


LAN BER CO. 
BURRUSS Ano a eeer 
PLANING MILLS: Blackstone, Va., Dilwyn, 
‘ Va., Brookneal, Va., Roxboro, N, C. 





Eastman - Gardiner 








HARDWOOD CO. 


Laurel, Mississippi 





Manufacturers [ 4 { 


Rough and Dressed 
Air-Dried and Kiln Dried 


Inquiries and orders will receive 
prompt attention 


Eastman-Gardiner 
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NATIONAL PRODUCTION, SHIPMENTS and ORDERS 


Wasuincton, L. C., May 28.—Following is the National Lumber Manufacturers Association’s report for two weeks ended May 21, for 20 weeks 
ended that date, cove.ing mills whose statistics for both 1938 and 1937 are available, and percentage comparison with statistics of identical mills 


for the corresponding period of 1937: 


Av. No. Production Percent Shipments Percent Orders Percent 
TWO WEEKS: Mills 1938 of 1937 1938 of 1937 1938 of 1937 
Softwoods: 
ee Babe Se ain du oe.aie eee 132 57,701,000 79 56,245,000 89 52,335,000 83 
es ai i cing ais 6a. deen de Ge deals © ae Kena we 143 152,152,000 59 167,076,000 66 155,445,000 76 
i  cpwknanehend b0ne¢ on< tle dws oaeee 121 120,481,000 63 109,968,000 66 116,126,000 74 
DO rr 13 12,586,000 64 14,713,000 78 14,052,000 70 
BOUEMOTR CHPTORE oc ccc ccc cccccccccceccoes 8 3,208,000 56 3,518,000 70 3,295,000 64 
i cin te 6 a cecav dee Seer eee w ees 10 3,946,000 45 3,272,000 60 2,885,000 42 
ITN, oo, od x es wedieWebwceeeesecoes 18 3,152,000 41 3,209,000 67 2,969,000 82 
EE CUNID nc cccccveeeceteeueseeseces 445 353,226,000 62 358,001,000 69 347,107,000 5 
Hardwoods: 
Southern Hardwoods ................-eeee88 T87 8,750,000 * 10,206,000 . 9,386,000 * 
Northern Hardwoods ..............-2.eeeeee8 18 4,527,000 145 2,065,000 46 1,356,000 31 
Total Hardwoods ..........cceeeeecceees .. 105 13,277,000 12,271,000 10,742,000 =... 
EE EE Gebeescaceceee ees eewreseesen 532 366,503,000 370,272,000 357,849,000 
TWENTY WEEKS: 
Softwoods ° 
Southern Pine esnes Sa RE 4 de dedawarawsaeened 132 600,662,000 82 599,760,000 83 592,780,000 87 
en ode ee eh eS eRs SHR SCED ECR OS REESS 143 1,467,258,000 73 1,553,483,000 72 1,536,794,000 73 
PE CR ceresre eee tee eee eC HCReCRe HE eRees 122 772,054,000 66 1,089,476,000 73 1,115,509,000 %%6 
California Redwood .....ccccccccccccscccccns 13 114,462,000 63 130,445,000 70 135,197,000 67 
i CD. cccccenedecctceseuecesvesqe 8 42,431,000 76 41,988,000 73 33,000,000 64 
PE  ccereccessécesosaereceeegenes 10 17,543,000 68 31,181,000 52 32,224,000 57 
Northern Hemlock ....ccccccccccccccscccece 19 25,927,000 44 21,763,000 51 25,508,000 64 
_— _ —= ey —_ ___ — 
TWOGRE BGC WOGES occ cc ce ctccsccvsivececces 447 3,040,337,000 72 3,468,096,000 73 '3,471,012,000 75 
Hardwoods: 
Southern Hardwoods ..............2eeeeeees 783 99,307,000 ° 99,379,000 . 101,323,000 * 
Northern Bard woods wane eheeeee eee eueceawne 19 74,112,000 96 26,598,000 42 24,126,000 44 
Total Hard [e niantad concdes is ceeeandes 102 173,419,000 125,977,000 125,449,000 
Total lember .. Nadieredaeede wees os sdeder 530 $,213,756,000 3,594,073,000 3,596,461,000 


tUnits of production. 


*No report for last year. 





West Coast Review 


[Special radiogram to American LumBsrMan) 


SEATTLE, WASH., June 1.— The 151 West 
Coast Lumbermen’s Association mills, giving 
production, shipments and orders during the 
two weeks ended May 28, reported: 
Production 145,995,000 ; 
Shipments 169,942,000 16.40% over production 
Orders 161,691,000 10.75% over production 

A group of 143 mills, whose production re- 
ports for 1938 to date are complete, reported 
as follows: 

Average weekly cut for twenty-one weeks: 


Tecate ebalade Mia aice Gtr ie aaa adad 102,526,000 

MT ciddcécctucavnsneseseseeaees 73,159,000 
Average cut for two weeks ended 

DT GE chdcheaevssansenvenrsnens 71,893,000 


A group of 151 mills, whose production for 
the two weeks ended May 28 was 145,995,000 
feet, reported distribution as follows: 


Unfilled 
Shipments Orders Orders 
i  keates 62,489,000 63,223,000 74,071,000 
Domestic 
cargo.... 70,931,000 70,701,000 125.539.000 
Export . 19,171,000 10,416,000 48,524,000 
Local - 17,351,000 tf fo se 





169,942,000 161,691,000 248,134,000 


A group of 143 identical mills, whose reports 
of production, shipments and orders are com- 


plete for 1937 and 1938 to date, reported as 
follows : 


Aver. for 2 
wks. ended Aver. for 21 wks. ended 
May 28, May 28, ay 29, 
38 93 1937 


1938 : 
73,159,000 102,526,000 
77,526,000 109,112,000 
76,558,000 105,455,000 


19 
Production 71,893,000 
Shipments 83,820,000 
Orders 78,761,000 





Western Pine Summary 


PorTLAND, OreE., May 28.—The Western Pine 
Association reports as follows on operations of 
identical Inland Empire and California mills 
during the two weeks ended May 21: 

Report of an average of 121 mills: 

Total for 2 Weeks ended 


May 21, 1938 May 22, 1937 
Production ...... 120,481,000 191,226,000 
Shipments ....... 109,968,000 170,985,000 
Orders received... 116,126,000 156,591,000 


Report of an average of 119 mills: 


May 21, 1938 May 22, 1937 
Unfilled orders... 152,581,000 296,244,000 
Gross stocks..... 1,506,454,000 1,268,939,000 


Reports of 119 identical mills: 
-——Total for Year———_, 
1938 1937 


PROGRATION 6.065. 58,241,000 95,139,000 
Shipments ....... 55,041,000 83,194.000 
Ene 53,973,000 74,543,000 





Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., May 31.—Following is statement for eight groups of identical mills and 
two groups of hardwood flooring plants of unfilled orders and gross stock footage on May 21: 





No. of Unfilled Orders Gross Stocks 

Softwoods— Mills 1938 1937 1938 1937 
EE re 122 46,794,000 73,736,000 499,756,000 381,072,000 
| NR ey 143 241,838,000 717,292,000 939,304,000 993,889,000 
», . §. eee esse" 119 152,581,000 296,244,000 1,506,454,000 1,268,939,000 
California Redwood.............. 13 31,747,000 76,052,000 293,534,000 270,140,000 
Southern Cypress ..............- 8 3,599,000 7,207,000 163,941,000 149,859,000 
a din ed kw «wie oni esaie 10 5,476,000 9,394,000 151,629,000 108,027,000 
Northern Hemlock* ............. 12 8,609,000 4,499,000 119,241,000 105,741,000 

Total Softwoods............. 427 490,644,000 1,184,424,000 3,673,859,000 3,277,667,000 
Hardwoods— 
Northern Hardwoods* ........... 16 14,003,000 18,654,000 157,763,000 101,709,000 
Flooring— 
oN Pe ere 75 34,570,000 41,499,000 85,931,000 65,066,000 
Maple, Beech & Birch Fig....... 14 6,349,000 13,745,000 14,763,000 13,236,000 


*Unfilled orders reported by 12 and 16 mills respectively; stocks by 18 mills. 





Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 
New OrteEans, La., June 1.—Following is a 
summary of reports from southern pine mills 
for two weeks ended May 28: 


Average weekly number of mills, 134; 
Units,+ 103 


Total for 

Two Weeks 

Three-year average production*... 63,454,000 
Metmal Probwctios ... ssc i céicsccdses 55,309,000 
| RRRREE Ge nero te see 55,540,000 
ROUGE UE, 4. on s4 0 wadascesen de 53,492,000 


Number of mills, 130; Units,+ 103 
On May 28, 1938 
en WOOD. hv a bac selene tasew dom 47,818,000 
rr 487,730,000 
*October, 1934, to October, 1937. 
TUnit is 308,000 feet of “3-year average” 
production. 





Mineral Insulation Company 
Names Tri-State Distributor 


The Mineral Conversion Co., with plant and 
offices at 5850 Ogden Avenue, Chicago, has 
been authorized as the manufacturing distribu- 
tor of Zonolite insulation for the Illinois, Wis- 
consin and Indiana areas, according to Ben 
Polikoff, president of the Chicago company. 
Mr. Polikoff was instrumental in introducing 
Zonolite to retail lumber and building material 
dealers in the Central States several years ago. 
The Zonolite Co. maintains its offices in the 
Fisher building, Detroit, and. plant at Libby, 
Mont. 

Zonolite is a micaceous, non-metallic, mineral 
insulation, expanded many times through a spe- 
cial process by the application of intense heat. 
The process creates a leaf-like structure which 
has both brilliant reflective surfaces and mil- 
lions of tiny, dead air cells. The dead air cells 
prevent the transfer of heat by conduction; the 
bright surfaces reflect heat, thereby checking 
its passage by radiation; and when poured or 
blown into wall or ceiling space, the particles 
fall in every possible position and the leaves 
interlock, forming a barrier to the passage of 
heat by convection. P 

The Mineral Conversion Co. has _ installed 
modern equipment for the insulation manufac- 
turing process and all material. is automatically 
screened to eliminate dust. The company 
announces that it will follow a strict dealer 
distribution policy. 
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May Find Competition More 
Difficult in Argentina 


Wasurncton, D. C., May 31.—The proposed 
Brazilian pine tariff concession by Argentina, 
in addition to the 10 percent preference already 
granted by that country, would, if ratified, give 
that species of pine an additional 83 percent 
preference, according to the export service of 
the National Lumber Manufacturers’ Associa- 
tion. This is tantamount to a rate into Argen- 
tina of approximately one-tenth of the tariff on 
American softwood. 

Another tariff concession in a 1938 protocol 
proposes to increase the Argentine preferences 
to Chilean lumber, which is largely hardwood. 
Reductions were made of 21 to 48 percent un- 
der regular Argentine rates in the 1933 com- 
mercial treaty between Chile and the Argen- 
tine, but this new measure, if ratified, will 
make greater reductions to Chilean lumber 
equal to 38 to 56 percent under the Argentine 
rates to American hardwoods. This protocol 
would provide for specific duty rates per 
square meter. The Argentine surface measure- 
ment is a volume measure, as it is applied on 
a basis of thickness. The effect of this pro- 
tocol in this direction would be to provide 
measurement assessment on Chilean lumber, 
compared to duty per cents applied to arbitrary 
valuations on American lumber. 

Negotiations between the United States and 
Argentina, and the United States and Peru, 





should secure the same tariff treatment, says 


the National association, for our softwoods 
and hardwoods as that granted South Amer- 
ican lumber. The association states that al- 
though Chilean species differ botanically from 
American species, the competition with Amer- 
ican lumber in the South American countries 
of Argentina, Peru and Chile is between spe- 
cies with similar qualities that provide com- 
parable material. 





Britain Recognizes Strength of 
Fir and Longleaf 


Wasurncton, D. C., May 31—The London 
County Council, with ‘approval of the British 
Ministry of Health, in its new building by-laws 
for framing lumber used in Greater London, 
has assigned greater working stresses to graded 
Douglas fir and longleaf pine than to Euro- 
pean softwood. These changes will assist these 
two American species in competing with Euro- 
pean lumber, and with materials other than 
wood. 

Using extreme fiber stress in bending as de- 
scriptive base, the Council has set 800 pounds 
per square inch for the “non-graded”. European 
softwoods. Douglas fir and longleaf pine, the 
Council designates as “graded timber,” and 
for these species provides grading rules for 
“Grade 1,200 Ib. f.” timber. Previously all 
framing softwoods were assigned the 800 Ib. 
value. The National: Lumber Manufacturers’ 
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Association made application that American 
softwoods be included at 1,200 lbs. bending 
stress as the base, with size-spacing adjust- 
ment for material qualifying for higher stresses. 
The Council has power of modification or 
waiver under which evidence may be submitted 
for inclusion of other species in the “1,200 Ib. 
grade” assigned Douglas fir and longleaf, in- 
stead of “800 lb. non-graded” at present. 

Significance of this recognition runs beyond 
London, as it has Ministry of Health approval. 
London is first among all British municipalities 
in revision of building laws, required by Parlia- 
ment by at least July, 1939. All these revisions 
will be under the supervision of the Ministry 
of Healt 





"Miss America’ Christens 
Good Ship "American" 


HACKETTSTOWN, N. J., June 3.—A_ novel 
christening took place here today at the plant 
of the American Saw Mill Machinery Co., when 
its good ship “American” was formally intro- 
duced to the public and christened with a bottle 
of champagne by Miss Bette Cooper of 
Hackettstown, “Miss America of 1938.” The 
ship was the new model “American” portable 
sawmill which was demonstrated in operation 
at regular intervals throughout the company’s 
annual sales convention. 

Operating a 60-inch saw, with seventy-two 
inserted teeth, at 650 r.p.m. and driven by a 





Miss America of 1938 
(Miss Bette Cooper, 
Hackettstown, N. J.) who 
christened the “Ameri- 
can," portable mill manu- 
factured by the American 
Saw Mill Machinery Co. 





100 h.p. Caterpillar diesel engine, the portable 
mill quickly transformed logs into boards. The 
actual forward feet of the carriage through pine 
logs was 325 ft. per minute, six inches per 
revolution of the saw, with a return movement 
of 850 ft. per minute. Made in a number of 
different sizes, the new mill, streamlined and 
improved over previous models, is suitable for 
commercial lumbering, construction work and 
for farm wood cutting use. 

Other new machines shown in use were the 
American Tru-Feed edgers and the company’s 
“Monarch” woodworking machinery, including 
a tilting arbor saw bench and a jointer which 
is equipped with the latest design round safety 
head, mounted on precision type ball bearings. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
revenue freight for the two weeks ended May 
21 totaled 1,087,621 cars, as follows: Forest 
products, 52,212 cars (a decrease of 157 cars 
below the amount for the two weeks ended 
May 5); grain, 64,386 cars; livestock, 25,532 
cars; coal, 168,604 cars; coke, 8,185 cars; ore, 
27.074 cars; merchandise, 297,615 cars, and mis- 
cellaneous, 444,013 cars. The total loadings for 
the two weeks ended May 21 show an increase 
of 8,406 cars above the amount for the two 
weeks ended May 5. 








LONG 
LEAF 


Yellow Pine 


Aristocrat of Structural Woods 





This is the lumber that guarantees 
long service to builders and steady, 
profitable business for dealers. This 
is genuine Long Leaf, with that 
strength and toughness of fiber 
which mean DURABILITY! It’s good 
business to supply your customers 
with this kind of lumber. 

















|WIER LONGLEAF. 
| LUMBER CO. 
HOUSTON, TEXAS 
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AM-MEX SALES COMPANY 


INCORPORATED 


Lumber—Plywood—Tropical Hardwoods 


28 Church Street, Buffalo, N. a 
Specializing in 


PLYWOOD of every description 
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LUMBER [LUMBER CO. Inc. Tite 
ELIZABETH, LOUISIANA 





YELLOW PINE 


Timbers, chemically treated to 
prevent stain. 
Eased Edge Dimension 
Complete line of kiln dried ines 
Yard and Shed Stock 
LUMBERMEN! 
Write now for our catalog telling 
about our books that'll 
HELP YOU MAKE MONEY 
AMERICAN 431 S. Dearborn St. 
LUMBERMAN Chicago, Ill. 
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Here’s What's New-- 


Manufacturer Announces Complete 
Paint Estimating Guide 


Painters have long been bothered by the dif- 
ficult and complicated problems of “estimat- 
ing.” Some painting contractors have their 
own methods, some follow an age-old rule of 
the thumb, and others just guess. In co- 
operation with many painters, statisticians and 
trade authorities, the finishes division of E. I. 
du Pont de Nemours & Co., Wilmington, Del., 
studied the problem of estimating and has now 
released the du Pont Paint Estimating Guide 
which is being offered to painters through du 
Pont dealers. It is said that any painter can 
use the guide to estimate both the cost of 
material and labor for any job. It is neatly 
packaged in an envelope, containing an in- 
struction booklet and a pad of work sheets 
which aid the painter to work out his esti- 
mates in a simple, logical way. 


Farm Building Service Portfolio 


Aids Dealers 


The Weyerhaeuser Sales Co., St. Paul, Minn., 
in its new farm building service portfolio, avail- 
able to 4-Square dealers, presents a plan and 
a method for selling the farm market. The 
sales manual, in five parts, includes book form 
sections on: Weyerhaeuser lumber; “The New 
Way to Build on the Farm”; plan service for 
all types of farm buildings; material lists for 
the plans given; advertising and sales promo- 
tion material. The purpose of the portfolio is 
to enable dealers to sell better, more efficient 
farm buildings at less cost to the builder. The 
plans. for the farm buildings have been devel- 
oped by agricultural engineers and provision is 
made for the use of 4-Square lumber in stand- 
ard lengths. Although the portfolios are sup- 
plied only to 4-Square dealers, the section “The 
New Way to Build on the Farm,” furnished in 
book form, may be had free on request from 
the company. 


Announces Snap-On, Color Stripe 
Stainless Steel Mouldings 


Pyramid Metals Co., 455 North Oakley 
Blvd., Chicago, manufacturer of stainless steel 
mouldings, has announced the development of 
snap-on, color stripe mouldings, available in 
red, blue and black stripes, with other colors 
furnished by special order. The striping is done 
by a special process, recessed to insure per- 
manence. The snap-on features makes installa- 
tion easy and economical for new work or 
remodeling. The mouldings may be used for 
both interior and exterior trim. The com- 
pany’s catalog and circulars, showing repre- 
sentative samples and color treatment, will be 
sent without obligation to any dealer request- 
ing them. 


Insulation-Panel Now Available in 
Five Colors 


Dant & Russell (Inc.), Portland, Ore., na- 
tional distributors of Fir-Tex Insulating Board 
Co. products, manufactured at St. Helens, Ore., 
announce the introduction of Fir-Tex Color- 
kote, insulation-panel, available in factory- 
processed, impregnated tints of ivory, sky blue, 
apricot, apple green and shell pink. Colorkote 
surface is washable, as the coloring material 
used is insoluble in water. The “tile” and 
“finish plank” are grooved, and the natural tan 
color of Fir-Tex, showing in the grooves, pro- 
vides a contrast with the Colorkote surface. 
Novel effects may be obtained by using alter- 
nate panels of harmonizing tints. The new 
combination finish and insulation board, accord- 
ing to the manufacturer, eliminates the neces- 
sity for lath, plaster, wallpaper or calcimine. 


An illustrated folder, giving complete details 
of the Fir-Tex Colorkote, may be obtained 
from the distributor. 


Issues New Catalog On Standard 
Hand Trucks 


The Fairbanks Co., 393 Lafayette St., New 
York, N. Y., has just issued a 24-page catalog, 
No. 51-35, on Fairbanks hand trucks. The 
catalog shows and describes standard designs 
required by warehouses, industrial plants, re- 
tailers, contractors, etc. Strength, simplicity and 
long life of its products are stressed by the com- 
pany, which for more than 50 years has manu- 
factured hand trucks, platform trucks, casters 
and wheelbarrows. The new catalog is free on 
request to the company. 


New Window Unit Has Many 
Notable Innovations 


Embassy factory-fitted window units, embody- 
ing improvements in ease of installation, 
weather stripping and design, have been an- 
nounced by Roach & Musser Co., Muscatine, 
Iowa. Sample display units and display signs 
are available to dealers and a circular contain- 
ing full details and illustrative pictures and 
drawings may be had on request from the com- 
pany. The windows, according to the manu- 
facturer, are weather and dust-tight, with jambs 
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and head, as well as check rails, metal lined. 
Simple assembly allows carpenter installation in 
fifteen minutes. Narrow stiles and rails pro- 
vide more glass area and oval sticking offers 
smooth rounded surfaces. The units, adaptable 
for frame wall, brick veneer and masonry, have 
spring guaranteed for the life of the 
building and all frame and sash are toxic 
treated. 


Issues New Circular On Wood 
Working Machines 


An attractive circular, “Accept These Help- 
ing Hands,” which shows a varied group of 
wood working machines, has been issued by 
the Parks Wood Working Machine Co., 1600 
Knowlton St., Cincinnati, Ohio. The circular 
points out that the line of machines pictured 
“gives the assistance of many skilled hands.” 
Two of the machines featured are the No. 10 
Cabinet Shop Special and the Model A Planing 
Mill Special. The cabinet shop machine is a 
circular rip and crosscut saw, 16-inch band saw 
and 6-inch jointer combination. The planing 
mill special, eight machines in one, is a cast 
iron, double table rip and crosscut saw, 22-inch 
band saw, swing cut-off saw, 12-inch jointer, 
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tenoner, upright hollow chisel mortiser and 
borer, reversible spindle shaper and 18-inch 
sanding disc. All Parks machines are equipped 
throughout with ball bearings. The circular is 
available free from the company. 


New Escutcheons for Modern and 


Semi-Modern Decoration 


P. & F. Corbin, manufacturers of locks and 
builders’ hardware, New Britain, Conn., re- 
cently announced the Elmwood and St. John 
designs in escutcheons. Folders are available 
from the company describing the designs which 
are furnished in bronze, brass or nickel finishes. 
The St. John is a Gothic leaf motif suited par- 
ticularly for buildings where there is a ming- 
ling of the old traditional and modern styles 
in architecture and furnishings. -The Elmwood 
offers a touch of distinctiveness, avoiding in- 
tricate detail, so that it fits well into the 
scheme of modern home decoration. 


New "Zig-Zag" Rules Are Easy 
to Read 


Stanley Tools, New Britain, Conn., offer new 
“Zig-Zag” rules with vertical figures. The 
rules, made in two grades, “Green End” and 
“Victor,” are easy to read—right or left, un or 
down, in either hand without reversing or “flop- 
ping.” The Green End rules have large Gothic 
numerals and extra heavy 4%, %, 3% and 1-inch 
markings printed in black on white enamel 
finish. They are available in six foot lengths 
with regular or flat vertical markings, with or 
without a hook on the first stick. The Victor 
rules are lower in price, six feet in length, and 
may be obtained with regular or flat vertical 
figures. Complete details may be obtained with- 
out obligation from the manufacturer. 


Lumber "Dressed Six Sides" With 
Dry Lumber Trimmer 


The latest addition to the manufacture of 
the Cunningham Machinery Corp., Shreveport, 
La., is a dry lumber trimmer, the use of which 
enables the lumber manufacturer to ship lumber 
with “new-brite ends, dressed six sides.” The 
Cunningham Hi-Speed dry lumber trimmer oc- 
cupies a floor space of 6 x 22 ft. The machines 
are built with countershaft at either end, or 
driven from underneath, in the center, with 
flat belt drive, and for mounting an electric 
motor in the center, with shaft extensions on 
each side of v-belt sheaves. Offset pavers he 
keep the saws from scratching boards after 
they have been trimmed. Complete details and 
illustrated literature are available from the 
manufacturer. 


Trailer Literature Features New 
Standardized Models 


Three new pictorial folders have been issued 
by the Highway Trailer Co., Edgerton, Wis., 
showing the company’s new standardized trail- 
ers. One folder illustrates the Highway Road- 
master unit for transporting moist or refriger- 
ated lading; another shows the Freichtmaster 
unit for dry lading and the third folder deals 
with Highway trailers already in use. An 
additional folder is also available from- the 
company describing its trailer brakes designed 
for Highway trailers of from 9,000 to 18,000 
pounds capacity. 





To Enlarae Coast Veneer Plant 


Loncview. Wasn., Mav 28.—Organization of 
the West Coast Veneer Mills by Sherl M. 
Smith, of Portland, Ore., and P. J. Landry, of 
Kelso, Wash., to enlarge and operate the Kelso 
Veneer Co. properties here was announced here 
this week. The company will maintain its main 
offices in Portland. The Felso plant has been 
operated here by Mr. Landry for about ten 
years, and has specialized in high grade veneer, 
principally from hardwoods. 
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Arguments on Export Rail Rates 
to Gulf Ports to Be Re-heard 


New Or.eans, La., May 28.—Rene A. Steig- 
ler, executive general agent for the New 
Orleans Dock Board, has announced that the 
Interstate Commerce Commission will re-con- 
sider its earlier decision relative to freight rates 
on lumber from Decatur, Ala., to Gulf ports. 
The earlier decision had upheld the right of 
the Louisville & Nashville road to establish 
a rate of 20 cents per hundred pounds on lumber 
from Decatur to New Orleans, as compared 
with 17 cents from Decatur to Mobile. 

That decision gave a favorable differential 
of 3 cents to the Alabama port, Mr. Steigler 
pointed out, and the re-hearing is the result of 
complaints lodged by the Dock Board and the 
New Orleans Joint Traffic Bureau. No date 
for the re-consideration was announced. 

The Dock Board general agent said that the 
same issue is involved as in the Galveston rate 
case. The New Orleans interests are contend- 
ing that the shipper is entitled to as many 
outlets as possible through competitive ports at 
the same rates. 


Florida Intrastate Rates Up 


TALLAHASSEE, Fia., May 28.—An increase 
of 10 percent on most intrastate freight rates 
has been ordered by the Florida Railroad Com- 
mission. The order affects rail, water, and 
highway transportation systems. A 5 percent 
increase on lumber shingles, lath and articles 
now taking lumber rate, logs, untreated pine 
poles, piling and cross ties was provided. No 
increases were allowed on cement in carload 
lots or upon brick and clay products. The 
increase will be 5 percent on agricultural prod- 
ucts, animals and animal products, except horses 
and mules. 


Colorado Raises Rail Rates 


Denver, CoLo., May 28.—The Colorado pub- 
lic utilities commission this week announced in- 
creases in intrastate freight rates. The increases 
conform to those recently granted by the Inter- 
state Commerce Commission, and amount to 5 
and 10 percent on various classes of freight. 
Lumber and forest products were boosted 5 per- 
cent. No increases were made on coal, coke. 











Denies Canadian Shingles Are 
Stored on Track at Border 


Vancouver, B. C., May 27, 1938. 
Editor, AMERICAN LUMBERMAN, 
431 South Dearborn Street, 
Chicago, IIl. 

In your issue of May 21, on page 60, para- 
graph 2, a very unfortunate error occurs. We 
are sure you will appreciate having it corrected. 
Your correspondent is entirely misinformed in 
his statement that upon exhaustion of the six 
months quota for Canadian shingles, supplies 
were accumulated on large scale at border points 
ready to pour into United States. We can as- 
sure you authoritatively that Canadian railways 
are not storing, free of charge or otherwise, 
hundreds of cars of Canadian shingles on sid- 
ings near international boundary or elsewhere 
in Canada. With regular demurrage charges 
still prevailing, such storage cost would be pro- 
hibitive. Neither are there large supplies of 
shingles stored in any way at border points in 
anticipation of July 1 new quota shipment pe- 
riod. Such an unfounded report naturally em- 
barrasses Canadian shingle operators by placing 
them in false light, and may prove misleading 
to retail outlets in the United States. Realiz- 
ing that accuracy has built the reputation of 
your excellent journal, we are confident that 
you will give full prominence to this correc- 
tion. We shall always be glad to answer ques- 
tions frankly and keep you informed on situa- 
tion of industry in Canada. 

Sincerely, 
ConsoLipATED Rep CepAaR SHINGLE 
ASSOCIATION OF BritisH CoLuMBIA 
G. S. Raphael, Secretary Manager. 


American flumherman 


73 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 





There was some brisk bid- 
ding at the auction sale of 
estray and prize logs at the 
boom company’s ce. Tom 
Shevlin and Fred Clarke did 
most of it. The former had 
the most nerve, and the logs 
went to the Hall & Ducey Lum- 
ber Co. at $6.80. Will Bassett 
made the only bid on estray 
cedar and took them at $10. 

s> & 8 


The last straw has been laid 
on the freighted back of the 
lumber industry in Omaha, 
Neb., by the decision of the 
State board of transportation. 
It favors Lincoln and discrim- 
inates against Omaha by fixing 
the rates at 3 cents lower for 
the former place. The order 
is denounced as a rank outrage. 
The board at first ordered rates 
to be made on a wileage basis, 
but was finally convinced of 
the injustice of such a course 
and rescinded its order. Then it 
ordered that the lumber rates 
from Lincoln into the State 
should be in no case higher 
than 3 cents under the .rate 
from Omaha to these points. 
* * * The Lincoln papers are 
jubilant and say that six strong 
lumber firms will go into busi- 


ness there immediately. * * * A 
very important meeting was 
called in Omaha Monday night 
to discuss connecting Omaha 
with the north by rail, building 
another bridge over the Mis- 
souri and building a union de- 
pot. It is intended to raise 
$1,000,000 by issuing city bonds. 
The following committee was 
appointed: F. P. Colpetzer, F. 
W. Gray, George L. Miller, 
J. C. Cowin, Joseph Barker, 
G. M. Hitchcock, Herman 
Kountze and A. P. Hopkins. 


The insurance question in the 
Twenty-second street district is 
one that causes dealers consid- 
erable care and trouble. One 
cause of high rates is the 
stringing of yards together on 
the same slip without any inter- 
vening space. Isolated yards 
secure insurance at $2 a hun- 
dred; when yards join at one 
side, the rate is $2.10; when 
they are joined on both sides 
to other yards, the rate is 
$2.30. Perley Lowe & Co. and 
George G. Robinson & Co. have 
hit upon a plan by which they 
can reduce their insurance 
costs. Lumber piles have been 
removed between the two yards 











to form a clear space 100 feet 
wide, thus meeting the under- 
writers’ requirements. 

* *® @# 


The Flint & Pere Marquette 
railroad is erecting what is 
called a three track transfer 
apron, south of the railroad 
bridge in Bay City. It is lo- 
cated 15 feet from shore, a 
massive combination of iron and 
wood with three tracks to its 
approach. The other feature is 
a steam scow which is to have 
three tracks laid on her deck, 
enabling her to accommodate 
nine cars at once, loaded with 
lumber. The cars are thus 
transferred from any mill dock 
on the river to the apron, 
thence to the main line—a mat- 
ter of economy and expedition 
in the handling and transfer of 


lumber. 
* 2 @ 


The event in “naval circles” 
here last week was the arrival 
of Seymour Bros.’ new boat, 
the Petoskey, which is to make 
semi-weekly trips between Chi- 
cago and the northern end of 
the lake, calling at Manistee, 
Ludington, F fort and other 
points. 








HUTHER Bros’. SAWS 


Huther Bros. 
Smooth-Cutting 
Hollow-ground 
Saws 4” to 24” 





of Super Quality 


Choose Huther Saws for their smooth and 
easy cutting, their long-enduring service. 
For more than 50 years the choice of careful 
buyers. 

Illustrated catalog of the complete Huther 
line sent on request. Write for your copy. 
No obligation. 


Huther Bros. Saw Mfg. Co. Inc. 


ROCHESTER, N. Y. 





Huther Bros. 
Dado Heads 
4” to 20” 














Order a set of our Planer and Jointer Knives and see 
how they compare under actual service conditions. 


SPECIAL: 


[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry] 


give you earliest date of delivery. 


Send us a paper pattern with dimensions and kind of 
wood to be worked. We will quote you at once and 





TAYLOR, STILES & COMPANY -- rieceLsvitte, N. 1. 


WESTERN AGENTS: Hall & Brown W. W. Machine Co 


, St. Louis, Mo, 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., May 31.—The consensus of 
lumber distributors in this section is that the 
latter half of the year will be a period of real 
expansion of home building activities, both pri- 
vate and in the form of development projects. 
Results in the first half of the year are in 
exact line with earlier predictions as to trends 
in lumber consumption. That the lumber move- 
ment has followed closely the trend of general 
business in New England over that period is 
shown in the latest statistics prepared by the 
New England Council, which show general 
business in April at 79.1 percent of normal, 
against 113.9 percent in April one year ago. 


WEST COAST FIR AND HEMLOCK—De- 
mand is spotty, with sales to the yards run- 
ning almost exclusively to small lots from 
local storage, while very few unsold lots are 
being added to wholesale holdings here. Re- 
ceipts by water in the first 27 days of May 
totaled 1,676,350 feet. Average receipts in 
May in the previous nine years had slightly 
exceeded ten million feet. The yards are 
buying cautiously to cover current needs 
only, though sales are at prices that favor 
the buyer. The total of dimension and 
boards in storage at the terminals is well 
below normal, though excessive for meeting 
present demand. The discount for small di- 
mension lots runs from $8@9 from page 16 
of the West Coast manual. At the whole- 
sale yards, the discount for the larger timber 
sizes, in lengths beyond 20 feet, ranges from 
$5@6, with the smaller dimension sizes, 2x3- 
and 4-inch, 20 feet and shorter, held mostly 
at the $7 discount, though an occasional lot 
is booked at 50 cents above or below that 
figure. Board prices are not quotably lower, 
but pressure to sell brings the range to 
$26.75@27.25 for the 8- and 10-inch No. 2, 
and $23.50@24 for the No. 3. 


EASTERN SPRUCE—tThe larger mills have 
fairly full order files, and wholesale offices 
here report a steady increase in the daily 
volume of business from both yards and in- 
dustrials. The 2x3- and 4-inch dimension 
sizes are steady at $30@32, with the 8-inch 
at $34@36; 10-inch at $37@38, and 12-inch at 
$39@40. Random sizes from the standard 
mills are held at $1 less, though there are 
small-mill offerings of 2x3- and 4-inch ran- 
dom as low as $28. There is an ample sup- 
ply of dry boards at most mills, and demand 
for these has picked up considerably in the 
past two weeks, with most sales of 5-inch 
and up at $31@32, with the 6- and 7-inch 
stock sizes quite steady at $33@35. Provin- 
cial mills are seeking to increase their sales 
in New England, as the demand for deals 
for shipment to the English markets drags 
far below the level reached at this stage in 
the past three seasons. 


LATH AND SHINGLES—More spruce lath 
are selling, but the supply is ample and 
prices hold steady at $4@4.25 for the 1%- 
inch, and 50 cents higher for the 15-inch. 
Eastern white cedar extra grade shingles sell 
freely at $4.25, with orders for the lower 
grades limited to small lots at $3.85 for the 
clears, and $3.25 for 2nd clears. Sales con- 
tinue to be made of red cedars from British 
Columbia, for delivery at New England 
points after July 1, when the quota for the 
last half of the year will be open. For 
prompt shipment from Washington mills, 
the 18-inch Perfections are quoted at $4.80 
per square, delivered at New England points, 
with the 16-inch XXXXX No. 1 at $4.22@4.27; 
No. 2 at $3.72@3.77, and No. 3 at $3.22@3.27. 
The two lower grades are well sold up at 
the mills, are very firm, with most sales at 
the top figure. 


EASTERN HARDWOODS—Sales of maple 
and birch are limited to current needs, with 
most of the large modern mills holding pro- 
duction to 50 and 75 percent of their normal 
average at this season. There is sales pres- 
sure by the smaller mills, and the result is 
a wide range of prices. Asking prices at the 
larger mills, for FAS inch birch and maple 
are close to $83@85, but sales by smaller 


mills are made as low as $68@70, with the 
2-inch birch $85@90, and 2-inch maple plank 
at $95@100. The call for 2- and 2%-inch 
heel maple is slow, and competition is keen 
at around $82 for the short, cross-cut 2 inch, 
and $90 for the 2%-inch. The full length 
planks of the same grade are priced as a 
rule at $75@78. 


PINE BOXBOARDS—The call for round 
edge at the box shops is limited, and, as 
the available supply on the mill yards is 
excessive, it is a sharp trading market, and 
prices for even the straight and wide aver- 
age lots range as low as $13 f. o. b. the mill 
yards, and seldom go as high as $16. The 
square edge in the box grades is in a 
stronger position, though there are sales of 
the No. 4 boards as low as $22, and as high 
at $28, f. o. b. the shipping point. 


An important plant development is nearing 
completion at Portland, Me., by the McDonald 
Lumber Co., wholesaler and manufacturer of 
house trim. The company is abandoning its 
old-type 3-story building, and in its place is 
erecting an entirely uptodate moulding and trim 
plant on the Marginal Way in Portland. It 
will be a one story structure, 80x352 feet, with 
a spur track running its entire length. All of 
the lumber and machinery equipment will be 
under one roof, heated and sprinklered. The 
idea behind the move is to give the company 
straight-line production, with lumber coming in 
at one end of the plant and moving out at the 
other end as a finished product. It will be 
ready for operation about Aug. 15. 


NEW YORK, N. Y. 


More lumber is being hauled away from the 
yards to the jobs than is arriving here from the 
producing sections—a direct result of cautious 
buying by wholesale and retail dealers. This 
trend is strikingly illustrated in the market for 
coarse construction lumber, including West 
Coast fir and hemlock and eastern spruce, and 
to an extent the lower grades of dimension and 
boards in the southern pines. Cargo arrivals 
from the West Coast have dropped to very low 
figures during each of the past three months, 
and very few parcels have been added to the 
unsold lots held at the terminals or on the 
wholesale distribution yards. The smaller 
to medium-sized dealer yards, are able to 
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pick their day to day requirements from 
these wholesale lots, which have gradu- 
aly been reduced until holdings are little 
if any above normal. For such lots of small 
dimension, 2-, 3- and 4-inch and in lengths 
20 feet and under, the current discount 
from page 16 of the West Coast list ranges 
$7@7.50, and occasionally as high at $8 where 
there is keen competition for a large sched- 
ule. For the larger timber sizes, in lengths 
under 20 feet, the discount drops $1, and for 
the longer lengths in 4x8-inch and larger, 
ranges $4@5, with most sales at the latter 
figure. Boards are quite well sold up, with 
most offerings of the No. 2 grade at $27 @ 27.50, 
and of No. 3 in all standard widths at 
$23.50@24.50. The intercoastal freight rate 
continues at $14. All attempts to boost this 
rate by reason of the recent advance in rail 
rates have been abandoned, as the surplus 
of space offering has discouraged such a 
move. The call for eastern spruce is limited 
largely to carload lots, though an occasional 
cargo of random and boards has found an 
outlet at prices ranging about $1 lower than 
prevailed through March and April. Car- 
load lots of 2x3- and 4-inch dimension, 16- 
foot and under, from Maine or Provincial 
mills, delivered at Harlem River rate points, 
sell at $31.50@33.50, and move up to $40@42 
for the 10- and 12-inch. Random sizes may 
be had at $1@2 lower. The Provincial mills, 
whose log input through the winter season 
was sharply curtailed by reason of a pros- 
pective drop in the use of 9- and 11-inch 
deals for housing projects in the English 
market, are soliciting orders more vigorously 
in this New York area, than at this season 
in any recent year. Their stocks of dry 
lumber, however, are not heavy, and their 
price lists, put out as recently as last week, 
are at the same level as those issued since 
the first of the year. In the local market 
there is still in storage an excess supply of 
spruce lath, that move slowly at around $5 
a thousand. Offices here urge that producers 
turn their slabs toward the pulp mills as a 
means for holding the supply of lath in bet- 
ter balance with the limited demand. 

Otis N. Shepard, head of the New York 
office of Shepard & Morse Lumber Co. and 
of the Shepard Steamship Co., who has been 
severely ill since last fall, is against up and 
about but is giving no attention to business. 
He will soon visit his old home in Boston, 
and hopes to spend much of the summer 
season at New England shore resorts. 

Another intercoastal distributor, J. A. Cur- 
rey, head of the J. C. Turner Lumber Co., 
with a distribution yard at Irvington-on- 
Hudson, is in a local hospital combatting a 
streptococci infection. He is second vice 
president of National-American Wholesale 
Lumber Association. 





ESTABLISHES PAINT RESEARCH LABORATORY 


The Marietta Paint and 
Color Co., Marietta, Ohio, 
has announced, in con- 
nection with the com- 
pany's fortieth anniver- 
sary, the establishment of 
a thoroughly modern lab- 
oratory at Marietta, and 
a completely equipped 
varnish plant at its High 
Point, N. C., factory. 
Rapid expansion of the 
trade sales division, new 
and improved products 
and increased activity 
along industrial lines 
necessitated these new 
units. The laboratory, a 
partial view of which is 
shown in an accompany- 
ing picture, contains a 


complete varnish plant and modern roller mills; gas, electric and steam baking ovens; specially designed 
apparatus for hot and cold testing of varnish and lacquer films; and an air conditioned finishing room. 
The new laboratory is prepared to carry on research on. paints, varnishes, lacquers and wood finishes 
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Baltimore, Md. 


NORTH CAROLINA PINE—Buyers limit 
their commitments to immediate needs, and 
hold out for concessions whenever possible, 
so competition is keen. Home building is 
on a fair scale, but larger undertakings have 
been postponed or put off altogether. Stocks 
show some accumulation. 


LONGLEAF PINE—There has been aslow- 
ing up in activities that call especially for 
longleaf and distributors had hopefully done 
some liberal buying months ago. Some de- 
tect recent signs of a better feeling among 
puyers. 


CYPRESS—tTrade has slowed down but 
prices are not easier. Producers simply re- 
fuse to grant concessions, 


WESTERN WOODS—Buying is limited to 
urgent requirements, and representatives 
of big mills find strong sales resistance and 
are more and more persistent in their efforts 
to get orders; they report considerable pres- 
sure on quotations. Assortments are main- 
tained. 


HARDWOODS —bBuyers are disposed to 
make commitments only when needs have 
become urgent, and then the quantities of 
lumber called for are usually small. Wood- 
working plants find their requirements much 
curtailed. Higher ocean rates constitute a 
handicap on foreign trade, with large over- 
seas stocks of American woods encouraging 
buyers to hold off and press for price conces- 


_ Buffalo, N. Y. 


Lumber demand has been below normal, 
although recently a little improvement has 
been reported. Retailers are not adding at 
all extensively to their stocks, as they are 
uncertain about the outlook for building, as 
well as for general employment. Prices in 
most woods are unsettled, although the mills 
are not inclined to make any big concessions. 
Some new home construction is being started, 
but the volume is not up to expectations. 


HARDWOODS—tTrade is slow, though more 
satisfactory than it was a few weeks ago. 
Consumers are taking very little stock for 
future needs. The furniture factories report 
that they are not much in need of supplies. 
Prices are unsettled, although not much 
changed from levels of a month ago. 


WESTERN PINES—The market is inactive. 
Retailers, as well as consumers, are limiting 
their purchases largely to immediate needs, 
and these are small. Prices have recently 
shown a declining tendency, particularly in 
Ponderosa and Idaho pines. 


NORTHERN PINE—tThere is not as much 
call for either higher or lower grades, as in- 
dustrial concerns are not operating on any 
active basis. Prices are somewhat unsettled. 


Norfolk, Va. 


NORTH CAROLINA PINE—The market has 
been rather quiet, but May business will be 
larger than April. The Government is buy- 
ing more lumber. Competition for business 
is very keen and prices are too low. There 
is not a great deal of unsold lumber at mills 
and production has been curtailed consider- 
ably by the shutting down of many small 
plants, few wholesalers caring to finance 
them. List prices on most items continue 
firm, and millmen are sending back orders 
at less, but one or two items have weakened 
a little. There continues to be a good de- 
mand for 10- and 12-inch B&better, rough 
and dressed, but these widths are very scarce 
either in air dried or kiln dried stock. There 
1S also a good inquiry for 8-inch B&better 
air dried, in the hope of buying this lower 
than kiln dried, but other widths of B&better 
are not so much wanted. Demand for air 
dried roofers is fair, but has not been suffi- 
clent to maintain recent advances. Most good 
air drying mills are asking $11.50 for 6-inch, 
$12 for 8- and 10-inch, and $12.50 for 12-inch, 
f. 0. b, cars, Georgia Main Line rate. Box 
makers have not been buying much box 
boards, either edge widths or stock widths; 
but there has been noticed a slight increase 
in orders from retail yards for good stock 
box boards in the rough, as these yards are 
not able to buy small-mill stock at low 
Prices. There has been a fair demand for 
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small framing, dressed, and also for rough 
framing in special widths. Yards in tefri- 
tory adjacent to small mills can pick up 
random-length framing at their own price, 
but when these yards need a lot of 16-foot 
or 14-foot, they have to depend on first-class 
mills, 





European Lumber Export 
Statistics for March 


Vienné, GERMANY, May 17.—The “Interna- 
tional Timber Trade Reports” published by the 
Comité International du Bois indicate that the 
international timber market was uncertain dur- 
ing April. The Scandinavian shippers were able 
to sell but very small quantities in West Euro- 
pean countries, as stability of prices had not yet 
been attained, and there was no change in the 
cautious attitude of importers. The second is- 
sue ot the Kussian stocknotes met with a poor 
reception in Great Britain, and, in order to 
stimulate sales, a further reduction of ten to fif- 
teen shillings for prompt purchases was granted 
on the quotations of the second stocknote. In 
the Southern and Central European countries the 
market was much firmer; Germany concluded 
an agreement with Hungary regarding supplies 
of timber from the former Austrian areas, and 
is now negotiating with Italy on the same sub- 
ject. 

March exports from the various countries 
were as follows: 





Total 
Exports Exports 
(Including of Sawn and 
Column Plain Softwood 
3 or 4) (Including 
Country Cubic -—Boxvoards)——, 
of Origin Meters; Meters7j Stds.*7 
| ee 31,10 11,143 2,385 
BWOEGON ..cccvecs 125.389 77,611 16,612 
py ae 69,905 57,480 12,303 
ee Ss ae 22,277 12,572 2,691 
Pe ee 8.422 4,252 910 
ee 41,810 20,202 4,324 
EAGRGRMEE: ccccesc 13,304 8,465 1,812 
eee 308,837 96,715 20,701 
Czecnoslovakia... 183,319 41,585 8,901 
aa 161,528 44,595 9,545 
Yugoslavia ...... 108,143 50,574 10,825 
Rumania -> 117,235 70,108 15,006 
TE) Asseeewes 1,196,274 495,302 106,015 


7Cubic meter equals 424 board feet, and 
standard equals 1,980 board feet. 


*Official equivalent is 4.672 cubic meters. 
Specimen copies of “Timber Trade Reports” 


may be obtained free of charge from the C. I. 
B., at Vienna. 





Imports from Canada Are 
Equal to Quota 


Wasuincton, D. C., May 23.—Imports of 
Douglas fir and western hemlock under the 
quota provisions of the Canadian trade agree- 
ment, during the first four months of 1938 in- 
dicate a total import of more than 63 million 
feet, or 25.2 percent of the annual quota, ac- 
cording to figures made available to the Na- 
tional Lumber Manufacturers’ Association by 
the Forest Products Division, Bureau of For- 
eign and Domestic Commerce. Of this amount, 
approximately 41 million feet was Douglas fir; 
10 million feet western hemlock, and about 12% 
million feet mixed fir and hemlock. 

The bulk of this lumber entered through the 
customs ports of New York, Los Angeles and 
Philadelphia. A large accumulation of British 
Columbia lumber is in concentrating yards on 
the east coast, and if the imports of this lumber 
continue at the present rate, the Canadians will 
completely fill their quota of 250 million feet 
by the end of the year. 

Total imports by the United States in board 
feet under the quota provisions of the Canadian 
Trade Agreement as of April 30, 1938, were: 
Douglas fir 40,718,472 feet; western hemlock 
9,687,191 feet; mixed fir and hemlock 63,061,- 
969 feet. 

These figures are of additional interest when 
compared with United States exports, which 
show, for the first quarter of 1938, a drop of 
23.7 percent from the first quarter of 1932, 
and with an increase in imports of 1.7 percent 
for the same period. 


FRY- 
FULTON 
Immediate 

Service 


Complete stocks of Cypress, Oak, 
Birch, Poplar, Hard Maple, Yellow 
Pine Finish, Walnut, Mahogany. 


Ponderosa, California Sugar Pine, 
Northern White Pine. 


Plywoods of California Pine, Fir, 


Hardwoods. 


Full lines of Northern and 
Southen Hardwoods. 


The Fry-Fulton Lumber Company, han- 
dling the products of several large 
modern mills, and carrying full assort- 
ments, can at all times supply prac- 
tically ALL your lumber needs. Stock 
of super-quality, well-manufactured in 
modern mills. Take advantage of our 
Immediate Service. Let us quote on 
your needs, or fill an order for you. 


Fry-Fulton Lumber Co. 


146 Carroll St., - ST. LOUIS, MO. 


We do not make the Most 
Oak Flooring, but we Do 
make the BEST 











OAK FLOORING 
BUSINESS -BUILDER FOR DEALERS 


Dealers in all parts of the coun are winning 
profitable trade on this famous “DIXIE BRAND” 
OAK FLOORING. Its uniformity of 5 uality and tex- 
ture, its beauty of color and grain, have made it a 
favorite of dealers, builders and home-owners. Made 
of selected Arkansas Oak, it is brought to perfection 
by up-to-the-minute manufacturing. You'll be proud 
to sell “D BRAND” Oak Flooring. Back it with 
your ~~ guarantee. Learn about its extra 
quality the service we give. WRITE FOR FREE 
SAMPLES, PRICES AND INFORMATION TODAY. 


W. R. WRAPE STAVE CO., INC. 
Office, Plant, 2200 E. 7th St., LITTLE ROCK, ARK. 


a ate a Al 


Raine and Raine, Inc. 
RAINELLE, W. VA. 








Appalachian Hardwoods 
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LONG TIMBERS! 
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OSTRANDER 
RAILWAY & TIMBER CO. 
OSTRANDER, WASH. 


The Original Long Timber Mill 
ae 
SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


FIR 


TIMBERS, YARD STOCK, FACTORY CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
27th YEAR 




















Lindsey 8-Wheel Tractor Wagons are 
ideal for tractor logging. They are used 
singly or in trains. 


LINDSEY 8-Wheel Log 
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continue to do 
the job cheaper 
and better for 
the practical log- 
ger. 











For snaking and 
bunching use 


our Self-Loading 













Skidders. 
LINDSEY WAGON CO. 
Sole Manufacturers LAUREL, MISS. 
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Market News from Anm|er 


San Francisco, Calif. 


COASTWISE MOVEMENT—For April the 
Pacific Lumber Carriers’ Association reports 
a total movement of 92,809,500 feet of lumber 
from Pacfic Northwest to California ports, 
compared with 79,372,800 feet in April, 1937, 
reported by the old Coastwise Lumber Con- 
ference. April increases over the same month 
a year ago totaled 10,634,400 feet at Los 
Angeles, and 2,074,700 feet at San Francisco. 
This April, 1938, footage is reported above 
normal for this period, for the reason that 
shippers and receivers of lumber, having re- 
ceived notice of increased freight rates effec- 
tive May 23 when the carriers’ association 
new rates went into effect, bought ahead in 
order to take advantage of the older rate. 
The amounts of lumber delivered to Califor- 
nia ports in April follow: 


Feet 

Gam Branciged BAY oiciccccvcssccs 22,893,700 
ea De tres, 6, Ghee dye 4 hie 1,885,000 
MU EET ok ccc cc cavececwweas 668,000 
Monterey ..:....<«. Loe RS Cehe rae es 745,000 
Ga re 705,000 
Los Angeles Harbor ........cc.cce 62,035,800 
Re ED Sa 6 56 6es 60644 ora eee 3,877,000 

Wie in cateeset eke ataeseetess 92,809,500 


INTERCOASTAL SHIPMENTS—The March, 
1938, lumber cargo movement from the Pa- 
cific to the Atlantic, through the Panama 
Canal, totaled 209,073 tons, compared with 
202,129 tons in February, and 285,155 tons in 
March, 1937. 


LUMBER AND BUILDING MATERIAL 
SALES—tThe percentage changes in the dol- 
lar value of retail sales of lumber and build- 
ing materials in California, Oregon-Wash- 
ington, and eight Rocky Mountain States for 
March, 1938, follow: CALIFORNIA—170 
firms in March reported a loss of 25.2 per- 
cent as compared with the same month in 
1937, and a February-to-March gain of 30.7 
percent. OREGON-WASHINGTON—46 firms 
reported a March loss of 16.8 percent as com- 
pared with the same month in 1937, but a 
February-to-March gain of 34.5 percent. 
EIGHT ROCKY MOUNTAIN STATES—162 
firms reported a loss in March of 13.6 per- 
cent, compared with the same month last 
year, but a February-to-March gain of 37.9 
percent. 


CALIFORNIA TRADE PAYROLLS—State 
manufacturing industry averages show 14.9 
percent less employees, 19.2 percent smaller 
weekly payrolls, and 5.0 per cent smaller 
average weekly employees’ earnings in the 
logging and sawmill industries in April, 1938, 
as compared with the same month last year. 
For planing mills ete. the averages showed 
13.8 percent less employees, 15.5 percent 
smaller weekly payrolls amount, and 1.9 per- 
cent smaller average weely employees’ earn- 
ings for March, 1938, compared with March, 
1937. The furniture industry showed 15.8 
percent less employees, 21.6 percent smaller 
weekly payrolls amount, and 6.9 percent 
smaller average weekly employees’ earnings 
in March, 1938, compared with the same 
month last year. Other wood manufacturers 
reported 11.3 percent less employees, 11.8 
percent smaller weekly payrolls amount, and 
0.6 percent smaller average weekly em- 
ployees’ earnings during March, 1938, as com- 
pared with same month last year. 


REDWOOD—Although business is still be- 
low what it should be, it is considered satis- 
factory under the circumstances. Prices con- 
tinue firm. Mills are reported keeping pro- 
duction in line with new business and ship- 
ments. The dullness has allowed mills to 
get their stocks in better balance. Curtail- 
ment in the oil producing industry, due to 
the recession, had been a considerable factor 
in aiding mills get dry tank and vat stocks 
in better shape. The optimistically inclined see 
a pick-up in business along about the middle 
of August or early September. 


CALIFORNIA PINES—The Ponderosa mar- 
ket is reported quiet in all areas. In face of 
inadequate sales and seasonal production 


opening up, the price trend continues soft. 
Present stocks at mills are not considered 
long, but, with expanding production and the 
quiet market, it is believed they easily could 
become so. A real pick-up in business is 
not expected until around Séptember. Sugar 
pine reported about the same. Forty-five 
identical shook mills in the Pacific division 
reported 106,310,000 feet of shook shipped 
during the first quarter of 1938, as compared 
with 111,938,000 feet in first quarter of 1937, 
representing a 5 percent decrease. 


DOUGLAS FIR—Business continues excep- 
tionally dull for this period, with no ten- 
dency for prices to strengthen from current 
low levels. 


Tacoma, Wash. 


WEST COAST WOODS—Some improvement 
is apparent in the lumber market situation, 
but it is still far from normal for this season. 
Shipments in both the domestic cargo and 
export fields are picking up somewhat. The 
most noticeable pick-up since the reopening 
of the local port has been in the shipment 
of lumber and logs destined for Japanese 
ports. The plywood situation also is show- 
ing improvement. There has been some 
gain in export shipments, particularly to 
Europe, and two of the largest local manu- 
facturers that have been idle all spring re- 
sumed operations during the week. There 
has been some resumption of cutting in ad- 
jacent logging operations during the last 
week, camps both on Grays Harbor and 
on Willapa Harbor starting up following 
extended shutdowns. 


Portland, Ore. 


WEST COAST WOODS—Some modest im- 
provement in the lumber industry is noted 
in this area in the past fortnight, but it 
is operating at a slow rate, business being 
disappointingly poor. Prices continue very 
unsatisfactory to manufacturers. 


INTERCOASTAL—The east coast market 
is not showing anticipated signs of recov- 
ery. The trade here is advised that heavy 
stocks of Canadian-produced lumber are con- 
centrated in the East, with the result that 
there is practically no demand on mills here. 
Ship space is ample. 


CALIFORNIA — Orders are improved, and 
larger June movement is in sight. It is 
known that FHA construction loan applica- 
tions are especially heavy in southern Cali- 
fornia, and that much money should be avail- 
able for actual work by midsummer. Manu- 
facturers generally resisted any further price 
reductions early this month. 


FOREIGN—Orders from abroad have gone 
in another tailspin, dropping to the lowest 
level in many weeks. 


RAIL, NEARBY, LOCAL—Rail business is 
about steady, but the volume continues low. 
Nearby and local orders are likely to show 
an upturn, probably slight, as the season 
advances. 


Minneapolis, Minn. 


RETAIL—During April of this year, 481 
retail yards in the ninth Federal Reserve 
district sold 8,058,000 board feet of lumber, 
as compared with 4,695,000 feet sold in March, 
and 7,276,000 feet sold in April, 1938. At 459 
yards, stocks of lumber April 30 totaled 
86,244,000 board feet, as compared with 83,- 
286,000 feet March 31, and 92,250,000 feet 
April 30, 1937. Total sales of all materials 
at 481 yards during last April totaled $1,216,- 
020, as compared with $918,880 in March, and 
$1,219,420 in April last year. 


NORTHERN PINE—Sales made slight 
gains during the past two weeks, particu- 
larly in St. Paul and Minneapolis. Were it 
not for the Twin City millworkers strike, 
residential building would be speeded up. 
Trade in country areas is rather spotted. 
Little material is going to the farmers, but 
smaller communities are taking considerable 
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material. Retail yards are buying only 
enough material to keep their stocks rounded 
out. None of the larger Head of the Lakes 
mills is operating, and stocks are not par- 
ticularly well balanced, although consider- 
ably in excess of those held a year ago. 
Production to date is about two-thirds of 
last year’s, and sales and shipments are pro- 
portionately behind. Prices are maintained 
at levels established months ago, although 
some concessions are reported here and 
there on a few items. Demand for box and 
crating lumber, as well as for higher grade 
industrial material, is at a low ebb. 


NORTHERN WHITE CEDAR—As the re- 
sult of a strike, ten pole and tie treating 
plants in the Twin City area are idle. No 
material is being treated, no shipments are 
being made and no material is being re- 
ceived. Employees are demanding a closed 
shop. However, there is a fairly active 
movement of untreated northern white cedar 
posts, and prospects are good. The move- 
ment of poles is comparatively light. 


MILLWORK—Employees of Twin City sash, 
door and millwork plants are still out on 
strike, and mills are all inactive. The sole 
point at issue is the closed shop. The strike 
came at a time when the plants were doing 
considerable estimating and viewed the 
future very optimistically. 


Cincinnati, Ohio 


HARDWOOD MARKET—Oak flooring de- 
mand has been the one fairly bright spot in 
the past fortnight. Inquiry for flooring has 
been better than that for any other item on 
the lumber list, dealers assert, and prices 
have stiffened slightly. Prices of virtually 
all other kinds and grades of hardwoods 
have had a weaker to easier trend. Consum- 
ers’ inventories of lumber have been cut to 
the bone, only mixed cars being purchased. 
Retailers are buying in hand-to-mouth quan- 
tities only. 


SOFTWOODS—Southern pine and cypress 
items were easier, with sales slow. Orders 
for Pacific coast woods were scattering, but 
prices ruled steady. 


Kansas City, Mo. 


SOUTHWEST MARKET—Prices during the 
past thirty days have held fairly stable 
though where surpluses are reported, some 
concessions are available. The larger pro- 
ducers insist that each foot of lumber mov- 
ing from their plants results in a loss, and 
that the only reason they continue to oper- 
ate is that it is cheaper than to close down. 
Good crop prospects enhance the outlook 
for lumber trade in this area, inasmuch as a 
great deal of construction. is ._planned after 
farmers harvest their bumper yields. 


RETAIL—Board feet sales of lumber at 
155 reporting retail yards in the tenth Fed- 
eral Reserve district in April were 18 per- 
cent smaller than those of a year ago. For the 
first four months, volume was off 11 percent 
from 1937. Compared with the previous 
month, there was a seasonal improvement of 
5.5 percent. Inventories were 4.5 percent 
smaller than last year’s, and % percent 
larger than in March. 


SOUTHERN PINE—The market ruled 
steady, with prices, production and _ ship- 
ments unchanged from the levels of the pre- 
ceding two weeks. No further weakening 
was reported. Broken stocks of upper grades 
were noted, although mixed car assortments 
were available. 


WESTERN PINES—Select Ponderosa 
grades were scarce and firm, but practically 
all other stocks though unchanged in price 
were weak. Output has been reduced, espe- 
cially in the commons, following the 50 cent 
decline posted by several operators nearly 
ten days ago. 


HARDWOODS—A little more inquiry was 
received from the industrial trade, but few 


orders have materialized. 
held in line with sales. 
remains unsatisfactory. 


OAK FLOORING —Volume was lighter. 
Uppers continued weak, and lowers, mostly 
due to scarcity, were stronger in price. In- 
ventories were broken, with manufacturers’ 
stocks about 3 percent less than at the start 
of the year. 


Production was 
The price situation 


SHINGLES registered another 5- to 10-cent 
advance last week. No. 3 16-inch and 18- 
inch (the latter size the same as produced by 
the Canadian mills) were advanced on 
scarcity of supplies. Canadian shingles are 
not available until after July 1. 


- Houston, Tex. 


SOUTHERN PINE—Some special offers are 
being sent out, but most mills have their 
prices down below cost of manufacture and 
are going rather careful about further reduc- 
tions. No items are scarce, although most 
mills are sold up on one or more. Railroads 
are not buying except where they absolutely 
have to have the lumber; very few of them 
have purchased their grain doors as yet, hop- 
ing to get by with what they have. Export 
demand is good and prices continue firm. 


HARDWOODS — Most mills are running 
only sufficient time for their employees to 
get by. Oak flooring is not any too firm. 


SHINGLES AND LATH—The shingle mar- 
ket has been holding firm. It has been 
rather difficult to secure Nos. 2 and 3 Per- 
fections in the quantities desired; these two 
items are bringing good prices. Canadian mills 
are now willing to accept orders for ship- 
ment July 1 at going prices. Pine lath are 
in fair demand, stocks are normal and prices 


are firm. 
Seattle, Wash. 


WEST COAST MARKETS—RAII-—Demand 
is weak. Prices are steady to slightly lower. 
© and D upper items are more plentiful, ex- 
cept C vertical grain flooring, which is 
rather scarce. Both inquiry and orders are 
light for this time of year. Fir finish from 
good mills using soft fir is a strong item. 
With Grays Harbor mills mostly down, only 
a few mills, comparatively, are manufac- 
turing from soft fir. Dimension sells for 50 
cents less. Mill stocks are good. No items 
are much in demand, but vertical grain floor- 
ing Moves readily, especially to California. 
It is hard to buy in straight cars. Rail is 
definitely a buyer’s market. 


INTERCOASTAL— This market is quiet. 
One informant éomplained that proprietory 
operators, by chartering vessels at $12.50 
instead of the regular $14 rate, practically 
force the small shipper out of the market. 
British Columbia charters are rumored at 
even less, because a foreign ship can not 
be loaded at an American port and dis- 
charged at an American port. 


HAWAIIAN ISLANDS—Honolulu business 
is picking up, and the outlook is favorable. 


EXPORT—Japan has placed orders for 
lumber, but no letters of credit have been 
received. Some small shipments are going 
to Northern China, and a small amount to 
Hongkong, which port is overstocked. The 
United Kingdom is doing little buying here 
or in Canada. The Conference has an- 
nounced that the 50 shilling rate will jump 
to 55 shillings on July 1. South Africa is tak- 
ing a small quantity of lumber, and a small 
amount of inquiry is coming from the west 
coast of South America. 


SHINGLES—Prices are steady to firm. A 
fair volume of business is coming in. Cana- 
dian shippers are declared to be already 
booking business for shipment when the 
new quota becomes effective July 1. 


LOGS—Demand is fair at low prices. Many 
‘camps expect to be down by June 1. Fir 
moves at $11@12, $15@18, and $24. Peelers 





This Certified Lumber Will 
Build Good-Will for You 


Booth-Kelly Lumber keeps right on growing in 


popularity with dealers and builders. It satisfies 
the dealer because it enables him to deal in 
plainly-marked, self-evident values. That estab- 
lishes confidence. Be sure to let your customers 
know that the mark of "20" on this lumber is the 
Booth-Kelly pledge of quality stock and accurate 
manufacture, and that the marks of the West 
Coast Lumbermens Assn. and the National Lumber 
Mfrs. Assn. guarantee right grading. The Booth- 
Kelly Mixed Car Service is dependable and 
prompt. It helps you keep well-balanced stocks of 


DOUGLAS FIR 


Dimension _ Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, etc. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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sell for $30 and $24. Shingle logs move at 
$12@15, and lumber logs at $24@26. Hem- 
lock sells at $9@11. Prices show a wider 
spread than formerly. 


Birmingham, Ala. 


SOUTHERN PINE manufacturers, because 
of market dullness, are operating at about 
one-third of normal rate. Orders run heavily 
to mixed cars and low grades, with practi- 
eally no special cutting being sold. South- 
ern retail yard demand fell off during April, 
but has shown recent signs of revival, with 
the yards in coastal towns buying best. 


RED CEDAR SHINGLES—Retail dealers 
report a greater number of calls for sidewall 
use; also that rural demand is steadily in- 
creasing. 


Jacksonville, Fla. 


SOUTHEAST MARK E T—Manufacturers 
and wholesalers describe the market as still 
“at bottom.” Some house construction in the 
immediate local area has aided pine and 
cypress plants, but trade in the territory as 
a whole is dull. Pine, cypress, and hardwood 
inventories are all rounded out, so that mills 
and dealers are in position to fill almost any 
orders without delays or substitution of 
items. The slum clearance projects of the 
FHA promise a possible outlet for consider- 
able lumber, although it is felt that mate- 
rials other than lumber may cut in. Such 
projects in the South alone are expected to 
reach a total cost of some $50,000,000. Ex- 
porters say shipments abroad are far off 


normal. 
Warren, Ark. 


ARKANSAS SOFT PINE—Shipments and 
orders this month are ahead of those for 
any of the previous six months, although 
under those of a year ago. The fact that 
most orders are for quick shipment indicates 
that dealers’ stocks are low. Mill stocks are 
10 to 20 percent heavier than last year’s and 
production in most instances is actually un- 
der orders and shipments. Prices have eased 
on flat and edge grain flooring and a few 
other upper grade items in surplus at certain 
mills, whereas other mills are sold up on 
these and maintain prices. There has been 
little change in the price of common, Grain 
door sales have taken some low grade. Al- 
though prices of common are low, several 
mills report having far less than a normal 
supply of 1x6-, 8- and 10-inch No. 2, and 
1x8-, 10- and 12-inch No. 3. Real surpluses 
are confined largely to 1x4-inch Nos. 2 and 3, 
and 1x6-inch No. 3. It is reported several 
mills have posted salary reductions; others 
will likely follow. 


SOUTHERN HARDWOODS —There has 
been a slight easing of prices on certain 
items of oak flooring. Demand for 13/16x 
2%-inch No. 2 common is good, and most 
mills are sold up on it. Wholesalers and 
some retail buyers are making offers $2 to 
$8 under current list, but these are being 
declined. There is some industrial buying 
of 4/4 Nos. 1 and 2 sap gum, which continue 
in good supply. It is reported that several 
oak fiooring plants have so reduced their 
stocks of rough that they will be compelled 
to make at least limited purchases_ soon. 
Some fair-sized sawmills have recently shut 
down indefinitely, because of unfavorable 
market conditions, and other concerns have 
in most instances reduced operating sched- 
ules. 





ONE-FIFTH of present railroad mileage of the 
country was constructed in the eight years 1886 
to 183, inclusive. 








RUSSELL G PUGH 
LUMBER CO. 


Mill and Sales Office 


SPRINGSTON, IDAHO 


Idaho White Pine 
Ponderosa Pine 
Fir, Larch, Cedar 
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LUMBER MARKET REVIEW 


Softwood demand is disappointingly 
slow, and makes good the predictions of 
economists that business would continue 
subnormal in the first half of this year. 
For the two weeks ended May 21, and 
for the year to date also, bookings were 
25 percent below the levels of the corre- 
sponding periods of last year. Produc- 
tion for the two weeks, though it was only 
62 percent of the 1937, exceeded the small 
volume of orders; but, for this year to 
date, both orders and shipments are con- 
siderably ahead of the output. On May 
21, gross stocks at mills were about ten 
percent above last year’s, and unfilled 
orders were less than half as large as last 
year’s. There has therefore been keen 
competition for business, in consequence 
of which prices have shown a further 
softening. The reduction in returns to 
producers has forced many of the smaller 
non-reporting mills to close down, and, 
as statistics quoted indicate, the larger 
mills have curtailed quite heavily. Under 
the depressed market conditions, it is 
natural that many lumbermen are 
severely critical of the fact that im- 
ports of Canadian lumber are _ fully 
up to the quota, in marked contrast 
with only partial use of the 1937 
quota; while eastern markets are un- 
der a good deal of pressure from offerings 
of Provincial spruce, imports of which 
are not restricted by quota. To add to 
the difficulties of American mills in east- 
ern markets, their British Columbia com- 
petitors are shipping now at much lower 
rates, despite the fact that large American 


shippers to that market are chartering 
bottoms at less than Conference rate 
of $14. Atlantic coast receipts from the 
Pacific Northwest are small, and laid-down 
stocks, despite the hand-to-mouth buying 
now usual, have been reduced at both 
wholesale terminals and retail yards. In- 
crease in building consumption is not ex- 
pected in this area until industries be- 
come more active and provide larger pay- 
rolls. The California market, after 
active buying in April to get ahead of 
a boost in coastwise rates, has turned 
dull, with prices barely holding their own; 
but it is expected that there will be con- 
siderably heavier home building consump- 
tion during June. In the middle West, 
building in cities and small towns is mak- 
ing a fair showing, although it is far 
from active; there is little current de- 
mand from the farms, but crop prospects 
lead to expectations of much brisker de- 
mand from them as the season advances. 
Demand in the Southwest, South and 
Southeast has been dull, but dealers’ 
stocks are low, and rush orders evidence 
revival. The railroads, despite rate ad- 
vances granted them, suffer from the drop 
in revenue loadings, and are doing ex- 
tremely little buying. Industrial consump- 
tion of packing lumber is also low. De- 
mand from overseas seems to be declining 
further, with Japan and China exhausting 
their resources in war, and Europe its in 
preparations for war. European softwood 
exporters report a decidedly dull market, 
with further recessions in quotations. In 
(Continued on Page 83) 





INSTALLS MODERN ‘FIREPROOF"’ KILNS 














The above picture shows edge-to-edge stacked loads of lumber entering two modern Moore cross-cir- 
culation kilns of the Gloster Lumber Co., Gloster, Miss. The operating room may be seen above the 
stacks. The kilns with brick walls, tile and concrete floor, steel fan floor and fan supports, and con- 
crete ground floor, replace an old kiln destroyed recently by fire. The kilns use exhaust steam during 
the day and live steam at night. They are equipped with two-end controls, affording closer control 
over drying. The kilns have sprinkler heads which will spray live steam over the flames in case fire 
breaks out. The Gloster Lumber Co., operating in the Homochitto National Forest, manufactures hard- 
woods and pine. A large rosemary pine from the tract recently was scaled at 9,005 feet. Officers of 
the company are: T. J. Going, president; J. E. Wright, vice president; E. Going, secretary-treasurer; 
F. A. Anderson, Sr., manager 
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Newsy Notes of Persons and Places 


and OFFICE 





Allen LaCour has been named sales manager 
for the Pearl River Valley Lumber Co., Ham- 
mond, La. 


Roy C. Johnson and Charles L. Pratt will 
open a retail lumber yard in Denair, Calif. 
to be known as the Gratton Lumber Co. Work 
has been started on sheds, shop and office build- 
ing on Gratton Road. 


J. O. McCalman, Stilwell, Okla., who operates 
a hardwood mill and a stave mill, spent May 30 
and 31 in Chicago, then continued to Indianapo- 
lis, Louisville and Nashville, Mrs. McCalman 
accompanied him on the automobile trip. 


Clarence A. Gallagher, manager of the 
Chillicothe (Ohio) Lumber Co., has been re- 
appointed chairman of the Better Housing 
Committee for his town by A. L. Guckert, dis- 
trict director of the FHA at Columbus. 


Recent visitors to the lumber offices in Buf- 
falo included: Milton V. Johns, manager of 
Redwood Sales Co. in San Francisco, and 
Charles J. Harris, New York representative of 
the Winton Lumber Sales Co., Minneapolis. 


The opening of a lumber and building sup- 
plies department to handle a full line of dense 
yellow pine lumber and allied items has been 
announced by Williams & Welch, who have 
been long identified with the stave and heading 
industry at Lebanon, Tenn. 

C. J. Paulhamus of Aberdeen, Wash., has 
announced the organization of Lumber Prod- 
ucts (Inc.) to conduct a wholesale and com- 
mission lumber business in that city. A. C. 
Tebb, Grays Harbor lumberman, will manage 
the office. 


The New England Lumber & Flooring Co. 
of Charlestown, Mass., advises that there is 
no connection whatever between that company 
and the New England Supply & Lumber Co., 
of Belmont, Mass., recently reported as having 
petitioned for reorganization under 77B. 


Alex Polson, pioneer Grays Harbor logging 
operator, observed his 85th birthday quietly in 
his home at Hoquiam, Wash., May 24. He is 
in good health. Mr. Polson is credited with 
being one of the first men to introduce use of 
the cross-cut saw in Pacific Coast logging op- 
erations. 


San Francisco was visited in May by IF. K. 
Weyerhaeuser and Harry T. Kendall, president 
and general manager, respectively, of Weyer- 
haeuser Sales Co., St. Paul; J. P. Weyerhaeuser, 
president, Charles Ingram, manager, and J. E. 
Morris, assistant general manager, of Weyer- 
haeuser Timber Co., Tacoma. 


British Empire preferential tariffs have re- 
duced Northwest export trade to a colonial 
Status, is the opinion of C. E. Dant, president of 
Dant & Russell, leading Oregon lumber export- 
ers. Mr, Dant recently returned from a round- 
the-world trip, which climaxed years of research 
in the problems of foreign trade. 

Lumbermen visiting Baltimore during the 
Past two weeks included, Capt. H. H. K. Buck- 
man who represents the Cherry River Boom & 
Lumber Co. with headquarters in Scranton, Pa., 
and Dan Fellows of the Kaul Lumber Co., Bir- 
mingham, Ala. Both reported that business is 
fair, and that conditions are encouraging. 

Announcement of the organization of the 
Rock Hill Lumber Co. at 9267 Manchester 
Avenue, St. Louis, Mo., is made by Robert 
Immasche, Charles Taylor and Paul Friesen, 
now operating a general wholesale and retail 
lumber business at the above address which 
was | nae occupied by the Sell & Son Lum- 

er Co, 

Howard M. Rowe, Columbus, Ohio, has been 
named -central and southern Ohio sales repre- 
sentative of the J. H. Burns & Bro. Co. of 





Mansfield, Ohio, it is announced by R. E. 
Burns, president and general manager. Mr. 
Rowe was in the lumber business at Dayton 
for many years previous to 1933 when he ac- 
cepted a government position. 


George L. Felter, who is in the wholesale 
and commission lumber business in Philadelphia, 
called on Baltimore trade May 31, and among 
others visited J. Natwick & Co. (lnc.). As 
a whole, he stated that his business was fair. 
Mr. Felter refuted the idea that men of older 
years were no longer useiul in selling lumber 
by citing one 67 who had made good because 
of his experience, zeal and honesty. 


Through an unfortunate oversight, the pic- 
ture of J. J. Pugh, of the Russell & Pugh Lum- 
ber Co., Springston, Idaho, that appeared in 
connection with a story of that company in the 
May 21 issue of AMERICAN LUMBERMAN, was 
incorrectly labeled as L. R. Pugh. L. R. Pugh 
is sales manager and J. J. Pugh is president of 
that company, and it was a picture of the latter 
that appeared in connection with the story. 


Stephen N. Wyckoff has been named direc- 
tor of the Pacific Northwest Forest and Range 
Experiment Station with headquarters in 
Portland, Ore. He is now director of the 
Northern Rocky Mountain Forest and - Range 
Experiment Station at Missoula, Mont., and 
has been transferred to succeed Thornton T. 
Munger who plans to make a research in his 
chosen field as chief of the Field Division of 
Silvics. 

Not all of the news from the lumber trade 
is unfavorable. Henry Barge, commission man 
from Durham, N. C., stated during calls in 
Baltimore May 24 that his company’s business 
was fair and that a gratifying number of orders 
had been received. N. H. Bundy of Dalton- 
Bundy Lumber Co. (Inc.), Norfolk, Va., re- 
ported optimistically on business conditions 
last week when he called on H. A. Crane in 
Baltimore. 


The appointment of Richard E. McArdle as 
director of the Appalachian Forest Experiment 
Station, U. S. Forest Service, with headquar- 
ters at Asheville, N. C., has been announced 
by Chief Forester F. A. Silcox. Dr, McArdle, 
who has served two years as director of the 
Rocky Mountain Forest and Range Experiment 
Station at Ft. Collins, Colo., succeeds C 
Forsling who recently became assistant chief 
of the Forest Service in charge of forest 
research. 


A party of lumbermen from various New 
York cities were guests May 21 of Claude 
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Ellis of A. E. Dew & Sons (Inc.), Canastota, 
at his summer home on Fourth Lake in the 
Adirondacks. In the party were: C. R. Kel- 
leran, Al Tardy, Howard Chapman, Don Bax- 
ter, William Coon, Percy Fuller, “Doc” Holt, 
Fred C. Weber, Jack Keith, Bob Fitzgerald, 
Bill Barton, Ken Courtney, H. W. Dinkel, Dick 
Stetson and Frank Peale. 


A recent welcome visitor to the offices of the 
AMERICAN LUMBERMAN was T. C. Whitmarsh, 
president of the W. T. Ferguson Lumber Co., 
St. Louis, Mo. Accompanied by his mother, 
Mr. Whitmarsh recently returned from a vaca- 
tion trip to Honolulu, followed by an auto- 
mobile tour through the South, during which 
he visited many of his mill connections. His 
mother also accompanied him on the trip to 
Chicago, which was made by automobile an? 
included visits in Detroit and other industrial 
centers. The W, T. Ferguson Lumber Co. is 
one of the oldest lumber concerns in the mid- 
dle West, having acceptably served lumber 
dealers and industrial buyers for forty-five 
years. 

Ben S. Woodhead, president of the Beaumont 
Lumber Co., Beaumont, Tex., spent a day in 
Chicago, en route to his home after attending 
the annual meeting of the National-American 








Loose Leaf Tally Books 


TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 
on Request 

Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer Stamps 

Pickaroons Marking Sticks 

Car Movers Leather Aprons 

Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO, ILL. 
Car Door Lumber Rollers Sectional Board Rules 











Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 
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COOK'S OAK FLOORING richly deserves its reputation for super- 
quality. Silky-smooth, fine in texture, beautiful in color and finish, 
it has the strength and hardness that make for durability. Today. 
order Cook’s Oak Flooring and Arkansas Pine in Straight or 
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Richard Shipping Corp. 
Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 














SCRIBNER’S LUMBER & LOG BOOK 


Indispensable for lumber merchants, sawmill men, ete., 190 

pages, vest pocket size, giving tables on scantiing and plank 

measure, round timber reduced to square timber and 

logs reduced to inch measure by Doyle’s Rule, log tally eal- 

ae other valuable information. Over 2,500,000 
es sold. 


50c 


Ss. E. FISHER, Publisher 
196 Platt St., Rochester, N. Y* 


[ NORTHERN WOODS | 


\ wymonpevecl 
D AND BIRGH 


FLOORIN G 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


AIWWXwELLS 


LUMBER COMPANY 























MAM~N VFA TURER S 
\ MENOMINEE yA nN MICHIGAN. J 


SUPERIOR BRAND 
MFMA 


MAPLE FLOORING 


Michigan Hard Maple 


BROWN DIMENSION CO. 


MANISTIQUE, MICHIGA 


YO U R REQUIREMENTS FOR 


4/4” 6/4" 8/4” 
ONE,COMMON AND 
BETTER NORTHERN 


HARD MAPLE 


CAN BE PROMPTLY FILLED 
FROM OUR LARGE WELL 


17 AIR DRIED STOCKS 


VON PLATEN - FOX COMPANY 
IRON MOUNTAIN, MICHIGAN 
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Wholesale Lumber Association in Atlantic City 
and visiting some of the industrial centers. 
After the convention, Mr. Woodhead visited New 
York and later went to Toronto. Unfortu- 
nately, he suffered a slight attack of ptomaine 
poisoning and was unable to get out in Chicago 
and had to spend the day in his hotel room. He 
was sufficiently recovered to resume his journey 
to Beaumont the night of May 31. Mr. Wood- 
head, who is an outstanding southern whole- 
saler, is a former president of the National- 
American association. 


Among recent visitors calling on the lumber 
trade in Chicago and other points North and 
East was Joseph S. Kent, of the Kent Lumber 
Co., San Francisco. Mr. Kent, whose com- 
pany does an extensive wholesale lumber busi- 
ness throughout the country, has been spending 
some time in contacting the trade and getting 
first-hand information as to conditions, present 
and prospective. He has found business men 
generally apprehensive and somewhat uncer- 
tain as to the future, but on the whole he is 
convinced that there will be better business 
during the latter half of the year, and that a 
substantial building program will help to bring 
not only the lumber business but business of 
all kinds out of the doldrums, 


Among the Chicagoans who attended the 
seventy-fifth anniversary of the Rock Island 
(Illinois) Arsenal recently was A. Fletcher 
Marsh, president of Marsh & Truman Lumber 
Co. A special train from Chicago combined 
with one from Pittsburgh and New York, 
transported a large number of manufacturers 
to Rock Island, where they were shown the 
facilities of the Rock Island Arsenal to care 
for the country in case of attack. After re- 
viewing some of the more important manufac- 
turing and storage activities and witnessing the 
demonstration of automotive and field equip- 
ment, the party was entertained at a banquet 
in the evening, at which they were addressed 
by Louis Johnson, assistant secretary of war. 


The many friends and acquaintances in the 
lumber trade of Lester L. Prudhomme will be 
interested to know that he now is connected 
with the Columbus Lumber Co., Columbus, 
Miss., having assumed his duties as sales man- 
ager and office manager of that company on 
May 10. Mr. Prudhomme went to Columbus 
from Nacogdoches, Tex. For many years he 
was located in Texarkana, Tex., and has a 
wide acquaintance among buyers of lumber. 
The Columbus Lumber Co. operates a concen- 
tration plant, with facilities for kiln drying all 
one-inch No. 1 common and better stock, as 
well as other items when necessary. All air 
dried stock handled by this company is dipped 
before going to the yards for drying. The com- 
pany personnel in every department consists 
of experienced men. 


Reorganization of the board of trustees of 
Annie Wright Seminary, fashionable girls 
school of Tacoma, Wash., has just been com- 
pleted with J. P. Weyerhaeuser, executive vice 
president of the Weyerhaeuser Timber Co., be- 
coming chairman. Other members of the board 
include; Mrs. F. R. Titcomb, wife of F. R. 
Titcomb, prominent Tacoma lumberman; Mrs. 
Charles B. Hurley, wife of Charles B. Hurley, 
vice president of the Pacific National Lumber 
Co.; Everett G. Griggs, II, president of the 
St. Paul & Tacoma Lumber Co.; Charles H. 
Ingram, general manager of the Weyerhaeuser 
Timber Co.; Malcolm N. Saxton, president of 
the Saxton Lumber Co. and vice president of 
the Dickman Lumber Co.; and Corydon G. 
Wagner, vice president-treasurer of the St. Paul 
& Tacoma Lumber Co 





Transferred to Kansas City 


Kansas City, Mo., May 30.—Reding Put- 
man, who for some time has been located in 
the Texarkana, Tex., office of the National 
Lumber & Creosoting Co., recently was trans- 
ferred to the Kansas City (Mo.) office, where, 
as assistant sales manager, he will continue his 
effective work among retail lumber dealers. 
Through his efforts, many dealers in Texas 
and adjoining territory have become boosters 
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for treated lumber and are encouraging its use 
in proper places in home building. Looking 
after sales in Midwest territory, Mr. Putman 
assumed his duties in the Kansas City office in 
May, but will not move his family to Kansas 
City until about June 15. 


COMINGS & GOINGS 


Lake CuHares, La.—H. L. Hibbs of Enid, 
Okla., has been named manager of the local 
retail unit of Krause & Managan (Inc.). For 
the past twenty years he has been engaged in 
the retail lumber trade in Oklahoma and Kan- 
sas. He succeeds John N. Armstrong, who 
has been named manager of the retail yard of 
~ Stahlman Lumber Co. in Corpus Christi, 

ex. 

Parma, Ipa.—W. D. Miller of Boise became 
manager of the Parma Lumber Co. May 11, 
succeeding R. R, Jordan who has been in the 
post for two years. 


GLENDALE, CaLir.—Appointment of William 
A. Stuart, Jr., as general manager of the Glen- 
dale Lumber Co. was announced May 14. As- 
sociated with him as his assistant will be Miss 
Helen Boyd, daughter of the late R. E. Boyd, 
founder of the firm sixteen years ago. 


Marion, Wis.—George Tjaden has become 
manager of the Fuller-Goodman Co. unit here. 
He has been bookkeeper of the Menominee 
(Mich.) Lumber Yard. 


TuyuncA, Ca.ir.—Howard Anawalt is the 
new manager of the Anawalt Lumber & Ma- 
terials Co. branch in this town. He came 
from Seattle. 


Opessa, Mo.—Clarence Fields has replaced 
Roy Moran as manager of the Odessa Lum- 
ber Co. Mr. Moran has been transferred to 
the Cameron (Mo.) Lumber Co. 


ProvINCETOWN, Mass.— Clinton Owen, for 
two years assistant to R. H. Nye of the Har- 
wich Lumber Co. (Inc.) has been appointed 
resident manager of the Higgins Lumber Co. 
(Inc.), here, to fill the vacancy caused by the 
death of Merle A. Higgins. 

KataMazoo, Micu.—Stuart F. Smith, who 
has been manager of the Lawton Lumber & 
Coal Co. for nine years, has accepted a posi- 
tion with the Miller Lumber Co. in this city. 


Plywood Establishes Itself in Nation's 
Housing Program 


HogutaM, WasH., May 28.—Plywood has a 
definite place in both low and high cost hous- 
ing programs in the country, according to E 
W. Daniels, executive of the Harbor Plywood 
Corp. who has just returned here after a two- 
months’ tour of the East, South and middle 
West. In the higher priced groups, he said, 
California redwood and Philippine mahogany 
plywood are taking an advanced place for their 
durability and decorative qualities. Mr. Daniels 
reported that these two types of plywood are 
finding favor with eastern architects and build- 
ers. He said that the eastern market for ply- 
wood is increasing despite unfavorable general 
business conditions. 











Construction Costs in Chicago 
Area, 1926-1938 


A report just issued by the Building Con- 
struction Employers’ Association of Chicago, 
gives tables of actual costs of construction and 
the division of the construction dollar, in the 
Chicago area, for the years 1926 and on May 
1, 1938. The figures are based on typical $5,000 
and $6,000 frame and brick residences at the 
times mentioned. The comparison is shown by 
charts and tables and conclusions summarized 
showing clearly that for the man who plans 
building in this region, it would be advisable 
to take advantage of the present market con- 
ditions, since indications are that there will be 
no decrease in labor costs, and probably ma- 
terial costs and certainly taxation will increase. 
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Summing up the figures, the report con- 
cludes: Cost of construction in 1938 is 7.57 
percent higher on frame and 8.6 percent on 
prick residences than in 1926. Since material 
costs are shown to be 12.5 percent lower on 
frame and 10.8 percent lower on brick, and 
overhead but slightly higher, the increase in 
cost is largely due to higher labor costs and 
increased taxation. Thus labor is shown to be 
receiving at the present time 17.3 percent and 
15.3 percent more for these types of building 
than it did in 1926, while taxatiqn has increased 
429.6 percent on frame construction and 411.1 
percent on brick construction, and this will in- 
crease progressively as social security taxes 
increase. 

Expressed in terms of the building dollar the 
report shows that material costs account for 
nearly 46 cents on a frame residence in 1926 
and 37% in 1938; labor for 37% cents in the 
former year and almost 41 cents now, while 
taxation in 1926 on this building amounted to 
14% cents and today is about 6% cents. 





New Plan to Facilitate Stained 
Shingle Production 


BurFrao, N. Y., May 30.—Announcement has 
just been made that the Am-Mex Sales Co., 
(Inc.) with general offices at 28 Church St., 
this city, has acquired an interest in the Art 
Stained Shingle Co., also of Buffalo, and will 
handle a national sales program which is being 
built around the new 
“Artco Plan.” 

Clarence Kraus, pres- 
ident of the Art Stained 
Shingle Co., has devel- 
oped and patented the 
Artco “stainer”, a small, 
portable priming, dip- 





F. A. HOFHEINS, 
Buffalo, N. Y.; 
Plans Decentralized Pro- 
duction of Stained 
Shingles 





ping and brushing ma- | 
chine, weighing less 
than one hundred 
pounds, the use of 
which makes possible de- | 
centralization of stained 
shingle production. The 
Artco stainer has been 
operated at Buffalo for the past three years 
and is now being used by many retail lumber 
= building material dealers throughout the 
st 


Franklin A. Hofheins, a pioneer in the 
shingle and stained shingle field, and now pres- 
ident of the Am-Mex Sales Co., (Inc.), made 
the following statement concerning his decision 
to re-enter the stained shingle industry: 

Stained Red Cedar shingles for the past 
twenty years have enjoyed a prominent place 
in the construction of American homes and 
still maintain their high merits for roof and 
sidewall construction for new homes and in 
the modernization and restoration of exist- 
ing structures. The production of stained 
shingles in centralized factories, with the 
attendant high distributing costs, has reached 
the peak of efficiency and if any material 
Progress is to be made, it must be effected 
through decentralization of production units 
and through a system of more economical 
distribution. It is my belief that the Artco 
Stainer meets the need and places the dealer 
in a position to profitably engage in the re- 
tailing of stained shingles. 


Robert F. Hofheins, secretary of the Am- 

lex Sales Co., (Inc.), and formerly associated 
with his father in the stained shingle industry, 
expressed enthusiasm with respect to the ad- 
vantages of combining shipments of shingles 
with Douglas fir plywood for direct mill ship- 
ments to retail yards. This company is actively 
engaged in the distribution of fir plywood east 
of the Mississippi, maintaining warehouses at 
a number of strategic points. 
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Chicago Lumber Commission Man 
Takes in New Partner 


Effective June 1, the Somerville Lumber Co., 
located at 820 North Michigan Avenue, Chicago, 
became the Somerville-McGinn Lumber Co. as a 
result of John T. McGinn being taken in as a 
partner by L. L. Somerville. Mr. McGinn has 
been in charge of the Chicago office of the 
Ralph L. Smith Lumber Co. The two partners 
became acquainted in 1924 when they were 
— for the Shevlin-Hixon Co. in Bend, 

re. 

The company will handle a general line of 
western lumber and lumber: specialties. In ad- 
dition to continuing to solicit Chicago business, 
the two men expect to cover part of the terri- 
tory in neighboring States. Some of the mill 
accounts to be handled are, the St. Paul & Ta- 
coma Lumber Co., Pondosa Pine Lumber Co., 
Elgin, Ore., and the W. R. Sayre Lumber Co., 
San Francisco. The last two firms produce gen- 
eral lines of Ponderosa pine specialty items in- 
cluding mouldings, cut stock, and glued-up 
items. The Somerville-McGinn Lumber Co. will 
also handle a well rounded line of standard lum- 
ber items in all the western species. 





Shingle Bureau Manager Returns to 


His Headquarters 


W. W. Woodbridge, manager Red Cedar 
Shingle Bureau, Seattle, Wash., was in Chi- 
cago during the week, stopping off en route 
back to his headquarters after spending several 
weeks in Washington, D. C., supervising the 
construction of the now famous “Certigrade 
Quintuplets,” a group of small homes that are 
attracting nation-wide attention. Mr. Wood- 
bridge attended the annual convention of the 
National-American Wholesale Lumber Associa- 
tion in Atlantic City. Referring to that conven- 
tion, he paid a high tribute to Secretary Sid 
Darling, characterizing him as one of the most 
outstanding association secretaries in the United 
States. In his first year of service, Mr. Dar- 
ling has convinced directors of the National- 
American that they made no mistake in select- 
ing him to succeed the late lamented W. W. 
Schupner. The many friends of Mr. Wood- 
bridge will be pleased to know that he is 
making a rapid recovery from his injuries 
sustained in a recent accident and soon will 
be using his arm again. 





Plans Announced for Stag Golf and 
Dinner Parties 


Jackson, Micn., May 30.—Michigan Whole- 
salers, (Inc.), 104 West Ganson St., this city, 
will sponsor two “get acquainted” parties for 


_ retail lumber and building material dealers and 


manufacturers’ representatives during June. 
The first affair is to be staged at the Ft. Wayne 
countrv club, Ft. Wayne, Ind., on June 6, and. 
the following day, another partv will be held 
at the Jackson country club, Jackson, Mich. 
Those planning to attend either event should 
notify the sponsor at once stating how many 
et attend for dinner and how many will play 
golf. 

An identical program will be carried out at 
both country clubs. The invitations to attend 
have been mailed out in the form of “Time”- 
like booklets which carry the announcement 
“Time and Michigan Wholesalers (Inc.) 
March On,” on the front covers. The par- 
ties, strictly stag affairs, will include golf, start- 
ing at one thirty o’clock in the afternoon, to 
be followed by refreshments, a chicken dinner 
and a stage show. 


Virginia Hardwood Mill 


Resumes 


RicumonpD, Va., May 31.—The Virginia 
Hardwood Co.’s lumber mill at Bastian, Va., 
idle since Jan. 1, is to resume operations on a 
5-day schedule June 1. E. R. Boyd is general 
manager, and O. E. Elliott is superintendent. 





CONDITIONED 


of course—the 
largest area of 
modern hotel air 
conditioning is 
foned in the 
world’s largest 
hotel, where all the 
lobbies, dining 
rooms, meeting 
rooms, and a sub- 
stantial number 
of guest rooms 


are air cooled — 


delightfully 


STEVENS 


HOTEL 
CHICAGO 


On Michigan Avenue 
Overlooking Chicago’s natural 


air-conditioner—Lake Michigan 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. 0. b. mill sales prices 
on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales 
made in the period May 19-24, but, where prices for this period were not available, prices 
for the month to date have been inserted and starred (*): 





West East West East 
Side Side Side Side 
Flovring, Standard No. 1 Shiplap and 
Lengths Boards, 10-20’ 
1x3 rift— pee 41.98 42.52 
B&btr Sht. 52.36 57.00]1x5&10 .. 44.73 49.46 
No. 1, Sht. 47.25 52.00|1x12 ..... 58.91 61.27 
No. 2 ....%34.50 *38.80 
1x3 flat Surfaced Finish, 
grain— 10-20 
Bé&better.. 42.06 38.33|1B&better 
vO. cece one83 36.73lInch thick— 
No. 3 ....°88.81 36.60), 53.13 49.63 
1x4 rift— 6 b eaitealiadl 53.16 48.63 
B&btr Sht. 57.17 61.20 1x10 pene: 59.19 57.31 
No. 1 Sht. 42.71 50.00ix5 ...... 54.83 58.50 
No. 2 -*39.00 *37.00l12 ....... 77.70 70.50 
— 5&6-4 thick— 
B&better.. 42.50 40.07 mo? 3 Sa SS 
No. e 38.43 36.46 12 eet 7 8.50 88.00 
No. 2 . 16.47 17.23] reared : . 
Ceiling, Standard ‘ worn thick— 
Semen lk ccccees 6.21 45.25 
tiie é aula 46.25 42.88 
x4— - Peidehtarn 45.78 45.25 
B&better.. 38.21 *31.9211x5810 .. 50.57 53.25 
No. 1 ... -+ *20.19}112 Joo... 66.38 65.25 
% x4— 
B&better.. 34.69 34.25 i 
No. 1 .... 31.91 31.97 — 
Partition, Standara |P&Detter 
Senne ores *50.13 *49.00 
% x4&6— 6 Mp hig $49.46 48.38 
. #45. 4 O0TD «seceeee ° e 
B&better..°45.68 47.008) 610 °° "953.42 54.75 
Drep Siding, Stand- |!2 ------- 68.33 70.75 
ard Lengths, 1x6” [5&6/4 
thick— 
No, 117— . ar *59.58 60.00 
B&better.. 36.87 34.19]5&10 ..... *69.25 70.00 
No. 1 .... 36.14 35.00/12 ....... *80.56 80.00 
No, 116— Casing. Base & Jamb 
B&hetter.. 46.85 .... /USSNNM> ee, —_ 
No. 1 ...- 43.63 39.50 B&better 0-20 
Assorted patterns— weaves 60.72 61.43 
B&better.. 42.62 41.70 1x63 61.56 61.67 
No. 1 .... 40.12 34.20|1x5&10 64.17 63.30 


No. 3 Fencing, 
Standard Lengths 





West Bast West East 
Side Side Side Side 
No. 1 Fencing, 10-20’ No. 2 Sho. tleaf 
1x4 2... 40.48 41.10]. Dimension 
rer 59 42.13) 1 & 14... 19.41 16.17 
Oe nina 20.19 20.62 
No. 2 Fencing & CM 2x6 
Gtandara Lemets fis ao 14-.. 15.79 16.79 
ee 13.99 13.80/16 ....... 16.12 17.30 
Oe sc deus 12:00 *15.00] ox 
12 & 14 .. 17.73 16.66 
No. 2 Shiplap and w ve0eews 18.42 17.61 
Boards, Std. Lgth. 2x10 
oF 12 & 14... 19.30 19.37 
eee es seeelie -..-<2. 19.56 19.27 
Se oct: 18.25 16.86)ox12 
1x12 1.22: 25.23 19.87/12 & 14 .. 19.44 18.88 
igen: 19.32 19.38 


No. 3 Dimension, 
Random Length 


pe werediens Bye 30.36 
iba iia 7 11. 2x4 Short- 

1x6 CM .. 11.99 11.78 feat ..... 16:06 1223 
No. 83 Shiplap and Shortleaf & Longl’f— 
Boards, Standard ee 12.47 12.18 
Lengths eS 13.75 11.21 
ee 12.54 12.75 
Seer 13.04 12.83]2x12 ..... 14.92 *11.00 

| a 12.98 12.49 

a 13.26 13.04 


Timbers, 20 & Under. 


No. 1 Shortleaf No. 1 
Dimension Longleaf— 
2x4 3x4 & 4x4 25.00 
12 & 14 .. 22.12 20.69}4x6—8x8.. 25.00 
one eaewees 23.13 21.97 Shortleaf— 
yo mate 27.65 25.50 
16 <.2* +: 19:90 19:73] 4x6—8x8.. 26.63 23.42 
bas see cg ten alee 
7 x x ’ 
16.18.15 30.42 19:00] 34x12... 84-47 $31.11 
2x16 5x12-12x12 43.00 *34.95 
eer 31.83 28.13 
Beppe a as oss Plaster Lath 
2x12 ‘ ; xt 
12 & 14 35.19 $0.38 . 4.36 4.11 
emeitetee 35.78 31.13 No 2 3.50 2.75 





CAROLINA PINE 


Following are prices realized, Norfolk rate 
of freight on sales made during the week 
ended May 24: 


Flooring 
No. 1 No. 2 
Bé&btr. Com. Com. 
) ere $40.65 $37.60 $22.90 
eT eee 39.45 37.20 24.25 
Ceiling 
. scones quewehee $23.35 $20.75 $15.35 
Finish, Dressed, B&btr. 
SOE vevncsaduas $45.85 Se cstee wowed $49.40 
BD aetekaevauan 46.30 ee 65.05 
De 2étstdanaweas 45.45 B/ERIE Seicvces 59.90 
See exeenedewas 46.25 S/ERES .ccccics 71.60 
Boards, Dressed 

No. 1 No. 2 No. 3 
Com Com Com 
“Ss Serre TT = $18.05 ae 
 } errr $40.20 17.40 $18.15 
ee aac 18.20 17.05 
Pr Gbécwekercekous 45.25 18.20 20.05 
er 47.15 19.95 ‘a 

DE Seabnecauvesavons oa 23.40 ‘ 

Boards, Air Dried or Roofer Grade, 
No. 2 Common Dressed 
ener 22.35 -_ D uceeecess Oe 
ixs Pia hades ’ - 2 De iscutennae 18.05 
BO hao wee. aeaete 18.90 1x12 antans orl ‘ 

Shortleaf Dimension No. 2 Common, Dressed 
8 to 16 18 & 20 
a Se ren Ar $19.90 $22.45 
eT eS eer rrr er rrr rt err 17.95 21.30 
De stiteksuctnsd acne enesaanen 20.25 mania 
PD capicicankeedeuntcadenw en 19.05 22.90 
, 25.00 





May 16-21, 
direct and wholesale sales, 
on specified items only. Quotations follow: 


WESTERN PINES 


inclusive. 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period from 
Averages include both 


and are based 


Ponderosa Pine 


Commons, S82 or 4S— 


5/4x8 6/4x8 

Se.iects, S2 or 4S— 1x8 & war. one 
are $60.64 $71.31 aa 

i Cs cineecadaees 44.75 re 

one, s2s— No.1 No. 2 
htededcecisetieerwedewean $35.44 $19.58 

8/4 iat a a eal maaan a 6. ueae ig 35.49 21.52 
Copmneens, / S2 or 4S— No. 2 No. 3 
RR EA ee eee $23.18 $17.92 

int ated Rau ias icn os elaia ee 27.06 16.87 
No. 4, iw RK «ik ian cee eae < @ecmand $14.53 

Idaho White Pine 

5-6/4 8 

Se.ects, S2 or 4S— 1x8 & war. 
oo go i Se $72.21 $90.25 
Gener SEPP Bees cc eiiccccsc 50.36 74.00 


Colonial Sterling Standard 
No. 1 No. 2 No. 3 





oO. oO. oO. 
BE crcndacecedwiet $36.26 $30.23 $26.63 
renee ere 68.98 40.55 26.42 
wresseey CIRC. 4) 476 TRO Bakr’ ccc cle peveed $17.71 
Sugar Pine 
1x8 5/4x8 6/4x8 
Setecrs, S2 or 4S— & wadr. & war. & war. 
5 A re rs $75.48 eae “es 
- ar 59.20 $58.25 2 
SHop, 82S— No. 1 No. 2 No. 3 
rae eee $43.16 $27.39 $20.00 
Ae es 42.61 26.49 19.40 
| er a ee 55.38 28.50 eee 
Larch-Douglas Fir 
i SO 2.) Ml ois 66.4 Se nelsiaw some $21.07 
Deemeemetem, IHG. 1, BESS. cc cccccvececes 18.72 
Flooring, vert. gr., C&Btr. 4 RL........ 34.75 


NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b, 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.8 


Brown Ash— FAS Sel Com Com Com 
Oe svcacted $60.00 $50.00 $40.00 $30.00 $21.00 
| ee > 65.00 55.00 43.00 32.00 22.09 
ERS 70.00 60.00 50.00 36.00 22.00 
8/4 ........ 75.00 65.00 53.00 38.00 23.00 

No.1 No.2 No.3 

Basswood— FAS Sel Com Com Com 
| ere $78.00 $68.00 $52.00 $30.00 $22.00 
Sree 83.00 73.00 56.00 32.00 24.00 
6/4 . oe 86.00 76.00 56.00 32.00 24.00 
tl <eleeare -. 93.00 83.00 66.00 34.00 24.00 

10/4 103.00 93.00 73.00 46.00 ..., 

12/4 ..--108.00 98.00 78.00 61.00 ..., 
SIE coves --- 70.00 60.00 41.00 25.00. ..., 

Key stock, 4/4, No, 1 ang poster. $78; or on 

grade, FAS, $88; No. 1, 8; 4, No. 1 


and 
rs, wos; No. 1, $73. 
No.1 No.2 No.8 


better, $83, or on grades, 





Hard saps FAS Sel Com Com Com 
4/4 .......-.$73.00 $58.00 $48.00 $36.00 $17.00 
| ees 78.00 63.00 53.00 38.00 19.00 
Mt -caswaee - 83.00 68.00 56.00 38.00 19.06 
. eee 8.00 73.00 61.00 38.00 20.00 
, ees -- 88.00 73.60 61.00 39.00 20.00 
|, ee --- 98.00 83.00 66.00 40.00 .... 

|, eer -00 83.00 69.00 40.00 “ne 

Deen ccccawos 118.00 103.00 et 43.00 .... 

BE elcwsieoue 118.00 103.00 81. 6.00 «cK 

16/4 ........158.00 143.00 121-00 eae Soames 

No.1Com No. 2 No. 3 
Soft Elm— FA & Sel Com Com 
eeeeeee + $49.00 $39.00 $27.00 $20.00 

OTe ccexs --- 54.00 44.00 29.00 21.0 
|, eee» 54.00 44.00 29.00 21.00 
8/4 cooce Meee 47.00 32.00 21.00 
EE Cciosiwnay 60.00 50.00 34.00 vain 
TT re ; 65.00 55.00 39.00 rey 
No.1 No. 2 No.3 

Rock Elm— FA Com Com Com 
, oe $60.00 $38. 00 = 00 $19.00 
Ble wccccc'ce ST 43.00 4.00 20.00 
, ee 70.00 48.00 ry 00 20.00 
| eee 75.00 63.00 29.00 22.00 
10/4 occee ae 73.00 41.00 ateae 

éaiewe 95.00 83.00 46.00 27.00 

No.1 No.2 No’ 

Birch— FAS el Com Com Com 
|. ae $80.00 $70.00 $51.00 $33.00 $21.00 
Oe wae sees 7 -00 76.00 56.00 37.00 21.00 
7, ae 90.00 80.00 61.00 42.00 21.00 
De acvecese 96.00 86.00 69.00 45.00 - ” 
ao --103.00 88.00 77.00 45.00. 
7 10800 93.00 82.00 50.00 
ne esusewes 156.00 146.00 122.00 
i. ¢étacess 00 62. 42.00 29.00 
eee 74.00 64.00 45.00 30.00 

No.1 No.2 No.3 

Soft Maple FA &Sel Com Com 
, oo Sa oo++++$65.00 $48.00 $31.00 $20.5 50 
ME wweecvecqewe -- 70.00 62.00 32.00 21.00 
, Sere wobewere - 80.00 57.00 37.00 21.00 
B/G cccccccceccccs SEG 65.00 87.60 35.50 
Seattle, Wash., May 26.—Current quota- 
tions f. o. b. mill on Douglas fir items in 


mixed cars for rail shipments direct to the 
trade appear below: 


Vertical Grain Flooring 





B&Btr. CS D 
De nvcekieesaaa oee++ $36.00 $33.00 $22.00 
Flat Grain Flooring 
De: ~icbviewuen veee OS. 00 $23.00 $16.50 
eae uiw eee -00 28.00 21.00 
Drop ll 
1x6 Pat. No. 106....$28.50 $26.50 $21.00 
1x6 Pat. No. 116.... 29.00 27.00 21.00 
Celling : 
ML Scveslh dete Glee uteae $24.00 $22.00 $16.00 
BE °sebcieete~enaeans 25.00 23.00 16.00 
Common Boards and Shiplap 
1x6 1x8 1x10 1x12 
No. 1 $16.50 $16.00 $16.50 $20.50 
No, 2 14.00 14.00 14.00 15.50 
No. 3 9.00 9.00 9.00 9.00 
No. 1 — Dimension 
14 16 18 20 
Ss eee $38. te $18.00 $19. 50 $20.50 $19.50 
2 Bee 17.00 17.00 17.50 18.50 + 18.50 
ce Cee ee 17.00 17.50 18.00 19.00 19:00 
| ee 19.00 19.00 19.50 20.00 20:00 
ME. owawhacrs 20.50 20.50 21.50 21.50 21.50 
No. 1 Common Rough and/or Surfaced 
Timbers 

4x10 planks 20 feet and shorter and 
Reporte 
13213 up to 80 feet... cccrcccccccccccee Stam 
12x12 22 to 80 feet.............20c ce. 1900 
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F.O.B. MILL PRICES OF 
SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, 
from reports of sales made during the week 
ended May 30: 





Qrtd. Red Gum Mixed Oak 
FAS— Sound Wormy— 
ee 65.50 ee 43.75 
No. 1 & Sel.— Dunnage— 

Se ccanes 29.00 | 4/4 ...... 5.00 
$/4 wcocece 39.00 Plain Poplar 
lain Red Gum — 
F Pans ae ee, 55.75 
4/ 67.00 No. 1 & Sel.— 
No. 1 & Sel.— ale Et 25.75 
 agete 24.00 | Dog Boards— 
1 renee 35.25 | 8/4 ..--- ie 10.00 
Ss 
RR cy Sap Gum FAS— ue 
S| ieee 40.00 | No. i & Sel.— . 
vie Coreen ES 40.50 
POs 18.75 @ 20.25 ie 
Se 28.00 eec 
Log Run— 

Plain Sap Gum Ta cates 20.75 
FAS— 

Om nacons 23.50@25.00 | pag 
eee onedl iE  , Peor 32.50 
vo. —_— = 
Eee 14.50@17.50 ~~ 29.50 
<, Bate f aa 
Beant 16.25@19.50 | 49F Run 28.08 
| pte 19.00 . 

No. 2 Com.— A Cottonwoo 

ee sxsicas 10.00 rr . ae 
O74 «2000. - haat 36.00 

—_, yer No. 1 & Sel.— 

No. gp nn Fete .00 @ 25. 
ie 15.00@18.00 | $44 <c°77° anee 
ee 00 | 2 YS Gee 

Qritd. White Oak Me ccean « 18.00 
FAS— sai GPE nouns 20.00 
> re . 
beled 7495 | wae” “Tenner 

Plain White Oak | 5/8 ...... 32.00 
FAS— No, 1 & Sel.— 

Et auwien 44.00 | 5/8 ...... 22.00 
| gaepes 59.00 | No. 2 Com.— 
No. 1 & Sel.— ii ck 12.00 
earatarniog 29.00 Log Run— wan 
ae. ee Gaps 20.25 
° 54.00 Magnolia 
No. 1 & Sel.— FAS— 
penis 29.00 4/4 ++ +++ 47.00@ 60.00 
eee . 
ae oe ee pata 52.75 
Rachie 33.50 Pecan 
No. 1 & Sel.— Log Run— 
APR aie 22.50 sdnaaaaila 22.00 





MAPLE FLOORING 


Michigan and Wisconsin flooring mills re- 
port the following prices realized f. o. Db. 
flooring mill basis, during the week ended 
May 28th: whine 


ax24 $46.68 


Second 
$65.66 


First 
RR $75.57 


OAK FLOORING 


Following are current quotations on oak 
flooring carlots, f.o.b. Memphis and Johnson 





pe 9p a and Alexandria, La., as points 
of origin. 

#x2%"” 3$x1%” %x2” %x1%” 
Clr. qtd. wht....$80.00 $66.00 $68.00 $58.00 
Cir, qtd. red..... 65.00 55.00 57.00 58.00 
Sel. qtd. wht..... 60.00 48.00 54.00 51.00 
Sel. qtd. red.. 58.00 50.00 50.00 52.00 
Cir. pln. wht. 63.00 52.00 58.00 46.00 
Cir. pin. red;.., 60.00 52.00 54.00 46.00 
Sel. pln. wht. 57.00 47.00 47.00 41.00 
Sel. pln. red..... 56.00 50.00 41.00 42:00 
No. 1 com. wht.. 48.00 42.00 36.00 31.00 
No. 1 com, red... 47.00 44.00 36.00 32.00 
No. 2 common... 34.00 23.00 21.00 15.00 

%x2” Y%xl\%” x2” 

a a rer. $70.00 $71.00 sane 
A a RE ee 68.00 68.00 tas 
ee eee 69.00 64.00 _— 
ee a eer 66.00 64.00 — 
ee * eee 63.00 62.00 $60.00 
eS See 60.00 59.00 53.00 
MOl, Dim, WHE. .s cee nee 59.00 57.00 52.00 
ae OE eae ae 58.00 56.00 50.00 
i ee re 49.00 44.00 41.00 
MO. 2 GOO, DOM s bccn 44.00 42.00 40.00 
INO. F GOMMOM s 665 65:0 «6:0: 23.00 18.00 


by adding to the above the following differ- 
entials figured on Johnson City origin: For 
4#-inch stock, $8; for %-inch, $4; for % and 
ts-inch, $4.50. 

Chicago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis origin: For 
#-inch stock. $6; for %-inch, $3; for %- 
and y;-inch, $3.50, 
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ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas Soft Pine 
mills during the week ended May 28: 

Flooring 
Edge grain— 38-inch 4-inch 
SMM sos nin oom 41d eb ook a $58.00 $57.00 
a RA REG eis Fe ae 50.00 49.00 

Es hae Nie wis. 6isi pie wetter o sige eae 31.00 30.00 
Flat grain— 

ea ee $45.00 $43.00 

Se ene Sees ee oe 40.00 39.00 

We © naowas anus abe cmeantan 25.00 24.00 

Ceiling & Partition 
B&Better No.1 
CO URE. nv so cos cacuccases $34.00 $32.00 
RPT eE Ns TEE 6:0. c:atise eed éin'secee 48.00 43.00 
Boston Partition, }§{x4......... 43.00 38.00 


Drop Sidin. 1x6 
. & &*°No.-117 No. 116 


Sg se OE TE oy ee $38.00 $48.00 
MG es wiclateaa 'arOe-e Ngee nie oe oo sie 35.00 42.00 
BPOlN Es aia/s\n.neiaie wise era eemmnma ee wie 26.00 29.00 


Finish, Surfaced, B&better 


5 5 6 8 10 12 
4/4 ...$54.00 $60.00 $54.00 $56.00 $60.00 $78.00 
5/4 ... 65.00 75.00 65.00 65.00 75.00 88.00 


Casing & Base, B&better 


4 5 6 8 
CE. eedecod $60.00 $65.00 $60.00 $62.00 
BE hau cserun we 60.00 68.00 61.00 63.00 
Mouldings Discount 
Listed at $3 and under... .....esccrecees 42% 
EE OS Socisncccatpees rue wea see seonnre 37% 


Boards and Shiplap 
1x6 1x8 ixi§ =6. 1213 
Boards, S4S, No. 1..$41.00 $39.00 $45.00 $57.00 
or Shiplap No. 2.. 16.50 17.50 18.00 22.00 


No. 3.. 12.00 13.00 13.00 13.00 
Dimension, S48, 16-Foot 

No. No. 2 
ERA eer een nee Oa eer rer A 23.00 $20.00 
i SE he 21.00 16.00 
Bo rack eSecnse ocacece vei ereueiova ao la eee 22.00 17.00 
BEE Sikicendicue ee nails cise aes eee 32.00 21.00 
MUMMY alt: Sin @ Sioraalns Gle.wiewetee sie ein slats 35.00 23.00 

Lath, %x1%, 4-Foot 
BN ea cata: alnn a atagra baa ae lag as eee AL ele $4.00 
a pre ee re rae re ee oe hte re 3.50 





WEST COAST LOGS 


Seattle, Wash., May 26. 
logs are as follows: 

Fir: No. 1, $24; No. 2, $18-15; No. 8, $11-12. 
Peelers, No. 1, $30; No. 2, $24. 

Cedar: Shingle logs, $12-15; lumber logs, 


4-26. 
Hemlock: No. 2&3, $9-11. 





Average prices of 





RED CEDAR SHINGLES 


Seattle, Wash., May 26.—Below are listed 
average prices received for red cedar shingles 
sold direct to tne trade: 


Royals: 


Perfections: 
1-18” 5/2% 
2-18” 5/2 
3-18” 5/2% 


ee | 
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(Continued from page 78) 


negotiations for a new treaty between the 
United States and British Empire coun- 
tries, progress is slow. 

Hardwood sales volume in the domes- 
tice market continues small, because of 
inactivity of furniture and other wood- 
consuming plants; while foreign trade is 
under the handicaps of higher ocean rates 
put into effect the first of the year, and 
accumulation of unsold stocks abroad. 
Total bookings are less than half what 
they were at this time last year. Prices 
are soft but, probably because they were 
already so low, have shown little recent 
change. The large consuming groups, 
despite the fact that their operations are 
much below normal rate, have been out 
of the market so long that they are ex- 
hausting their stocks of hardwood, and 
a few inquiries are beginning to come to 
the mills. These show interest chiefly in 
small lots, however, and inquirers are 
keen for bargains. It is understood that 
lumber stocks of flooring manufacturers 
also are becoming depleted, and that they 
are nearing the point where they must 
come into the market for rough material. 
The general expectation of hardwood lum- 
bermen is that from now on there will be 
a gradual improvement in buying. 





WESTERN RED CEDAR 


Seattle, Wash., May 26.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills are: 


Beveled Siding, %-inch 





Clear “ ” “—_” 

SINGH occvcce Le $23.00 $20.00 
a cones Se 25.00 23.00 
6-inch ..... wratonnenties 33.00 30.00 27.00 

Clear Bungalow Siding, %-inch 
D.SN -gind 60s conse eres vias. v00s eee 
i rn ntbsntiavaiare vunnewcdoneeoae! ae 
EOPONEE 48 0-s6dsswaee Oe a 
Finish, B&better, 82 or 48, 6-16’ 

828 or S48 

or Rough 

BT kee. bine wae oawankato ance weniecn sae $ 72.00 
ES Ee etree Sere Sra 77.00 
DNs ~ edie wawdut'sicle warew 4S wea Wea nee. 85.00 
BE | Seesaw orders aSeaw wun ewdawaetegewes 95.00 
reese g aialele ee ehecols 100.00 
SE” n:s-0 s-08< rales acenk oan oeNa- ae Bak ane 105.00 
Ne ese Braves vacates Gand hGleindckivie Ww ee bemely 115.00 
PGE? xen wwsls ceiawauancnaws ated ake 120.00 

Ceiling or Flooring, B&better, 4-16’ 

ST” ic:a swan whieh 6s caylee eb ae Cea k SN ee ee $33.00 
Oe Ce Rene cna a ee -- 38.00 
Discount on Mouldings 6-20’, Odé Lengths 

Series 8000— 
NE IE oie 5 0:66 ,0:0' 00-0190 218010 orme 55% 
ee 50% 
Clear Lattice, 5/16”, 4 to 16’ 
100 lin. ft. 
- -$0.32 





Cleveland, Ohio, May 31.—Following are current prices on Appalachian hardwoods, f. o. b. 


Cleveland: 

Ash: 4/4 5/4 6/4 
a. ar $79.00 $89.00 $94.00 
Com. & Sel.. 54.00 64.00 66.50 

Plain White Oak: 

ebimatekes : 109.00 114.00 
No. 1 C.&S.. 59.00 64.00 69.00 

Plain Red Oak: 
| a 84.00 94.00 99.00 
No. 1 C.&S.. 54.00 64.00 69.00 

1 

PORAS. ee ee 91.00 101.00 106.00 
No. 1 C.&S.. 53.50 58.50 61.00 
et ee 71.00 76.00 76.00 
No. 2-A Com. 40.00 45.00 47.00 

Basswood: 

Fer 80.00 85.00 85.00 
No. 1 C.&S... 50.00 55.00 57.50 
No. 2 Com... 33.00 37.00 40.00 





8/4 10/4 12/4 16/4 
$96.50 110.00 124.00 189.00 
71.50 79.00 89.00 108.00 
129.00 144.00 159.00 
74.00 84.00 94.00 
109.00 134.00 144.00 164.00 
74.00 84.00 94.00 118.00 
116.00 126.00 141.00 156.00 
71.00 81.00 96.00 wh 
36.59 | Chestnut: 4/4 5/4 6/4 8/4 
FAS .......106.00 111.00 111.00 116.00 
No. 1.G.&S. 71.00 71.00 71.00 81.00 
95.00 * “WHND 39.00 43.00 44.00 51.00 
68.00| No. 1C.&Btr. 
40.001 Snd. Wormy 34.00 38.00 39.00 46.00 
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THE BUSINESS RECORD 








New Ventures 


ALABAMA. Eufaula—Dixon Bros. Lumber Co. 
is opening a retail lumber yard at its plant, just 
off Dale Road, handling everything needed in the 
construction of a house. 

Selma—Merkle Lumber 
Street; building supplies. 

ARKANSAS. Eureka Springs—Bullock Manu- 
facturing Co. has opened a building supply store. 

CALIFORNIA. Auburn—Tahoe Sugar Pine Lum- 
ber Co. has opened a yard on the Auburn-Bowman 
Road. 

Lynwood—Ace Lumber Co. engaged in business 
at 11128 Atlantic Avenue. 


ILLINOIS. Chicago—Samuel Rissman, for many 
years associated with the Rissman Lumber & Sup- 
ply Co. and also the American Wrecking Co., has 
opened his own Lumber & Building material yard 
at 5500 Northwest Highway, where he has a com- 
plete stock of new lumber for all purposes, insula- 
tion, roofing material, and other building mate- 
rials. 

KENTUCKY. Hopkinsville—Haydon Lumber Co. 
opened on Fourth Street, near Main _ Street, 
handling building materials. 

MICHIGAN. Grayling—Rasmusson Lumber Co.; 
retail lumber and building supplies. 

MINNESOTA. Sandstone—Sandstone Lumber & 
Building Supplies engaged in business. 

ells—Wells Lumber Co. will handle lumber 
and other building materials. 

NEW YORK. Schenectady—Fleet & Sylvester 
Lumber Co. recently opened a retail yard. 

NORTH CAROLINA. Tarboro—Davenport & 
Russell Lumber Co., 306 Chestnut Street, will 
handle all types of lumber and building equipment 
through wholesalers, and as soon as practical will 
have its own mill and cut its own product. 

OREGON. Central Point—A. J. Milton is open- 
ing a lumber yard here, carrying a complete stock 


of lumber. 
Portland—Better Bilt Wood Products Co., 8603 
134 S. E. 


Co., 1100 Washington 


S. E. McLaughlin Boulevard. 
Portland—West Coast Veneer Mills, 
Taylor. 
WISCONSIN. Marion—A. J. Olson has started 
in business for himself and will sell all kinds of 


hardwood and softwood lumber, both wholesale 
and retail. 
_ 
Business Changes 
ALABAMA. Lisman—H & M Lumber Co. suc- 


ceeded by D. T. Hannah Lumber Co. 
Sylacauga—Marble City Lumber Co.: Paul H. 
Sarvis, of Birmingham. has purchased interest of 
L. P. Shields. J. E. Colvard, who was associated 
with Mr. Shields, will continue with Mr. Sarvis. 
ARKANSAS. Augusta—Arkmo Lumber Co. suc- 
ceeded by Augusta Lumber Co., having been pur- 
chased by J. T. Gillespie. d 
CALIFORNIA. Hemet—H. H. Spaulding sold 
yards at Hemet, Idyllwild and San Jacinto to 
McCoy Lumber Co., recently incorporated. 
Idyllwild—San Jacinto Mountain Lumber Co. sold 
by H. H. Spaulding to McCoy Lumber Co. 


San Jacinto—San Jacinto Lumber Co. sold by 
H. H. Spaulding to McCoy Lumber Co. 
Santa Barbara—Frank M. Harrison, wholesale, 


succeeded by Harrison Wholesale Co. 

FLORIDA. Miami—Dade Lumber & Supply Co. 
succeeded by Dade Millwork & Lumber Co. (Inc.), 
59 N. W. 14th Street. 

Miami—Dade Millwork (Inc.) succeeded by Dade 
Millwork & Lumber Co. (Inc.), 59 N. W. 14th 
Street. 

GEORGIA. Carrollton—Carroll Lumber Co. pur- 
chased from John Peury by Knox Brown, formerly 
> tae and J. B. McGraw, formerly of Green- 
ville. 

West Point—Lord-Robinson Lumber Co. 
ceeded by Robinson Lumber Co. 

ILLINOIS. Chicago—Standard Cabinet Co. suc- 
ceeded bv United Cabinet Manufacturing Corp., 
629 W. Cermak Road. 

Chicago—Somerville Lumber Co., 820 North 
Michigan Avenne, succeeded by Somerville-McGinn 
Lumber Co. Will handle a general line of western 
lumber and lumber specialties. 

INDIANA. Seymour—Kaufman & Rueter suc- 
eect by Seymour Lumber & Building Supplies 

ne.). 

IOWA. Rock Falls—R. V. 
by John Gorkowski. 

KFNTUCKY. Louisville—W. R. Willett Lumber 
Co. filed amended articles of incorporation, chang- 
ing name to Willett Co. 

MONTANA. Kalispell—H. C. Karow Lumber Co. 
succeeded by Monarch Lumber Co. 

NFBRASKA. Kearney — Kanzler-Themanson 
Lumber Co. purchased by A. H. Reineke, formerly 


suc- 


Wilkinson succeeded 


of Byron, Neb., and will be known as A. H. 
Reineke Lumber. 
NEVADA. Reno—Clover Valley Lumber Co. 


local yard at 401 East Sixth Street succeeded by 
Peterson-McCaslin Lumber Co. 

NEW YORK. Ithaca—Potter & Allen succeeded 
by J. J. Driscoll. 

NORTH CAROLINA. Charlotte—Otis M. John- 
son succeeded by Brownlee-Johnson Lumber Co. 
(Inc.), Builders Building; wholesale and commis- 


sion ties and lumber. 





OHIO. Belpre—Interstate Lumber Co. succeeded 
by Interstate Lumber & Supply Co. 

Mansfield—Beer & Miller succeeded by Miller 
Lumber Co. 

OKLAHOMA. Cheyenne—Farmers Lumber Yard: 
Mrs. W. M. Ballard and T. L. Turner formed a new 
partnership and bought F. W. Crane’s interest in 
the Farmers Lumber Yard, and will carry on the 
business under the name of Farmers Lumber Co. 

PENNSYLVANIA. Altoona—Kerns-Seemann Coal 
& Lumber Co. succeeded by Service Wrecking & 
Salvage Co. 

Carnegie—Carnegie Supply & Lumber Co. 
ceeded by Raskin Lumber & Supply Co. 

Philadelphia—Spanfeller & Miller succeeded by 
Joseph J. Spanfeller, 1127 North Delaware Avenue. 

TEXAS. Colorado—C. E. Hammond Hardware 
& Lumber sold to Berry-Fee Lumber Co. 


suc- 


Dickinson—Grogan-Cochran Lumber Co. suc- 
ceeded by Dickinson Lumber & Supply Co. 
Mineral Wells—McLeod Lumber Co. succeeded 


by Bish-Barron Lumber Co. 
Tyler—Mechanics Planing Mill 
Tyler Millwork Co. 


Incorporations 


CALIFORNIA. Hemet—McCoy Lumber Co. has 
been incorporated to take over yards operated by 
H. H. Spaulding. 

MISSOURI. Union—Hall-Johnson Lumber Co., 
Box 206; $30,000. 

NEW JERSEY. Hightstown—Charles R. Field 
& Son (Inc.); retail. 

Jersey City—Jersey City Lumber & Building Re- 
pair Supply Co., 835 Newark Ave.; building ma- 
terials. 

Jersey City—International 
fabricating balsa wood. 


NEW YORK. Hempstead—Irwin Lumber Co. 
(Inec.); retail. 


succeeded by 


Balsa Corporation; 
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New York City—J. F. Edwards Lumber Co., 289 


Madison Avenue; wholesale. 
TEXAS. Woodville—Cobb Lumber Co.; $10,000, 
WASHINGTON. Aberdeen— Lumber Products 
(Inc.); $2,500; wholesale and commission lumber 


business. 
Seattle—Ballard Logging Co.; $25,000. 


WEST VIRGINIA. Beaver—Beaver Lumber Co,; 


$25,000 * 
Casualties 


GEORGIA. Waycross—Hiers Planing Mill, Mc- 
Donald Street, destroyed by fire, with loss esti- 
mated at $60,000, partially covered by insurance, 

MISSISSIPPI: Ethel—Moller-Vandenboom Lum- 
ber Co. suffered a severe loss from fire when the 
boiler room, planing mill and loading shed were 
completely destroyed. A large stock of lumber in 
a nearby shed was saved. 


NEW YORK. Amsterdam—Amsterdam Lumber 
Co. plant at Bridge Street and Gilliland Avenue 
damaged $30,000 by fire; office building saved, 
Damage was covered by insurance. 

NORTH CAROLINA. Thomasville—J. M. Black 
Lumber Co. had two buildings, one housing ma-. 
chinery used in finishing lumber and one stocked 
with finished lumber, hardware, paints and trucks, 
destroyed by fire, with loss of $15,000, partly 
covered by insurance. 


OHIO. Hamilton—Henneberger Lumber & Coal 


- Co. had warehouse destroyed by fire, with loss of 
. $15,000, 


covered by insurance. Office building 


saved. 
SOUTH CAROLINA. Summerville — Salisbury 
Lumber Co. mill destroyed by fire. Not insured. 


New Mills and Equipment 


GEORGIA. Waycross—Hiers Planing Mill, re- 
cently destroyed by fire, will be rebuilt. 


OREGON. Springfield—Huntington Shingle Co. 
of Mapleton, will build a new shingle mill here. 

FLORIDA. Carrabelle—C. L. Willis, former head 
of the West Florida Lumber Co., has announced 
construction of a new lumber mill as soon as 
dredging of the harbor is completed. The mill, 
driven by steam, will have a capacity of 50,000 
feet daily. 








OBITUARY RECORD 








JUSTIN PETERS, 74, president of the Penn- 
sylvania Lumbermen’s Mutual Fire Insurance 
Co., died at his home, 
Green Hill Farms, 
near Philadelphia, Pa., 
May 15. He had been 
connected with the 
company for 38 years 
and during the past 
seven years served as 
its president. He was 
also president of two 
insurance bureaus, 
past president of the 


National Association 
of Mutual Insurance 
Companies, and a 


member of the board 
of directors and ad- 
visory board of a half 


dozen insurance or- 
ganizations. He was 
a director of the 


United States Cham- 
ber of Commerce for 
three terms and was a 
member of the Union 
League. Active in 
fraternal and church 
circles, Mr. Peters was 
a member of the Bap- 
tist church. Surviving 
are the widow and two 
sons. 


CHARLES JOSEPH McGRATH, 49, for the 
past three years secretary-manager of the 
United States Red Cedar Shingle Industry 
(Ine.), Seattle, Wash., died May 14 in a Kan- 
sas City, Mo., hospital, after being stricken 
on a train enroute to Seattle from Washing- 
ton. Interment was at Kansas City, where, 
from 1923 until 1933, Mr. McGrath was dis- 
trict sales manager for the Jamison Lumber 
& Shingle Co., Everett, Wash. Many_years 
ago he was sales manager for the Pacific 
Timber Co., Everett, and at that time was 
instrumental in the formation of the old 
Rite-Grade Association program. In 1933, he 
was named secretary-manager of the Wash- 
ington-Oregon Shingle Association, revived 
solely to administer provisions of the NRA 
code affecting the shingle industry. Surviv- 
ing are the widow, two sons, a sister and 
and four brothers. 


G. F. BAKER, 69, president of G. F. Baker 
& Son, retail lumber company, Decorah, Iowa, 
died in a hospital there on May 18. He started 
in the lumber business as a boy of fifteen in 
the yard of B. J. Riley at Decorah and two 
years later was named manager of the Frud- 








den Lumber Co., a position which he held 
until 1890, when he entered into partnership 
with his first employer. In 1903, he pur- 
chased the controlling interest in the com- 
pany and started operating under the present 
name. He was active in civic, fraternal and 
church circles, and had been president of the 
Decorah Building & Loan Association for 30 
years. Surviving are the widow, a _ son, 
George A. Baker, mayor of Decorah, and two 
brothers. 


WIRT M. WALTON, 47, manager of the 
Walton Manufacturing Co., Everett, Wash., 
member of a prominent lumber family of 
Oklahoma and Washington, died suddenly 
May 17. Mr. Walton was a native of Okla- 
homa, his father owning the P. T. Walton 
Lumber Co. As a young man, he headed the 
Walton Body Co., an automobile body manu- 
facturing concern in New York. Surviving 
are three brothers, Ed, Clyde and Eslie Wal- 
ton, all of E'verett and associated with the 
Walton Lumber Co., and the Walton Veneer 
Co., and a sister. 


JOHN D. FERGUSON, 62, St. Louis, Mo., 
wholesale lumberman, died May 22, follow- 
ing a heart attack. A native of Texas, he 
came to St. Louis and entered the lumber 
business to become executive vice president 
of the Sabine Lumber Co. In recent years 
he had not been active in the company’s 
business. He was the son of the founder of 
the W. T. Ferguson Lumber Co., St. Louis, 
and a brother of the late J. W. Ferguson, 
who was at one time president of the Sabine 
Lumber Co. The widow, a son and a daugh- 
ter and a sister survive. 


S. E. SHIPLEY, Fresno, Calif., lumberman, 
who had been missing since March 9, was 
found dead May 15 at the upper end of 
Shaver Lake, in the mountains sixty miles 
east of Fresno. He dropped from sight while 
enroute through the snow-packed hills to 
the sawmill of the Byles-Jamison Lumber 
Co., above the lake, where he had gone to 
get in touch with a watchman who had not 
been heard from for three weeks. He evi- 
dently died of exposure and the body was 
not found until the snows melted. 


WARNER R. BUTLER, 74, for more than 
50 years a wholesale distributor of hardwood 
lumber and for the past ten years represen- 
tative in New England for the Elliot Hard- 
wood Co. (Inc.), Potsdam, N. , died May 
26 at his home in Arlington, Mass. Until 
1920, he had carried on his business under 
the firm name of W. R. Butler & Co. He was 
connected with the Emporium Lumber Co. 
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of Pennsylvania, before the company moved 
to its present location in the Adirondacks. 
surviving are two sons and two sisters. 





WILLIAM C. DAVIE, 85, retired lumber- 
man, died in a Tacoma, Wash., hospital on 
May 26. He came to the West at the time 
of the construction of the Northern Pacific 
railroad and acted as purchasing agent. 
Later he joined John Snyder in starting the 
Tacoma Fir Door Co. Afterward, he founded 
the Chehalis River Lumber Co., and lived at 
Centralia, Wash. Since his retirement, he 
had made his home at Steilacoom City, near 
Tacoma. The widow and a sister survive. 


FRANK NERCISE LaVERGNE, 88, pioneer 
lumberman, who had made Tacoma, Wash., 
his headquarters for 54 years, died May 18 
in a hospital there. He founded the Tacoma 
Lumber & Shingle Co., Sacajawea Lumber & 
Shingle Co., Tenino, Wash., as well as the 
old Electric mill at Tacoma and the Ajax 
Lumber Co., Malone, Wash. He was a native 
of Canada. Two sons and a daughter sur- 
vive. 


FRANCIS H. AUDISS, 52, an official of the 
American Lumber Co., Denver, Colo., died at 
his home during the latter part of May. 
The American Lumber Co., is a subsidiary of 
the American Sash & Door Co., with which 
he had been affiliated since a youth. He had 
been a resident of Denver for the past 19 
years and was active in the Masonic lodge 
and lumber organizations. The widow, a 
prother and two sisters survive. 


EDMOND P. RASMUSSEN, 53, owner and 
operator of the Rasmussen Shingle Mill, 
Smith River, Cal., died May 13 in a Crescent 
City, Cal., hospital. He was a native of New 
Zealand. The shingle operation, which he 
acquired in 1934, was formerly known as the 
Kelsey mill. The widow, two sons, his 
parents, two brothers and two sisters sur- 
vive. 


JAMES ARCHIBALD GILLIES, 61, presi- 
dent of the Ezra D. Fogg Lumber Co., Ham- 
den, Conn., died at his home on May 21. He 
was an Outstanding horseman and active in 
civic affairs. The widow, a son and a daugh- 
ter survive. 


CHARLES E. FERGUSON, 84, founder and 
former president of the old Ferguson Lumber 
Co, Little Rock, Ark., died May 12 in a 
Memphis hospital. Retired 25 years ago, he 
yen been living with a daughter at Earle, 








A. L. CARSON, 68, owner of the Greenwood 
Lumber Co., Greenwood, Ind., died at his 
home May 19. He was active in church, fra- 
ternal and civic circles. The widow, two 
sons, and a brother survive. 





EMIL LINBLAD, for 20 years yard mana- 
ger of the old St. Hilaire Lumber Co., Roseau, 
Minn., and later connected with the Central 
oe Co., died recently at his home in 

u. 


MRS. MARY E. DULANY, 177, widow of 
Daniel M. Dulany, for many years treasurer 
of the Empire Lumber Co., Eau Claire, Wis., 
died at Hau Claire, May 7, of pneumonia. 





EDWARD CASSIDY, 66, for many years 
a sawmill operator in Indiana and Kentucky, 
died May 15 at his home in Cannelton, Ind. 
The widow and two daughters survive. 





W. F. NEEL. 62, manager of the Perry 
Lamber Co., Holbrook, Neb., died May 7 at his 
e. 





New B. C. Plywood Plant Might 
Find 'Peeler'' Logs Scarce 


SEATTLE, WaSH., May 28.—Persistent rumors 
continue to circulate in the Northwest concern- 
ing the plans of an English company to erect a 
plywood factory in British Columbia, the prod- 
ucts of this factory to be exported to the United 
Kingdom market. 

In trade circles it is felt that British Colum- 
bia does not have a sufficient supply of “peeler” 
logs for plywood manufacture. Last year Brit- 
ish Columbia imported about 32,000,000 feet of 
high-grade Douglas fir logs from Washington 
and Oregon. In view of the strong opposition 
to a continued exportation of this irreplaceable 
natural resource, it is considered as likely that 
an embargo, or at least a drastic curtailment of 
present exports of high-grade logs, will be put 
into effect. This would, of course, make diffi- 
cult the realization of the plans for the con- 
struction of the English plywood factory in 
British Columbia. 


American fiunberman 








| How to Figure Costs for Advertising 
, In Classified Department 


Two consecutive issues..........55 cents a line 
Three consecutive issues..........75 cents a line 

Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues..........$2.70 a line 
Twenty-six consecutive issues.......$5.40 a line 








Seven words of ordinary length make 
one line. 


Count in the signature. 
counts as two lines. 


No display except the heading is 


Heading 


permitted. 

Extra white space figured at line 
Tate. 

One inch space advertisement is 


equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 








Too Late To Classify | 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., 
Minneapolis, Minn. 





Inc., 








WANTED 


Employees 


WANTED: BUYER 


To take charge Birmingham office. Good position 
for man capable buying and also inspecting stock. 
Must be thoroughly familiar with Yellow Pine mills 
southeastern section. State fully experience, salary 
wanted, and send late snapshot if available. 
Address “N. 87,” care American Lumberman. 














WTD.: WIDE AWAKE BUSINESS GETTER 


For lumber and building material yard located 
Central Illinois town about 3000. Must be capable 
of meeting strong competition. Give history of 
your experience, references and wages expected. 
Address “‘N. 86,’’ care American Lumberman. 





WANTED: EXPERIENCED BILL CUTTER 
For Millwork Plant, only sober, reliable man con- 
sidered. Give history of employment and éxperi- 


ence. 
TOWNSEND SASH, DOOR & LBR. CO., Lake 
Wales, Fla. 





DIESEL CATERPILLAR OPERATOR WTD. 


Thoroughly experienced man in actual woods opera- 
tion, repairs and upkeep of Diesel Caterpillar log- 
ging tractors. Address all replies to ‘“‘N. 82,” care 
American Lumberman. 





WANTED: COMPETENT YARD MANAGER™ 


For south central Minnesota. Must be a man with 
experience. Prefer a German Lutheran, age be- 
tween twenty-five and thirty-five. 

Address ‘‘N. 67,’ care American Lumberman. 





DO YOU WANT EMPLOYEES? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 





LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 
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Salesmen 


WANTED: SOUTHERN PINE SALES 


Representatives on 5% basis by well and favorably 
known yellow pine manufacturer specializing in 
mixed cars with annual capacity of eighty million 
feet. Have exclusive territories open in Central 
Illinois, West Virginia, Cincinnati, Cleveland, Day- 
ton and Columbus, Ohio, and vicinities, also New 
England states. Give details first letter, present 
connections, territory covered by personal solicita- 
tion and complete references. 
Address ‘“‘N. 64,” care American Lumberman. 








Ernployment 


LUMBER AND MILLWORK MANAGER 


Thoroughly experienced in lumber and millwork, 
hardware, etc. Complete knowledge of estimating, 
pricing, selling, detailing, production and designing 
of house plans. Familiar with FHA requirements. 
Looking for a permanent location with future. Age 
40, married, four children. Very best of references. 
Address “‘N. 95,’’ care American Lumberman. 








HAVE YOU REACHED THE TIME 


When you would like to be relieved of all details 
of conducting your Retail Lbr. Bus. and have 
opportunity to do some of the things you have 
been promising yourself so long? Would you be 
interested if you could find a thoroly experienced 
and really high grade man now employed with 
best references? If so and your business is located 
in Michigan or adjoining states please address 
“N. 88,” care American Lumberman. 





EXPERIENCED RETAIL LUMBERMAN 


Desires position as estimator. Can list accurately 
materials and millwork from plans and specifica- 
tions. Now employed. References. 

Address “L. 92,’’ care American Lumberman. 





ARMOUR ARCHITECTURAL GRADUATE 


With car. Able to draw plans, etc. Has lumber 

sales and association experience in Engineering, 

Inspection. Desires connection in or near Chicago. 
Address ‘“‘N. 84,” care American Lumberman. 





EMPLOYERS’ OPPORTUNITY 


Can you use a self-supporting Stanford University 
student this summer? Would like to help some 
worthy students. Address—IRENE T. COVERLEY, 
Student Employment Secretary, Stanford Univer- 
sity, Calif. 





SECRETARY IN CHICAGO AREA 


With engineering and lumber association experience 

and executive ability wants position in similar line. 

Best references. 
Address “N. 51,” 


care American Lumberman. 





THOROLY COMPETENT RETAIL LUMBERMAN 


Desires vosition as yard manager. Thorough knowl- 
edge of retail sales, lumber, millwork, building ma- 
terial and fuel, 20 yrs. exp. Middle age, married. 
Best references. 


Address “M, 53,” care American Lumberman. 





DO YOU WANT EMPLOYEES 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Il. 





EXP’D YARD MANAGER DESIRES POSITION 


As manager or assistant, familiar with all office 
detail, good salesman and collector. An up-to-date 
merchandiser and business getter. Knows Mill- 
work, Hdwe. and Paint. 

Address ‘‘N. 76,” care American Lumberman. 


FULLY EXPERIENCED RETAIL LUMBERMAN 
Estimating, accounting, buying, selling. Take full 
charge any size operation. Free June ist. Wash- 
ington or Oregon preferred. 

Address ‘‘N. 68,” care American Lumberman. 


SITUATION WTD. AS RETAIL YARD MGR. 


Have had experience in millwork; also selling. 
Age 38, married, first class references. 











Address ‘“‘N. 92," care American Lumberman. 
YARD FOREMAN 
Retail, 15 years experience, handling yard work 


and deliveries, capable, industrious. References. 
Address “N. 94,’”’ care American Lumberman. 





SAWYER & FILER—10 YRS. EXP. SMALL STEAM 
Box 24, Woodbine, Ill. 


and tractor mills. A-1 refs. 
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Employment 


ASSISTANT MANAGER 


Man with good record desires permanent position 
as assistant manager or superintendent. Twenty 
years’ experience in lumber and millwork, design- 
ing homes, detailing into mill, measuring up, tak- 
ing off plans both lumber and millwork, handling 
sales, buying. Thoroughly acquainted with FHA 
requirements. Now located Chicago territory. Mar- 
ried, age 40. 
Address “‘N. 96,” care American Lumberman. 





POSITION WTD. AS MGR. OR YARD FOREMAN 

Of lumber yard. Married; 42 yrs. old. 20 yrs. 

experience. Best of references. Will go any place. 
Address “N. 90," care American Lumberman. 





COMPETENT RETAIL LUMBERMAN 


23 years experience, in retail and wholesale active 
managing, good collector, take material list from 
plans, familiar with lumber, millwork hardware 
and hard materials, now employed, good references, 
available in 30 days. 

Address “N. 72," care American Lumberman. 





Lumber and Dimension 


FOR SALE OR TRADE 
For White, Jack, Norway or Hemlock lumber or 
logs, portable sawmill and 110 horse Case steamer. 
HARRIS SAWMILL CO., Boaz, Wis. 








PONDEROSA PINE MOULDINGS 


To purchase carload Ponderosa Pine mouldings fin- 
ished 25/32x1%4”x4’'x5’. Also glued up panels va- 
rious sizes. 

L. C. WATLING CO., 100 N. Bdway., St. Louis, Mo. 


Retail Lumber Yards 


WANTED TO BUY: RETAIL LUMBER YARD 


In Northern Illinois, Southern Wisconsin, or East- 
ern Iowa. All replies treated confidentially. Cash 
deal. 


Address “N. 83,” care American Lumberman. 


Used Machinery 


WANTED TO BUY: END MATCHERS 


Also hardwood flooring machinery. Give full par- 
ticulars. 














ACE FUEL AND LBR. CO., 
1335 Preston St., Rockford, III. 





WANTED: ONE DOUBLE END TRIMMER 


$ t 20’ preferred for sawmill cutting 10 to 20,000’ 
aily. 
PERLEY R. EATON, Rutland, Vermont 


Steel Rails 


RAILS WANTED 


6 to 7 miles (or any part); 16 to 40 Ib. rails. Con- 
dition immaterial. 


Address “‘M. 86,"" care American Lumberman. 











Engine and Boilers 


WANTED: 100 H.P. ENGINE & BOILER 
Must be in first class shape. Priced cheap; would 
trade hardwood flooring for it. 

C. A. DAY, Salem, Mo. 








Miscellaneous 
WANTED: GREEN SAWMILL SAWDUST 


From points only in Wisconsin, Michigan, Indiana 
and Illinois. 


Address “N. 53," care American Lumberman. 








A CLASSIFIED AD WILL MOVE SLOW STOCK 
ADVERTISE FOR WHAT YOU WANT 





Business Opportunities 


FOR SALE OR LEASE 


Well equipped, well arranged wood working plant. 
Ample storage space for both raw materials and 
finished products. Located just off the business 
district but in a non-congested area. Has 290 feet 
of railway siding, with equal frontage on well 
paved street. Main building fire proof construction. 
Mill building brick with sprinkler system. Plant 
includes large garage and yard office. Ample 
room for expansion. Will sell or lease all or part 
on very favorable terms. For full details and ap- 
praiser’s list of machinery, write or wire. 
The NATIONAL BANK OF DECATUR 
Decatur, Illinois 


A PERSON OR PERSONS 


Whose capital came from the lumber business, who 
is or are interested in an investment in a favorable 
Hardwood operation in Northern Michigan, write 
“N. 69,” care American Lumberman. 











BARGAIN—CLOSE ESTATE— 


70000 Sq. Ft. Ground—9000 Ft. of Mill Bldg. with 
Blow Pipe System—Two Storage Sheds. 400 Ft. 
Switch Tracks—Touhy nr. Kedzie. 

Address “N 62,” care American Lumberman. 


Retail Lumber Yards 


RETAIL LUMBER YARD & FIXTURE MILL 


Located in Scranton, Pa., the heart of the an- 
thracite coal region, containing 60,000 sq. ft. of 
covered floor space, 5 dry kiln of 12,000 ft. capacity 
each, 300 ft. railroad siding on premises. Entire 
buildings equipped with automatic sprinklers and 
in fine condition. Excellent, also, for any one 
wanting an established business with fine reputa- 
tion. Inquire: WASHBURN, WILLIAMS & CoO., 
119 Meridian St., Scranton, Pa. 


FOR SALE—RETAIL LUMBER & BUILDERS 


Supplies. Located in city of 70,000 in central Ohio. 
President and manager drawing $2,660.00 salary 
and holding the controlling interest in a $42,000 
Incorporated Company want to retire. Sales last 
year $82,500 and average dividends paid since In- 
corported in 1923—12%%. 

Address “N. 81,” care American Lumberman. 


FOR SALE: RETAIL LUMBER & COAL YARD 


40 miles west of Milwaukee. Small inventory. 

Several new buildings under contract. Reason for 

selling is other interests which require my time. 
Address “N. 85,” care American Lumberman. 

















FOR SALE: AT INVENTORY 


Lumber business in New York State, half-million 
population area. Thriving condition—nets good 
return. 

Address “L. 47,” care American Lumberman. 


FOR SALE: RETAIL LUMBER YARD 


In Small Central Wisconsin Community. 
Adédress “H. 89,”" care American Lumberman. 


Timber and Timber Lands 


SACRIFICE SALE 
11,500 ACRES ONTARIO TIMBER 


To close estates will sacrifice tract 11,500 acres 
good timber on Southeast Batchewana Bay, 25 
miles from Sault Ste. Marie. Traversed throughout 
length by new Provincial Highway, all readily 
accessible to Highway and water; Maple, Birch, 
Hemlock prevailing; pulp wood, Cedar and other 
ties, posts and poles. 

Write for details: T. J. McCAULEY, 612 Queen 
St., Sauli Ste. Marie, Ontario. 


Engines and Boilers 


FOR SALE 


125 H.P. Ball & Wood Tandem Compound Steam 
Engine with Condenser. Fine condition. 
SYLVAN LAKE MILLS, Moravia. N. Y. 


FOR SALE AT A BARGAIN 


One used 18x42 Nordberg Corliss Engine with 14 
ft. fly wheel 24 in. face. Separate eccentric for 
full stroke cut off. 83 ft. 24 in. 3-ply leather belt. 
All in good condition. 

MORGAN COMPANY. Oshkosh, Wisconsin. 


























Lumber and Dimension 


FOR SALE—COTTONWOOD 
200M’ 4/4—7% to 8” wide—L/R 25% No. 2 20% 


FAS—$44.00. 

paper MA Saas W. & L-—L/R 25% No. 2 20% FAS 

50M’ each 5/4 & 6/4 L/R 25% No. 2 20% FAS— 
$48.00, $41.00 and $35.00. 

75M each 5/4 & 6/4 No, 2 Com.—av. 9” 80% 
14/16’—$35.00. 

300M’ 4/4 No. 2 Com.—R. W. & L.—$31.50. 

All prices F. O. B. Chicago. 
Address “‘N. 66,’" care American Lumberman. 








FOR SALE—HEMLOCK 


Will cut te order only, special timbers or bill stock. 
Just tapping half million excellent logs. Any size 
to 16x16”—any length 8’ to 20’. No planing mill. 
Will meet today’s prices. 

Address “N. 80,” care American Lumberman, 


MANUFACTURERS’ NOTICE 


Hardwood Maple and Birch Dry Tie Sides 
Ready for immediate delivery 
1” and 2” Hemlock Lumber 
H. O. SCHWARTZ 
603 E. FIRST ST., PHONE 391, Merrill, Wis. 


FOR SALE: NORTHERN HARDWOOD & ASPEN 


Crating or boxes. Responsible factory complete to 
do first class work. Let us figure on your require- 
ments for next six months. 

Address “N. 91,’ care American Lumberman. 


FOR SALE 


40,000’ 8/4 No.1&Btr. Hard Maple One Year Dry. 
A. L. PEARSON LUMBER CO., South Bend, Ind. 














WE SOLICIT INQUIRIES AND ORDERS 


For heavy white oak timber. 
Address “N. 93,’’ care American Lumberman. 





Tractors 





$375—TRACTORS—$375 


We have just purchased from the GOVERNMENT 
at Indiantown Gap (P. O. Jonestown, Lebanon Co.) 
and Mt. Gretna, Pa., eighty more of the fine 5 ton 
or 35 size, crawler type, caterpillar tractors. These 
machines were but slightly used and our men are 
now reconditioning, tuning up and selling them 
at Indiantown Gap (P. O. Jonestown, Lebanon Co.) 
Pa., on the west line of the reservation. We can also 
furnish tractor from Mt. Sterling, Ky., Sparta, 
Wis., and Maryville, Tenn. Full demonstration at 
any of the places by appointment. These tractors 
are what you want for a tough logging or contract- 
ing job. Don’t fail to see them. Buy while you 
can. 


PRICE TO ALL—$375 EACH 


Full description with cut sent. Appointments made 
for demonstrations by applying to: 
Oo. C. EVANS, Mt. Sterling, Ky. 





Used Machinery 


FOR SALE: NEW ALL STEEL SAW MILLS 


New 1938 Steel Saw Mills at low prices. Also 
stock of néw,,used and rebuilt saw blades, saw 
swages and other tools. All steel wood planers. 
Write us for what you need. 

CRABB GAS ENGINE CO., Independence, Iowa. 


FOR SALE 


Mershon “Ideal” 46” Band Resaw, 4%” blade. 

Mershon “Standard” 54” Band Resaw, 6” blade. 

American No. 4 40” Combination Band Scroll and 
Resaw, 3” blade. 

American No. 109 48” Band Resaw, 5” blade. 1 

os No. 289 54” Band Resaw, right hand, 7 
lade. 

Berlin No. 285 64” Band Resaw, 8” blade. 

Mershon 54” Horizontal Band Resaw. 

Above machines can be furnished for belt or motor 


drive. 
. LEE HACKETT COMPANY, 
5838 Commonwealth Avenue. Detroit, Michigan. 











FOR SALE: 1—70 H.P. ERIE ENGINE 
Works Steam Engine, 164 R.P.M. 72” Drive Pulley, 
84” Fly Wheel, Automatic Medium Speed. 

Address “‘N. 89,” care American Lumberman. 





FOR SALE: EVANS RING JOINT MACHINE 


Model M Serial 3047. and supply of rings. Open to 
buy twin band resaw—also chain mortiser. 
MILLER MFG. CO., INC., Richmond, Va. 














